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Here are some mighty important reasons 
why more and more ‘Do-It-Yourself’’ cus- 
tomers are buying BURNS Aluminum 
Tension Screens. “Live Wire” Tension .. . 
an active, lively, springy tension that locks 
tight and stays tight and patented BURNS 


1 EASY TO INSTALL! 
use a screw driver can install a 
SCREEN in 5 minutes or less. 

2. EASY ‘TO OPEN! A simple flip of the fin- 
er releases the tension catch and a BURNS 
‘Live Wire’’ screen is open... as simple 
as that! 

. STAYS TIGHT! Full length . . . No shorts 
yet BURNS patented catch keeps screen 
snug and tight with no sag or war 
NO RUST or STAIN! Leste 
new looking. No upkeep needed 
NO HEAVY WOODEN. FRAMES to cut, 
fit, paint or store! 

ROLL FOR STORAGE! Easy to store in 


Anyone that can 
BURNS 


Pright and 
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ALUMINUM 
SCREENS 


catch are outstanding features that sell 
BURNS Screens first and keep them sold. 
Bigger savings for customers and bigger pro- 
fits for dealers keep BURNS Screens moving 
fast in a fast-growing ‘‘Do-It-Yourself” 
market. 


winter (package makes handy storage pack). 

7 COLORFUL PAC KAGE! Outstanding on 

the dealers shelf . . . it’s easy to handle, easy 
to see and easy to sell! 
FAST SELLER! Attractive package .. . 
yatented catch and dependable fit makes 
3URNS SCREENS move! No dusty, shelf- 
worn packages to cut down on profits if you 
carry BURNS SCREENS! 

) FULL MARK UP! Full price mark-up and 
dealer , Protection mean more profits to 
dealers! 

DEALER AIDS! Attractive newspaper mats 
and stateme nt stuffers help increase traffic in 
your store! 





by W. RC. 


Charlotte, N. 
_N.E.. Atlanta 5, Ga 


806 Peachtree 


Morehead St., 


Number 4 
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Workmen installing new QSM Cross Cor- 
rugated Aluminum Roll Roofing on — 
N.EM.A. farm, dedicated to 
Electricity's Diamond Jubilee. 








ee 








NEW PROFITS IN ROOFING—Sell your customers the 
greatest development in roofing in the last fifty years 
...QSM Aluminum in rolls... the cross corrugated 
aluminum roofing material that rolls on like a rug. 


e No side laps—no leaks 

e Fits together—hugs the contour of any roof — 
new or old! 

e Minimum sheathing and decking 

© Simplified application 

© 28” and 48” widths 


"QSM's Exclusive Patent on Cross Corrugated Aluminum in 
Rolls Assures You of Protected Profita on this Outstanding 
Building Material. Ochiltree Patent No. 2,369,487 





Reduce Inventory with Rolls! 

Now carry an adequate stock to meet any customer require- 
ment with 28''-48'' widths in 50-100-200 ft. rolls. Dealer 
can cut any desired length! 


Distributed by: 
KELLEY MANUFACTURING CO 
HOUSTON, TEXAS 
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_ NOW...MAKE REAL PROFITS! 


SELL NEW PATENTED* QSM CROSS CORRUGATED 


ALUMINUM IN ROLLS FOR ROOFING, 


QUAKER STATE 


LANCASTER, PENNSYLVANIA 


. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES | 





Mn. 










SIDING, DECORATING!? 





NEW PROFITS IN DECORATING— Aluminum rolls have 
1001 uses in homes, farms, stores, garages, etc. Stock 
the popular 100 or 200 ft. lengths in upright rolls and 
you'll be sure of added sales and profits from the 
do-it-yourself market 


NEW PROFITS IN SIDING—Siding customers will appre- 
ciate the economy of QSM Aluminum Rolls. When 
they see a rol! standing upright on your floor, they'll 
recognize instantly its superiority over old-fashioned 
siding materia 













[ —e —" 
| KELLEY MANUFACTURING COMPANY 
| 4800 Clinton Drive, Houston, Texas j 
| Send me the facts on new QSM Cross Corrugated | 
| Aluminum Rolls 
! Name | 
I 

| Company 
| Address | 
| City State (E) | 
| | 
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A FULL LINE 


of aluminum 
windows to meet all your needs 


PROVEN VALUE that's paying 
off year after year in thou 


sands of installations 


from 
coast to coast. 


PROMPT, DEPENDABLE 
SERVICE from Ware's 
strategically located ware 


houses in Newark 


Chicago, Houston, and 
Atlanta— providing over- 
night service to most cities 
through your local 
distributor or dealer 


LUMINUM WINDOW 





THE 
QUALITY 
LINE 


Whether your next requirement is for a 
single residence, a 1,000-unit project or a 
monumental structure, it'll pay you to check 
Ware window values first. Write Dept. SB-3 


Ware Laboratories, Inc., 3700 N.W. 25th St., Miami, Florida 
Member of the Aluminum Window Manufacturers Association 
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Best for all dh. wood windows 


TENSION-tite 


ALUMINUM SCRELENE 








BETTER LONGER 
LOOKING LASTING 
This is the neat ind most Has simplest hardware... no 
satisfactory 6 et design- levers or knobs... nothing 
i] to attract children, Tension 
ed, 3S neve OF stains, adjusted at turn of a screw- 
never needs pa ig driver 








INSTALLED FROM INSIDE 
IN ONLY 4 MINUTES 


When the « ive Guide Bar is detached temporarily 
from the b of this screen it serves as a template to 
locate the « t position of all screws. Assures accurate, 


fast installat 





Over 4,000,000 now in use! 


Offer 1 screen with the best profit and 
fastest turnover 

Carried stock by local jobbers for swift 
service all orders. 

Trouble-free installation and operation. 


Factory centrally located in Georgia. 


Write f 


RUDIGER- LANG co. 


Factorie 


Internationa 
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~ HOPE'S 


ROTO TYPE RANCH WINDOWS 


LIM 4 


NEW! 


Underscreen Roto 
Operators 











Check these desirable new features: 


HOPE'S ROTO RANCH WINDOWS are available ff You open and close your Hope's Ranch Window 
in a full range of sizes for every room in the house... ventilators as easily and quickly as automobile win- 
bedroom, kitchen and view windows for living areas. dows. The die-cast roto operator has an extension 
New wide (1%”) muntins in proper proportion to arm of stainless steel and bronze bearing surface. 
the panes provide great rigidity and harmonize with 
residential construction. Ventilators are located as VY Ventilators project outward at bottom; awning effect 
shown, omitted entirely, or located where desired on gives window ventilation even in rainy weather. 
special order. 
, 7 Cc New flat-type fixed screens need never be touched. 
TYPES A N D S I ZE S V No Petrie bulky-looking and unsatisfactory 


43-154 4+—6-2}—+ +—— 9-3 ——_++- wickets. 














a a : . Fm 

—_. . P . Hope's Ranch Windows can be glazed with standard 

RIO R2i210 RSl210 aga : we og ee 
units of ‘’Thermopane and “Twindow” (to elim- 


= A . , 
Ft es ’ dit. aise. inate storm sash) or with single panes of sheet or 











nlate glass. 
F 8g 





Rietll ; No other Ranch Window in the same price range 
~ “ j ; ; 

gir, : \ Be, possesses all the features of Hope’s New Roto 

Type and Hope's prices are low. The window 


illustrated is priced at less than $50 with worth- 





/ 


























while quantity discounts. 














x: ee R232I2 R33212 


Glass Sizes: Pixed Lights 36" x24"; Ventilators: 34-11/16" x22-11/16" For Further Information, Write for Bulletin 145-SB 


} | \ i }4 
! i \/ 
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association 
directoru... 


Associations serving Building Supply Dealers in 
Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 


Alabama Building Material Exchange — 519 Stallings 
Building, Birmingham 3, Ala. Executive Secretary: Mrs 
Mary K. Harless. Tel. 7-3195. President: James Grayson, 
Birmingham, Ala 

Arkansas Association of Lumber Dealers — 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Robert R. Stair, Little Rock, Ark 
Building Material Merchants of Georgia — |050 Ponce de 
Leon Avenue, N. E., Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Allen Johnson Sr 
Albany, Ga. 

Carolina Lumber and Building Supply Association — | 1/4 
Builders Building, Charlotte, N. C. Secretary-Manager 
E. M. Garner. Tel. FRanklin 6-5541. President: J. A 
Kendall, Florence, S. C 

Florida Lumber and Millwork Association — 2218 Edge 
water Drive, O. Box 7125, Orlando, Fla. Secretary 
Treasurer: Mrs. Marie M. Bennett. Tel. 2-3761. President 
Ray C. Tylander, West Palm Beach, Fla 

Kansas Lumbermen’s Association — Room 212, Farmers 
National Bank Building, Salina, Kan. Secretary: Marvin 
Von Fange. Tel. 4607. President: Henry C. Wildgen 
Hoisington, Kan 

Kentucky Retail Lumber Dealers Association — Knott Build 
ing, Lebanon, Ky. Exec. Vice-President: Donald A. Campbell 
Tel. 74. President: W. C. Hale, Hickman 

Louisiana Building Material Dealers Association — 528 
Florida Street, Baton Rouge, La. Exec. Vice-President: R 
Needham Ball. Tel. 2-4080. President: Ivan M. Foley, New 
Orleans, La 

Lumbermen’s Association of Texas — 304 First Federal 
Savings Blidg., Austin 1, Tex. Executive Vice-President 
Gene Ebersole. Tel. 2-1194. President: Harvy L. Richards, 
New Braunfels, Tex 

Middle Atlantic Lumbermen’s A iation — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Direc 
tor: Robert A, Jones. Tel. PEnnypacker 5-5377. President 
Hugh M. Peter, Pieasantville, N. J 

Mississippi Retail Lumber Declers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: Sam 
Simmons, Grenada, Miss 

National Retail Lumber Dealers Association — 302 Ring 
Building, 18th and M Streets, N. W., Washington 6, D. C 
Executive Vice-President: H. R. Northup. Tel. NAtional 
6757. President: Watson Malone III, Philadelphia, Pa. 
Oklahoma Lumbermen’s A iati — 815 Leonhardt 
Building, Oklahoma City, Okla. Secretary-Manager: W. M 
Morgan. Tel. 7-0338. President: Alfred L. Leonhardt, 
Oklahoma City, Okla. 

Southwestern Lumbermen’s Association — 512 R. A. Long 
Building, Kansas City 6, Mo. Secretary-Manager: G. Ken 
neth Milliken. Tel. Victor 2265-6. President: C. M. Mec 
Allister, Garden City, Kan. 

Tennessee Building Material Association — 7!! Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R 
Brownlee. Tel. 2-0185. President: Abner U. Taylor, Jack 
son, Tenn. 

Virginia Building Material Association — 3305 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris 
Mitchell. Tel. 6-1749. President: E. R. Woolridge, Roanoke, 
Va. 

West Virginia Lumber and Builders Supply Dealers Associa- 
tion — P Box 1589, Fairmont, W. Va. State Secretary 
Sam H. Diemer. Tel. 364. President: George W. Kelly, 
Charleston, W. Va 
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GET YOUR SHARE 


OF A GROWING MARKET! 


1,000,000 -+- new homes each year! 
700,000 + home remodeling jobs each year! 
20,000,000 -+- old homes! 
ALL POTENTIAL STAIRWAY CUSTOMERS! 


Thousands of ‘ Jers across the nation are installing Precision 
and Simplex f ) Stairways in homes for quicker sales and added 
profits. Are y r share of this growing market? 
Stock the Precis 1 the Simplex and you'll have a line of folding 
stairways suitable y priced home, Precision-built stairways en 
ible builders nunity to comply with all warranty regula 
f tions-——they re also approved by lead 
| ng architects, builders, and lending 
agencies 
Through a consistent national adver 
tising campaign in leading publica 
tions, Precision Parts Corporation has 
furnished thousands of inquiries 
from prospective purchasers 
to its dealers. Precision 
made products are sold 
by more than 130 job 
bers in the U.S.A. and 
Canada. See yeur lecal 
jobber or write today 
for full information. 


PRECISION folding STAIRWAY 


QUALITY pilus Sales Features 


DESIGNED FOR TODAY'S HOMES—engi 
neered for safety and ease of operation 
Seven exclusive features plus Precision s 
big five-year guarantee have made Preci 
sion America’s No. | Stairway 


SEVEN EXCLUSIVE FEATURES 
HYDRAULIC SAFETY CHECKS 
~ACTUATED BY COUNTERWEIGHTS 
LIFE-TIME ROLLER BEARINGS 
RUGGED AND STRONG 
INSULATED DOOR PANEL 
GUARANTEE FULL WIDTH SAFETY TREADS 
furnished witht FITS ANY CEILING HEIGHT 
TWO STANDARD SIZES 
each unit 89” and 9’9” 


AMERICA'S NO. 1 
STAIRWAY 
7 + 


SIMPLEX folding STAIRWAY 
QUALITY plus LOW COST 


BUILDERS BUY the Simplex because it pro 
vides adequate storage space at a cost low 
enough to satisfy today's budget-conscious 
home buyers. its econom ease of 
»peration and yi § 


Liste IN: 
SWEET’'S 


yility make Sin 
plex a No, | PROFIT-MAKER for home 
builders—-and building supply dealers 

youl 


Yew BALANCED SPRING ACTION for effortless 
yperation 


* SIMPLE AND EASY TO OPERATE 

* RUGGED AND STRONG 

* NO. 1 KILN DRIED LUMBER HEAVY GAL 
VANIZED STEEL—ALL PARTS SECURED 
BY BOLTS AND SCREWS.—NO NAILS 
TWO STANDARD SIZES—8'3” and 99” 
SHIPPED IN ONE PACKAGE 


NO. 1 PROFIT-MAKING 
STAIRWAY 


Aa 
PRECISION PARTS CORP. 


NASHVILLE 7, TENNESSEE 


MANUFACTURED BY 


400-5865 NORTH FIRST STREET ° 
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Try the 
“Blindfold Test’ 


Yourself! 
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“Feels softer 
to the cutter’ 


says |. A. Biddle 
of Biddle Building Materials 


Harrison, Ohio 


‘Brand ‘B’ 
ter and snapped off straight and 
crisp.”’ Mr. Biddle had just test- 


cut four 


single-strength window glass. 
lhe brands were identified only 
A, B, C or D. He tried 


by letters 


several cuts on eac h 


“B”’ as the easi 


“B”’ was / 


well-known 


felt softer to the cut- 


brands of 





He picked 


est to cut, every time! 


O-F. 28 out of the 30 


dealers who took this test picked 


L:O:'F! 


Why does L’O:F cut easier? Be- 


cause it is annealed more slowly, 


more patiently, 


That makes it less 


more “even’ 


a safer buy 


too 


Cut L-O-F first, last, or in between 
the other brands. Run any kind of a 
cut you want. You'll see why you 
have fewer bad cuts, less waste and 
more profit with L-O-F. 

Call your nearest L-O-F Distribu- 
tor. These locai businessmen are 
listed under “Glass” in the yellow 


brittle and 
in structure. So it’s 


for your Customers, 


pages of phone books in many prin- 
cipal cities throughout the country. 
And send for your free booklet— 
“For Greater Profits in Window 
Glass" 

Write Libbey-Owens-Ford Glass 
Company, 608 Madison Avenue, 


Toledo 3, Ohio. 








MORE FEATURES AT 

LESS COST... 

APPEALS TO HOMEOWNERS 
AND CONTRACTORS ! 


Designed to sell! Incorporating 
features homeowners want. . . 
features which will help build- 
ers sell houses features 
which make building easier... 
priced within moderate means! 
It's the great new window for 
1955 . . . engineered by the 
world’s largest manufacturer of 


Ualco! 


aluminum windows 





« AFFORDS MORE PRIVACY! 


« PROVIDES MORE USABLE WALL SPACE 
FOR FLEXIBLE FURNITURE ARRANGE- 
MENT! 

SASH LIFTS OUT, CAN BE WASHED AS 
EASILY AS THE DINNER DISHES! 
REQUIRES LESS YARDAGE FOR DRA 
PERIES! 


ELIMINATES BOTHER AND EXPENSE OF 
WINDOW UPKEEP FOREVER! WILL NEVER 
RUST, ROT. WARP OR NEED PAINTING! 


EASY TO INSTALL; EXTRUDED ALUMI- 
NUM SECTIONS HAVE INTEGRAL FINI 











POSITIVE-LOCKING STAINLESS STEEL 
LOCK AND KEEPER, STAINLESS STEEL 
WEATHERSTRIP IN JAMB HEAD AND 
SILL SECTIONS! 


& BIG REASONS FOR BEING A UALCO DEALER: 


Ualco maintains an Engineering Planning Service de- 
signed to assist your architect, engineering and bulider 
customers in making take-offs and solving window 
problems 


Ualco is the world's largest manufacturer of aluminum 3 
windows... huge factory, geared to mass production, ° 
includes 3 mammoth custom-built extrusion presses, 


turns out your orders on time! 
Ualco gives you the advantage of nation-wide advertis- 


ing in architectural and builder magazines, plus point- 


Valco maintains sales offices and warehouses in the 
following cities to assure you speedy delivery: Canton, 
Ohio; Elizabeth, N. J.; Hialeah, Fia.; Florence, Ala.; 
Montgomery, Ala.; Van Nuys, Calif.; Greensboro, N. C.; 





of-sale displays, direct mail material and radio scripts. 


UALCO, ALONE, LETS YOU OFFER A COMPLETE LINE OF 
WINDOWS FOR EVERY OPENING! 


Ualco windows are unconditionally guaranteed against 


5. 
6. defective materials and workmanship. 


me MAIL COUPON TODAY 


SOUTHERN SASH SALES & SUPPLY CO. 
818 Twentieth Street, Sheffield, Ale. 


Aurera, lil.; Ruston, La.; Kansas City, Mo. 








THE COMPLETE UALCO LINE 


Gentile 


Please technical data and prices 


NAME 


ADDRE 


Sera es 


STATE 


SOUTHERN SASH SALES & SUPPLY CO. — SHEFFIELD, ALABAMA g Oe 
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Four famous brands 






backed by one great name to 


HELP YOU SELL! 






These distinguished brand names, 
along with others bearing U.S.G. regis- 






tered trade marks, are recognized as 






standards of quality throughout the 






building trades. Your customers know 






these products—know they have been 






researched and proved on the job. En- 






gineered to exacting structural require- 







| ments, U.S.G. products are backed by 






| the integrity of “the greatest name in 
| building.” They are developed, manu- 






| factured, advertised and sold only by 






/ United States Gypsum. 






You'll find it profitable to point out 





| 

| the U.S.G. registered trade name 
| whenever you sell DURON®* hardboard, 
ROCKLATH* plaster base, SHEET- 
ROCK* gypsum wallboard and PERF- 
A-TAPE® joint system—or any other 
product of U.S.G. 


*T M Reg US Pat OF 
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a Comment on 








and Trends 








Industry News 





WHICH ARE THE FOUR BEST U, S. CITIES? 
Most people naturally think their own home city 
is one of them, but two are in the South, one in 
Ohio, and one in California, according to the presi- 
dent of the American Institute of Management. 
In a recent interview in Kentucky, Jackson Mar- 
tindell named Atlanta, Ga., Louisville, Ky., Day- 
ton, Ohio, and San Francisco. 

He said his appraisal of the best cities was based 
on three factors: ‘‘Where a man should live, where 
he should want to work, and where he should 
establish a business.” Martindell said he also con- 
sidered the quality of local government, schools, 
hospitals, and people. 

Judging by the trek of commercial offices and 
factories to Louisville and Atlanta, it is obvious 
that many businessmen agree with this man’s 
evaluation. 


ATLANTA IS CERTAINLY IN THE SPOT- 
LIGHT in the distribution of building materials, 
for one big wholesaler has just occupied a large, 
new plant and two others are a-building the same. 

The Atlanta branch of the Southern States lron 
Roofing Co. has just occupied a new $400,000 office 
and warehouse building at 1530 Ellsworth Avenue, 
N. W. It is just off Chattahoochee Avenue and 
around the corner from the handsome, new retail 
store of Anderson-McGriff. 

Under consideration since World War II, a new 
branch warehouse is being erected at 220 Pearl 
Street, S. E., in Atlanta by the Huttig Sash and 
Door Co., jobbers of millwork and other materials. 
J. Smith Bellsnyder will manage the new Huttig 
branch that will fill 60,000 square feet of space. 

The U.S, Plywood Corp, is to have a handsome, 
new warehouse in Atlanta soon, too. It will house 
the erstwhile U. S.-Mengel Plywoods, Inc., branch, 
which George Lindley manages, Next month U. S. 
Plywood Corp. will be the name for all former 
branches of the hybrid distribution firm. 


THE EDITORS OF HOUSE & HOME magazine 
staged another of their housing-industry round 
tables recently and came out with 22 recommenda- 
tions and 16 forthright questions-and-answers 
which “President Eisenhower would get if he were 
to consult his own Advisory Committee on Hous- 
ing Policy.” But two major industry segments 
took exception to the implication that they ap- 
proved the “22 major changes in housing legisla- 
tion and policy.” 

The changes included these nine “more revolu- 
tionary proposals: insist that buyer, builder, and 
lender share in the risk to get Federal financing 
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help; reorganize FHA as a quasi-public insurance 
corporation and change its name; let the Home 
Loan Banks set up their own separate plan to 
insure high-percentage conventional loans; let 
both reinsure their portfolios with government 
(instead of so insuring each mortgage) ; divorce 
FHA from HHFA; let a nonpolitical board change 
FHA and VA interest rates, but do not give such 
power to the President; start getting FHA out of 
Title I insurance; think twice before extending 
VA benefits unchanged; and stop taxing profes- 
sional builders out of apartment construction.” 

Spokesmen for both the National Assn. of Home 
Builders and the National Retail Lumbers Deal- 
ers Assn. protested the implication that they had 
favored the recommendations reported by the 
magazine. NRLDA’s H. R. Northup wired Presi- 
dent Eisenhower, in part, that “we wish to state 
that these recommendations do not represent the 
views of our organization or any representative of 
our organization. ,,. This industry ... was in fact 
not represented at the round table... and we do 
not believe that any ‘complete new Housing Pro- 
gram’ as is indicated by this editor .. . is essential 
to the welfare of the housing industry of America, 
... We have the utmost confidence in the current 
policies of the administration in the field of hous- 
ing as they are being carried out by the HHFA 
administrator and the FHA commissioner,” 

In a later comment, Northup declared that “both 
HHFA Administrator Albert M. Cole and FHA 
Commissioner Norman P, Mason are administer- 
ing existing housing legislation in a way that 
best serves the interests of home buyers and 
owners.” 


AN EXPECTED TWIST IN POLITICS is aris- 
ing in Congress over U. 8. expenditures for public 
housing, slum clearance, and urban redevelop- 
ment. With Republican appointees in charge of the 
HHFA and its operating branches for these ex- 
penditures, the Democratic-controlled House Ap- 
propriations Committee is insisting that Congress 
legislate a firm checkrein for itself on the disburse- 
ment of such government funds for housing. 

A rider to the appropriation bill for the inde- 
pendent Housing and Home Finance Agency would 
require advance approval by the House and Senate 
banking and currency committees of any “advance 
loan, contract for a capital grant, or contract for 
annual contributions” in connection with the pub- 
lic housing, slum clearance, urban redevelopment, 
and educational housing programs, 

This would certainly delay and complicate what- 
ever financial steps prove desirable, 











Ws NeW. AE BEAUTIFUL ««- 
1 SAVES STORAGE SPACE, 


One color one side ...a second 








color on the reverse side... 4 BASIC COLORS—BACK 

TO BACK ‘ ] 
5 : { 

that’s the big news in wallboard. Seafoam green, suntan, twilight rose, 
ond ivory h 

Yes, double-color is yours to offer customers with DUO-TONE, the 6 COMBINATIONS | 

newest pre-decorated wallboard in the complete Plastergon line, ‘ of ‘ 

DUO.-TONE is available in 4 colors; twilight rose, ivory, suntan, and . 

seafoam green, And you can have these colors back to back in any 

conceivable combination for Plastergon makes them all. 

Consider what such a color line means to your customers, New j 

decorative schemes are possible. New colors can be added to homes, ; 





offices, and displays, Furthermore, you can offer these many colors 
with less storage space because as few as two different boards can 
enable you to offer all four colors, 


DUO.-TONE is four-ply, 3/16” thick and is offered at no increase in 


price over plain board of the same specifications as our Economy 
brand. It's available in panels 48” wide and from 6 to 12’ long. 


SEND FOR SAMPLES TODAY one Se are Os 


MAMMOTH, 1/4" pebbled wallboard « PERFECT-O-CELL, 3/16” pebbled wallboard *« BUCKSKIN, 1/10” pebbled wallboard 
DUO-TONE, two colored wallboard « ECONOMY, ivory finish wallboard « EBONY, 1/8” asphalt board * LOCKAIRE, 
1/2” and 25/32” asphalic board * LOCKAIRE PAINTCOTE, 1/2” insulating board * BUDGETAIRE, 5/16” insulating board 
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Here is a new idea in functional window units 
VENT-A-WALLS, with removable sash, eye-catching in design 
and style. VENT-A-WALLS save precious construction 
time because they are so easy to install, and reduce breakaq« 
In fact, you've never had it so good until VENT-A-WALLS 

To remove the sash simply turn two smal! levers 

on the side of each friction hinge. A fast-threading screw 
in each corner of sash allows easy replacement of 

glass. Awning type VENT-A-WALLS are furnished either 


with gear or bar operators, or friction style 








VENT A-WALLS remove 


easily by turning two 





amall levers on the side 


of each Irietion hinge 





le ‘+ 
VENT-A-WALLS are priced right to fit into 


any building budget. Complete details about our VENT- . “WALL 
3 js 





profit making plan for merchandisers will be 


This photo shows the VENT.A-WALI 
sent upon request. We invite your inquiry "6 P » 4 removed trom ftrame, to eliminate 
4 h, ~ glass breakage during construction 

COmsiant\** and to lacilitate painting 


MANUFACTURED BY 


R-O-W DISTRIBUTORS 





1 Tris unit is shown Pictured here is « The ope - os 
46 4 casement crank-out style 3 hopper style has « ken Sg Y- 

Cocde a ttG 
window awning window friction hinge och Yy PF lowv , vt pe eee 
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Fast ‘‘one source’’ service from 
Carey's big, modern plant in HOUSTON 
or warehouse in ATLANTA 


ae . . . gees oe -* 2,8 — ~ 


‘ALWAYS GALL GAREY FOR 


Name ’em and Carey has ’em-—a complete line of 
quality asphalt building products! And they’re ready 
for overnight shipment direct to your door. Carey has 
production and service facilities to fill your needs— 
fast! One of the largest and newest asphalt roofing 
machine installations in the country is located at 
Carey's big Houston plant. From Atlanta, you can 
order the same top-quality products—a single package 
or a mixed truckload! 








Sales come easy with LASTILE 
ROLL ROOFING... A wide Range for 
NEW and OLD Roots. 

Builders and . ye like Lastile. They simply roll 
it on and nail it down! Feature the low-cost way 


to apply a serviceable new roof covering in a hurry. 
All Carey Roll Roofings have a high quality fiber 


base, thoroughly saturated and coated with es EX, 


—surface-finished with slate granules in a variety of 


attractive colors. A fast-moving profit line—a type2,f 


for every purpose! 


— — STR ersten nnn meena — Sen " ee 


FOR REPEAT SALES Stock and 


Sell the COMPLETE LINE 
ene 4 Carey ucts, always available when you 

and ; —— your list of 
satisfied customers. Bring buyers 





Stock and sell the salesational Carey line . . . brand 
name products nationally advertised from coast to 
coast. Shown here are but a few of the profit-builders 
ready to step up sales for you. So call Carey for every- 
thing you need in asphalt! Simply contact your Carey 
representative. Or, use handy coupon across page for 
any literature and additional information you need. 


Carey THICK-BUTT SHINGLES in 


popular Sno-Crest Pastel Blends 


You can recommend thick, tough, rugged Carey 
Thick-Butts with plenty of confidence-—and get plenty 
of repeat sales! Sell the ideal shingle for low-cost re- 
roofing or new construction. Three-shingles-in-one, 
Thick-Butts go on faster, save the builder time and 
application costs. Size: 12” x 36”. Exposure—5’; 


headlap—2”. In wide range of beautiful new colors: 
6 Shado-Line blends, 5 Sno-Crest pastel blends, 3 tex- 
tured blends, 3 solid colors and white. 








Order Mixed Truckloads of these 
Outstanding Products 


Fire-Chex Asbestos Plastic Shingles « Mica Kote 55 
Ib. and 65 lb.—-Roofing e Feltex Asphalt Saturated 
Felt « Asphalt Primer e Flashing Cement e« Plastic 
Roof Repair Cement e Emulsified Fibrated Coating « 
Ready Mixed Floor Mastic e« Roof Primer e Bitumi- 
nous Adhesive. 











+ 
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Profitable PAINTS, COATINGS and 
CEMENTS for Root Maintenance 


Your market is wide for time-tested Carey products 
made to meet every roof maintenance need. Among 
them, a new advancement in roof coatings—Carey 
FLEXTOP. It won’t “‘alligator,”’ blister, crack, flake 
or check. One coat covers. Flextop goes on fast, saves 
application time, cuts maintenance costs, bonds to 
damp or dry surfaces. And it’s non-inflammable! 








Other Chaney root Products: Asphalt Saturated Felts « 


Asphalt Primer e Fiberflex Glass Roof System e Careyclad e Prime-Kote. 





4 Big advantages offered by Carey dependabie overnight service 


1. Buy from one source with all its time-saving and 
money saving advantages. 


2. You get immediate service with truckload delivery 
overnight. 
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The Philip Carey Mtg. Company 
POST OAK ROAD AND HEMPSTEAD HIGHWAY, HOUSTON, TEXAS « UNDERWOOD 6121 
IN ATLANTA, 251 ARMOUR DRIVE, N. E. «+ ATWOOD 5793 





3. Your choice of color blends designed especially for 
the Southwest 


4. You enjoy more personal service from your experi- 
enced Carey representative. 


Another sales-builder 
FOUNDATION COATING 


(Above and below grade) 


Build up the sale! Recommend Carey Foundation 
Coating, Plasterbond, Mastics for bone-dry base- 
ments, walls, foundations. Specially formulated mastic 
for easy application, lasting protection from moisture. 
Real money-makers! 


Use this handy coupon... 


— a ee ee om ee ee ee ee es ee ee a ee 


The Philip Carey Mtg. Company Dept. 585-4 
211 East 11th Street, Houston Texas 


Please send us, without obligation, literature on the following: 





_Thick-Butt Shingles  Lastile Roll Roofing Asphalt 
Paints, Coatings & C a Other 
(please state your needs). 
(_] Have your representative call, 
NAME ————— —————————— 
FIRM ited - —_ — 
ADDRES! a _ ——E 
CciTy ee ZONE STATE 
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Building Continues 
to Pace Business Boom 


Construction — and especially pri- 
vate homebuilding — is zooming 
right along as more Americans are 
spending their income or undertak- 
ing the purchase of homes on the 
easy-pay plan. 

Non-farm housing starts in Feb- 
ruary were figured at 20% ahead of 
the second month of ’54 by the Bu- 
reau of Labor Statistics. Its estimates 
placed housing starts at a seasonally 
adjusted annual rate of 1,381,000 
units. 

More Federal figures showed total 
new construction for two months at 
13% ahead of last year. Private con- 
struction was up 21%, with dwell- 
ing units pacing 36% ahead of last 
year. 

Latest figures on retail sales in- 
dicated that dealers’ volume in Jan- 
uary was up 7% from a year before. 
Building material distributors’ sales 
were booming 31% above '54. 

At the record-breaking annual 
meeting of the Associated General 
Contractors in New Orleans last 
month, Director Foreman reported 
that “the immediate outlook for con- 
struction during 1955 is a record 
volume approaching $56 billion,” in- 
cluding $16 billion of maintenance 
and repair output. 

The contractors anticipated stable 
material and equipment prices this 
year, in most instances. A softer 
lumber and plywood market indi- 
cated that this is likely, but demand 
for gypsum materials and cement 
might make the composite price rise. 


Cites Four Reasons for 
Single Unit Home Demand 


The demand for new single- 
family homes wili remain strong 
despite the current low level of 
new household formation, Dr. 
George Cline Smith, economist for 
F. W. Dodge Corp., predicted at the 
American Bankers Association’s an- 
nual savings and mortgage confer- 
ence last month in New York City. 

Dr, Smith announced that contract 
awards in the 37 eastern states in 
January and February for future 
construction of single-family homes 
totalled $1,276,000,000. This set a new 
record, he said, some 60 per cent 
ahead of the same two-month period 
last year. 

He told the bankers that he “would 
expect some tapering off in the rate 
of housing starts and housing con- 
tract awards later this year.” But he 


14 





added that this tapering off would 
not be disastrous, because the de- 
mand for housing in this country 
will remain strong. 

Citing four factors which he said 
would strengthen the demand for 
new homes even though new house- 
hold formation is temporarily at a 
low ebb, Dr. Smith said he would 
expect housing demand to be sus- 
tained at well over a million new 
non-farm units a year, so long as 
the general economy of the nation 
remains prosperous. 

Dr. Smith noted the following 
four factors which sparked the de- 
mand for single-family owner-occu- 
pied homes: 

1. The fact that it is frequently 
cheaper to own than to rent, espe- 
cially when income tax deductibility 
of interest on mortgages and prop- 
erty taxes is taken into account. 

2. The rapid increase in the aged 
population, which has the highest 
percentage of home ownership. 

3. Record numbers of children be- 
ing born, resulting in more families 
with children, and larger numbers of 
children per family. 

4. The shorter work-week and the 
growth of leisure time, making a 
“house-and-yard” more attractive 
to many. 


Advocate Higher Home 
Architectural Standards 


Seven outstanding small-home 
specialists held their first meeting in 
Washington, D. C., last month as 
advisors to the Federal Housing Ad- 
ministration in its program to ad- 
vance architectural standards. 

Commissioner Norman P. Mason 
noted that all members of the group 
are concerned with housing as a 
completed unit — and not connected 
with any particular product that 
goes into housing. 

Mason expressed the hope that the 
group would meet several times a 
year for two-day sessions on archi- 
tectural problems and suggestions. 

The advisory committee includes 
a Los Angeles architect, Edward H. 
Fickett; Harold D. Hauf, head of 
the Rennesselaer Polytechnic Insti- 
tute’s department of architecture; 
Leonard Haeger, architect and for- 
mer director of the NAHB Research 
Institute; Irwin G. Jalonack, Long 
Island consulting engineer; James 
T. Lendrum, director of the Small 
Homes Council at the University of 
Illinois; David C. Slipher, field di- 
rector for ACTION, and Harold P. 
Vermilya, vice-president of Ameri- 
can Houses, Inc., New York City. 
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Western Pine Elects 


The Western Pine Assn. set new 
records in both production and ship- 
ments in 1954, members were told 
by retiring President U. R. Arm- 
strong in San Francisco last month 
at their annual meeting. A similar 
output of 8 billion board feet of 
lumber is anticipated this year. 

Lloyd Helmer, president of the 
Polson Lumber Co. in Montana, was 
chosen as new president. Vice-presi- 
dents serving this year are George 
Barkhurst, Michigan River Timber 
Co., Laramie, Wyo., and A. B. Hood, 
Ralph L. Smith Lumber Co., Ander- 
son, Calif. 


Aids for Lumber Dealer 


New sales aids for lumber dealers 
were introduced by Executive Vice- 
President H. V. Simpson at the an- 
nual meeting of the West Coast 
Lumbermen’s Assn. in Portland, 
Ore., March 16-17. 

These dealer aids include a new 
panel display board, advertising 
mats stressing Do-It-Yourself wood 
projects, envelope stuffers, and 
salutes in full-color national maga- 
zine advertising. 

The youngest man ever to head 
this large lumber producing body is 
N. B. Giustina, 36-year-old Eugene 
lumberman. He succeeds G. E. Kar- 
len, of Tacoma. Nils Hult, Junction 
City, is new Oregon vice-president, 
and Jack Fairhurst, Eureka, is Cali- 
fornia’s first WCL vice-president. 

Karlen urged lumbermen to in- 
tensify their national promotion 
efforts and to bring out new pat- 
terns to meet new architectural 
trends. Fear of a costly freight-car 
shortage this summer was expressed. 


Lumber Trucker Fined 


Because he did not have a tax per- 
mit showing that the Tennessee sales 
tax had been paid on lumber im- 
ported from Meridian, Miss., a truck- 
er recently was fined $25 plus $9.50 
court costs by a general sessions 
judge in Memphis. 

A motor vehicle inspector testi- 
fied that the agent had hauled lum- 
ber from Meridian to an office build- 
ing construction site. 

The judge told the court that 
“lumber, mill supplies, and other 
tangible property imported and sold 
is subject to the Tennessee sales 
tax.” Pleading guilty, the lumber- 
man made bond until he paid the 
sales tax. 
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NOT a jalousie hung in 
a an ordinary door, but 
a a completely new door. 
$ 00 F&F with special Aluminum 
85: f : Frame and Jalousie 
i P engineered as one! 


G 
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ume price) 
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tripped 

proof Expander 

y Lock 

Stiles and Header 

Hinges 

d Aluminum Push Bar 

‘oor Closer and Safety Chain 






















dea Ze PS «¢@ The advanced structural improve- 
ments and advantages built into 
this door are an achievement of 
which the Anderson engineers 
are justly proud. We invite 
your inquiries. Descriptive liter- 
ature will be forwarded promptly 
at your request 












Vv. E. ANDERSON MFG. CO., INC, OWENSBORO 2, KENTUCKY 


Please send Free Literature on New Aluminum Jalousie Combination Door 





PRODUCT 







Name 


INC. | Firm 


Address 
Leader in the manufacture of 


Combination Windows and Doors Since 1930 ity Zone State . 8-455 
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Now! More stock in less space! 
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with this new Fiberglas Pouring Wool bag... 


Shaped like a pack of cigarettes —to 
save warehouse space and cut-down on 
handling costs, Makes it easier to stack 
Fiberglas* Pouring Wool by hand of 


mechanically 


More coverage in every bag. Because 
it's packed under greater compression, 
there's now 5 more square feet of coverage 
in the same cubage 


Easier to sell. Any way you look at it, 
Fiberglas Pouring Wool is a better buy for 
your customers because it gives friple value 
(1) Costs less per square foot of coverage 








i BERGLAS 





*PVhergtas i the trade-mark (Meg. U.S. Phat. OF 
af Owens Corning iter glas Cor poration 
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means more insulation per dollar. 
(2) Added coverage means fewer bags 
for you and your customers to handle. (3) 


Light weight easier to store and install. 


More profit for you! You'll se!l more 
Fiberglas , . . and you'll make more profits 
per sale. Your sales records will prove it! 


Write, wire or phone your Fiberglas dis- 
tributor and stock-up on new Fiberglas 
Pouring Wool in the new easy-to-handle 
package. Display it... and you'll se// it! 
Owens-Corning Fiberglas Corporation, 
Dept. 162-D, Toledo 1, Ohio. 


Armstrong | 
| 


THE FLINTKOTE 


} 

| 

ARMSTRONG | 
COMPANY | 
| 


CORK CO 
Lancaster, Pa 


CERTAIN. TEED 
PRODUCTS CORP 


Ardmore, Pa New York, WY 
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FIBERGLAS BUILDING INSULATIONS ARE DISTRIBUTED NATIONALLY BY: 
| nsuLTe 
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MINNESOTA AND 
ONTARIO PAPER CO 
Minneapolis ?, Minn | 
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and economical. Preferred 


Easy to use... 
by do-it-yourself fans and builders 


| 
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THE RUBEROID 


TIGER 


KELLEY ISLAND 
COMPANY 
Clevetand, Ohio 


co 
New York, N.Y 
Jj 
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by Americans...for Americans! 


Ready to meet competition from anyone ... from any- 
where! The new Hager “All-American’’ butt hinge is 
the long-awaited answer to the demands of builders and 
builders’ hardwaremen for low price butts and top 
quality performance. All of the time-honored Hager 
quality is there; only a few cost-making trimmings 
have been shorn off. 


It’s American Made—Hager Made. Backed by Hager’s 
fine old reputation—a century long—it’s a hinge we're 
proud to place our name upon, just as we have been 
proud to do so on any quality Hager Hinge that’s left 
our factories during our 106-year history. 


Out Went the Plug . . . Down Went the Price! 


Ingenious Hager engineering eliminates labor and 
materials normally required for conventional-type plug. 
Once installed, it’s so cleverly designed you'd never 
notice there is no plug at all / 


When low cost, without sacrifice of quality, is a specifi- 
cation factor...specify Hager Nos. 1641 or 1642, 
3% x 3% butts. 


«** TMi, 
6 


en Our GGverrisers yOu SOW IT IN SVU ITIERIN BDUILUVING OUIFLIES 


New Non-Rising 
Hager “‘Top-loc” Pin 
Holds Pin Securely 
when Tapped Down! 


Quick, Easy “Push-Up” 
No-Mar’’ Pin Removal! 


No Plug—Yet 
Designed to Look Like 
the Hinge is Plugged! 


« where Price and Quality are both a requirement, noturally the 
eo doorways of the world will swing on the Hager “all-American!” 


¢ 
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O©wss C. HAGER & SONS HINGE MANUFACTURING ¢ OMPANY + ST 











PATENT PENDING 


new nacer bALcAmonicon 


3% X 3% NO. 1641 


ready for service at a price 20% Less 
than other Domestic Hinges! 


Order Neos, 1641 (Dull Bross) 
or 1642 (Prime Coat) 
(Available in 

3% « 3% see only) 
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to the family! 


We hope you'll pardon us if we throw out our 
chest but — we can’t help but feel proud of our 
accomplishment. We are referring, of course, to 
the 12 new Automatic Gas Water Heater models 
which are now rolling off the production line. 
They are our pride and joy and we are certain 
that you will love them, too! 


There are six models in the Master (R500) Series 
and six in the Standard (R300) Series with 20, 30 
and 40 gallon capacities available in both Series. 
If you are looking for a profitable, sure-fire sales 
line of Automatic Water Heaters . . . it will pay 
you to investigate JACKSON. 


WARRANTIES: 
Three and five years in the Standard (R300) Series. 
Five and ten years in the Master (R500) Series. 


Distributed Through Wholesale Channels Only 


W. L. JACKSON MANUFACTURING COMPANY 


1222 EAST 40° STREET CHATTANOOGA 7, TENN. 





SALES REPRESENTATIVES 


L. O, LEDFORD, Sales Agency CARL A. SCHOLLE J, A. LLOYD, Factory Sales Agent* J. A. LLOYD, Factory Sales Agent* 
311 Chickamauga Avenue 3517 Hanover 375 Whitehall St., 5. W 2506 Lucena Street 
Rossville, Georgia University Park Atlanta, Georgia Charlotte, N. C 
Telephone 89-5554 Doties 25, Texas Telephone LAmar 1977 Telephone FRanklin 5-8258 
Telephone EMerson 4228 
"WAREHOUSES AT THESE LOCATIONS 
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Quality Metal Lath 


From 
























ALABAMA 
METAL LATH 
COMPANY 










> = 


Small Mesh Diamond Lath 








Alabama Metal Lath Company is 
known throughout the nation as a 
producer of top-quality metal lath 
and accessories. 


Alabama offers more than 35 “ ° 
different items for better plaster- V/ Flat Rib Lath 


ing—products that assure strength, 
beauty and fire protection. 








Why don’t you join the growing 
number of dealers who stock and 
sell Alabama’s Four-A Quality 
Metal Lath and Accessories... . 
You'll appreciate our service and 
your customers will appreciate our 
quality. 








3/8” Rib Lath 


In addition to prime quality small 
mesh Diamond Lath and Rib Lath, Ala- 
bama produces a complete line of acces- 
sories. These include Strip Lath, Corna- 
lath, Base Screeds, Corner Beads, Casing 


Beads, hollow Wall Steel Studs, Cold 
Rolled Channels and Metal Base Sys- 
tems. 

For all your metal lath needs, call or 





wire Alabama. 


Four 
| ” 





ALABAMA METAL LATH CO. 


P.O. BOX 992 BIRMINGHAM, ALABAMA 
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This door-to-door 


salesman is about to KGatere << AVAVeyere & 


that’s why alert retail 
lumber dealers are boosting it! 


Woop 1s Your ExcLUSIVE. Wood is yours 
alone. It is sold only by the retail lumber 
dealer. Anything which jeopardizes the 
use of wood as a building material, 
jeopardizes you. 

Just as you depend upon wood for 
your primary products, so do forest prod- 
uct manufacturers depend upon you for 
their marketing. This teamwork, over the 
years, has enabled the construction indus- 
try to thrive and expand. It has enabled 
manufacturers to develop research and 
conservation facilities, and to deliver 
through dealers--natural forest products 
in ever-widening variety, ever-increasing 
quality. 

The most meaning- 


ful benefits of all have AGGRESSivE ROOFING, SIDIN 


gone to the American Vacuum or book experie 
have ability to close on 


homeowner in the form 
of superior forest prod- package deal 


ucts backed by local, | ing. Call. districe sales 


established business 
firms. 

Genuine CERTIGRADE red cedar 
shingles-—for roofs and walls, for new con- 
struction and modernization—are playing 
an important part in the continuing 
growth of the building materials industry. 
“See your retail lumber dealer’’ has been 
the familiar keynote of Red Cedar Shingle 
Bureau advertising and promotion for 
many years, It’s good business to stock, 
display and merchandise products of such 


unquestioned reliability. 


RED CEDAR GHINGLE BUREAU 





5510 WHITE BUILDING, SEATTLE 1, WASHINGTON 
550 BURRARD STREET, VANCOUVER 1,8.C 
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For Dealers, Wholesalers, Manufacturers 


Cities and Nation 
Attack Slum Areas 


Watson Malone III, president of 
the National Retail Lumber Dealers 
Assn., recently urged the nation’s 
26,000 retail lumber and building 
material dealers to assist in planning 
local urban renewal programs to 
eliminate slums. NRLDA played an 
active part in shaping the Housing 
Act of 1954, which provides Federal 
funds to encourage urban redevel- 
opment. 

Along this line, Baltimore, Md., 
and New Orleans, La., have announ- 
ced plans for additional programs 
to eliminate slums. 


Both cities have been leade: 
promoting slum riddance. As fa 
back as 1817, the Maryland Genera 
Assembly passed an act setting uy 
a commission to prepare a street 
plan for Baltimore, and the city 
now embarking on a third rehabilita 
tion program, intended to complete! 
clear it of slums. New Orleans ha 
planned a program to be carried out 
over a nine-year period 

Other Southern cities to announces 
slum clearance programs recent! 
are Danville, Va., for which Federa 
aid has been approved, and Mobile 
Ala. Mobile has met the essentia 
elements for an improved housings 
situation by adopting an up-to-dat« 
building code, forming a general 


WHITEHEAD BUYS BURNS TENSION-SCREEN FIRM 


THE BURNS Manufacturing Co., 
Louisville, Ga., manufacturer of alu- 
minum tension screens, has been 
purchased by the Whitehead Woven 
Wire Co., Inc., of Covington, Ga. The 
window-screen business will be op- 
erated as the Burns Manufacturing 
Co. Division of the Whitehead firm. 

President of the Whitehead Woven 
Wire Co., Inc., is W. B. Thompson, 
who is seen at left in the above pic- 
ture with David W. Meroney, of At- 
lanta, whom he appointed as vice- 
president in charge of sales for 
Burns. 

A native of Greensboro, N. C., and 
a graduate of the University of 
North Carolina, Meroney formerly 


was Atlanta district sales manage: 
for Columbia Mills, a Syracuse, N. Y 
manufacturer of tension screen 
Meroney previously had sold foun 
tain pens and textiles in the Caro 
linas. His headquarters for Burn 
will be at the Louisville plant 

President Thompson announced 
that Burns would continue to pro 
duce its full line of Burns “Live 
Wire” aluminum tension screen 
The aluminum insect screen cloth 
will be woven at the Whitehead 
plant near Covington 

President Thompson's brother 
J. W. Thompson, is vice-president 
in charge of production for the 
company. 
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community plan, analyzing neigh- 
borhoods, providing a competent ad- 
ministrative organization, alloting 
funds for the program, and planning 
housing for families displaced by 
lum-riddance activity. 

In connection with the Federal 
Housing Administration’s new pro- 
gram to wage war on inferior dwell- 
ngs, W. Beverley Mason Jr. has 
been appointed FHA urban renewal 
yfficer, with headquarters in Wash 
ngton 

The Urban Renewal Administra- 
tion has issued administrative pro- 
edures by which officials of state, 
metropolitan, and regional planning 
agencies can obtain Federal aid in 
irban planning for small munici- 
palities and metropolitan and re- 
gional areas. 

For the benefit of other towns and 
ities who want to study the pro- 
grams of other communities, the 
Housing and Home Finance Agency 
ffers for 25 cents a copy of “Ap- 
proaches to Urban Renewal in Sev- 
eral Cities.” It is available from the 
Superintendent of Documents, Wash- 
ington 25, D. 

The programs described were 
ised in 10 cities ranging in popula- 

in from less than 100,000 to nearly 
4,000,000. All have been in operation 
for several years, some with neither 
tate nor Federal financial aid. 


Home-Owners Tackle 
Major Redecorations 


Home-owners who entered Mce- 
Call’s magazine’s three redecorating 
“My Living Room,” “My 
tedroom,” and “My Kitchen” 
ndicated that they planned not only 
to change color schemes but hoped 
to rip out walls or add partitions, 
hanging space entirely. Some 47,297 
entries were received 

Statistics showed that in the “My 
Kitchen” plans submitted: 

30.4% would change size 

61.9% would add or remove parti 
tions 

90.6% would alter window size 
ind location. 
would make miscellaneous 
irpentry changes. 

In the “My Bedroom” contest 

32.2% would add closets. 

24.5% would add cabinets 
(Continued on next page) 


ontests 


65.8% 








21.8% would add or remove parti- 
tions. 

44.7% would make miscellaneous 
carpentry changes, 

Contestants also expressed a desire 
for these materials and products: 

89.9% wanted new kitchen cabi- 
nets. 

64.32% wanted new kitchen paint. 

61.1% wanted living room paint. 

45.1% wanted new linoleum for 
the kitchen, 

26.5% wanted new wallpaper for 
the living room. 

Copies of “A Documentary of Do- 
It-Yourself by the Readers of Mc- 
Call’s” is available from Jack Bol- 
ster, Home Furnishings Promotion 
Manager, McCall’s Magazine, 230 
Park Avenue, New York, N. Y. 


Expands Mortgage Credit 


The Voluntary Home Mortgage 
Credit Program has announced the 
opening of its Region XI office 
March 14, Chester L. Wolfe is execu- 
tive secretary of this office, which 
is located in Room 1012, Federal 
Office Building, Kansas City, Mo. 
Henry H. Edmiston, vice-president 
of the Kansas City Life Insurance 
Co,, is committee chairman. 

Region XI covers Kansas, Mis- 
souri, Oklahoma, and Colorado. 

The purpose of this program is 
to assist prospective homebuyers in 
obtaining FHA or VA financing by 
facilitating the flow of mortgage 
money from areas where it is plenti- 
ful to regions where it is scarce, and 
to assist minority groups with home 
financing. 

Under this program, the first 
Negro family recently obtained a 
mortgage for their home in Wash- 
ington, D. C, 


New Equipment at Frost 
Mill to Salvage Scraps 


A half-cord of pulp chips for paper 
manufacture will be the new by 
product of every 1,000 feet of lum- 
ber produced by the modernized 


sawmill of the Olin Mathieson 
Chemical Corporation at Huttig, 
Ark. 


The installation of new log han- 
dling, barking and chipping facilities 
will utilize waste sawmill slabs once 
used only for fuel. This will be 
another step in the continuing con- 
servation program of the lumber 
industry, according to Robert H. 
Evans, general manager of Olin 
Mathieson’s Forest Products Divi- 
sion at Shreveport, La. Construction 
of the new facilities is scheduled 
for completion within six months, 

Installation of the new facilities 
will be under the direction of W. H. 
Brown, production manager, and 
J. D. Rhodes, division engineer. 
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personnel 
parade 


U. S. Gypsum Co. ... The new di- 
rector of advertising and publica- 
tions for this materials manufacturer 
is B. G. Pomrret. He was promoted 
from publications manager, to which 
he was appointed in 1953 after pre- 
vious service as commodity ad man- 
ager and advertising manager. He 
was succeeded as publications man- 
ager by C. A. Wayman, former edi- 
tor of Popular Home, external com- 
pany publication. 


Filon Plastics Corp. ... This manu- 
facturer of glass-and-nylon rein- 
forced building panels has opened a 
Midwestern sales office at 228 North 
LaSalle Street, Chicago 1, Ill. Gus- 
TAV Morner is in charge. Formerly 
he was assistant general manager for 
a building specialty manufacturing 
firm. The Filon Plastics Corp. for- 
merly was known as the Plexolite 
Corp. 


National Assn. of Home Builders... 
Rateu J. JOHNSON has joined the 
association as director of the Con- 
struction Department and Research 
Institute. He will assume his new 
duties April 15, succeeding Leonard 
G. Haeger. Johnson previously was 
chief of housing hygiene activities 
for the U. S. Public Health Service. 


Simpson Redwood Co. ... WALTER 





MARTIN C. DWYER, Cleveland, 
Ohio, has been appointed exposi- 
tion director of the National Retail 
Lumber Dealers Assn., Washing- 
ton, D. C, He is at work on arrange- 
ments for NRLDA’s second annual 
building products exposition to be 
held in Cleveland, October 11-16. 





RALPH R. HARTLEY has been 
elected president of the Paine Lum- 
ber Co., Lid., Oshkosh, Wis., manu- 
facturers of Rezo grid-core flush 
George P. 
Nevitt, who was elevated to chair- 
man of the board. H. M. 
retired February 1 after 50 years 
Filling his 
secretary-treasurer is Eugene Pfaf- 
fenroth, 


doors. He succeeded 


Bacon 


of service. place as 


Parks has been named sales super- 
visor to head Simpson’s new regional 
office at 1424 K Street N. W., Wash- 
ington, D. C. He joined Simpson 
early this year after serving with 
the technical division of the Cali- 
fornia Redwood Assn. 


Loewe Brothers Co. ... The new ad- 
vertising manager of this veteran 
manufacturer of paints and var- 
nishes in Dayton, Ohio, is JamgEs L. 
PARKER. He served as assistant ad- 
vertising manager of the Wheeling 
Steel Corp. since 1943. Before that 
Parker did sales promotion work for 
Lowe Brothers for two years. 


Hunter Douglas Corp. ... This New 
York and California maker of vene- 
tian blind components and alumi- 
num fabricating materials has a new 
sales manager, Francis DAMMERS, 
and a new advertising and promo- 
tion manager, JAcK Kayne. Dammers 
has been with Hunter Douglas for 
10 years, recently as Southeastern 
district sales manager. Kayne for- 
merly was vice-president in charge 
of sales and advertising for Necchi 
sewing machines. 


More Low-Rent Housing 


Federal assistance for low-rent 
public housing dwellings has been 
authorized recently for Mobile, 
Florence, and Birmingham, Ala., 
and for Gallatin, Clarksville, and 
Lewisburg, Tenn. 

In Mobile, 407 low-rent dwellings 
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Fastest Seller 
It’s Modern! 
People want it! 


RANGEBURG 


PIPE AND FITTINGS 


“Orangeburg Pipe is my fastest seller. It meets 
the new construction demands for both speed 
and quality. The lightweight 8-foot lengths 
install fast and cut costs . . . so do the Taperweld 
Joints, which seal root proof with a few hammer 
taps. These Orangeburg Pipe Lines last for years 
and years because Orangeburg material is tough 
and resilient — doesn’t crack or break.”’ 

People know about Orangeburg. It is advertised 


in Life, American Home, Better Farming, Farm 
Journal, House and Home—and many other 


magazines, This pre-selling of prospects brings 
business and profits to dealers. 


Orangeburg Pipe is made in 2”, 3”, 4”, 5” and 6” 
sizes. Orangeburg Root-Proof Pipe is for house- 
to-sewer or septic tank connections, drain lines 
from downspouts, storm drains... other non- 
pressure uses. Orangeburg Perforated Pipe is for 
foundation drains, septic tank disposal fields — to 
drain lawns, fields, wet spots everywhere. 


Write Department SBS-45 for more facts. 


Your customers want Genuine Orangeburg... 


ORANGEBURG “a - 


ORANGEBURG 


They look for the trademark! 


ORANGEBURG 
ROOT-PROOF 
FITTINGS 


‘4 BEND 


WwYE Ye BEND TEE 


ORANGEBURG MANUFACTURING COMPANY, INC. + Orangeburg, N.Y. * West Coast Plant: Newark, Calif. 
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ee areas 


have been authorized; in Birming- 
ham, 750; in Florence, 50; in Galla- 
tin, 100; in Clarksville, 100, and in 
Lewisburg, 140. 

These allocations were made under 
the provisions of the Housing Act of 
1954, authorizing Federal assistance 
for 35,000 low-rent units in the fiscal 
year ending June 30. 


Tulsa World Gives 
Dealers a Big Ride 


Dealers in other metropolitan 
areas where the newspapers publish 
homebuilding and real estate news 
sections or pages might take a leaf 
from the results dealers in Tulsa get 
via the Tulsa World. 

On March 6 that progressive news- 
paper published the following fea- 
ture; 

“Buying Lumber?” 

DO... remember that, with 
ordinary solid lumber, the dimen- 
sions are those before it was dried 
and milled; thus a 2x4 is 1%x3% 
when bought, 

DO ... remember, too, that this 
does not apply to plywood and wall- 
board, which are sold by their actual 
dimensions at the time of purchase. 

DO ... select both the proper 
grade and type of wood for the job 
at hand; it is a waste of money, for 
instance, to buy an expensive hard- 
wood in top grade when it will be 
painted. 

DO... pay particular attention to 
the purchase of wood that will be 
used outdoors. Get redwood, cypress, 
cedar or some other wood that re- 
sists the weather or, if buying ply- 
wood, make sure it is stamped “ex- 
terior grade,” 

DO... cut down waste by writing 
down the exact measurements of 
your project and then figuring out 
how much wood you will need. 


. o + 


DON’T ... forget that lumber can 
be purchased tongue-and-grooved, 
beveled, shiplapped and in many 
other forms to make your job easier. 

DON’T ... select an open-grained 
wood unless (1) you plan on apply- 
ing a wood filler or (2) you are 
striving for an “old world” finish, in 
which the pores are deliberately left 
open, 

DON’T ... expect the wood to 
retain its exact color, since even the 
clearest of finishes tends to change 
the shade slightly. 

DON’T... overlook the possibility 
of getting a better price by buying 
the wood in larger sizes and cutting 
it yourself, especially if you have a 
power saw. 

DON’T ... be afraid to ask your 
dealer for advice, since these days 
nearly all lumber yards cater to the 
home handyman, 
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Southern Pine Assn. Adds 
Specialists to Staff 





SCHMITT 


BRASSELL 


The Southern Pine Assn., New Or- 
leans, La., has announced the addi- 
tion of two new staff members. 

E. C. Schmitt is now traffic man- 
ager. He has had over 20 years of 
experience in traffic and transporta- 
tion, having served as traffic man- 
ager for two other firms and as a 
director for the New Orleans Traffic 
and Transportation Bureau. 

Thomas E. Brassell will specialize 
in wood school construction as a 
member of the association’s trade 
promotion staff. He previously taught 
civil engineering at the University 
of Alabama. 


Construction Consumes 
14% Plastics, Forum Says 


Plastics are being put to more and 
more new uses in building, which 
now takes about 14 per cent of the 
nation’s annual plastics output, re- 
ports Architectural Forum, in a 10- 
page, comprehensive report in its 
January issue. 

The magazine says plastics manu- 
facturers and prefabricators believe 
construction ultimately may offer 
them a greater market than their 
present consumer sales of about $600 
million a year. Probably the biggest 
new building use likely in the fu- 
ture: lightweight plastic curtain 
walls. 

In spite of obsolescent building 
code obstacles and severe competi- 
tion from cheaper and more familiar 
building materials, plastics have in- 
vaded almost every aspect of con- 
struction, the magazine notes. How 
quickly plastics make more extensive 
inroads into the building materials 
fields, says the Forum, will depend 
mainly on these three factors: 

“1, How much volume production 
can lower the cost of plastics — at 
the present 50 cents per pound they 
fall in the expensive class. 

“2. How soon the plastics makers 
can improve such weaknesses in their 
products as excessive creep under 
sustained loading, low-fatigue re- 
sistance and generally low-tempera- 
ture use. The plastics industry is al- 


ready devoting 2% cents from every 
sales dollar to research into such 
problems, nearly $40 million last 
year. 

“3. How manufacturers can de- 
velop plastic’s three major selling 
points — lightness, resistance to cor- 
rosion, and ease of prefabrication.” 

Today glazing and lighting appli- 
cations probably absorb more than 
half of the solid plastics used in the 
building industry, the magazine esti- 
mates. 


Gypsum Beats Hurricane 
| 


A report completed recently by 
engineers of the United States Gyp- 
sum Co. revealed that the devastat- 
ing hurricanes last year “wasted their 
breath” on poured-in-place gypsum 
roof deck constructions. 

Typical of inspections made in 
various stages of construction were 
four South Carolina schools, The 
engineers reported that the uplift 
resistance provided by bulb tees, 
even in gypsum decks poured less 
than 24 hours, proved sufficient to 
meet winds up to 125 miles an hour. 

Exposed gypsum roof decks—one 
24 hours old and the other 30 hours 
old—showed no damage after being 
subjected tc 5%” of wind-driven 
rains, Standard five-ply built-up tar 
and gravel roofs, with the first layer 
of felt nailed down for about 15 
days in a 30-day-old gypsum deck 
withstood the force of 125-mph 
hurricane winds. 


Gibson-Homans Expands 


Norman M. Cornell, president of 
the Gibson-Homans Co., has an- 
nounced his company’s purchase of 
the Protective Coatings Corp., with 
plants in Richmond, Calif., and Port- 
land, Ore. 

The merger makes Gibson-Ho- 
mans the largest producer of roof 
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“I use this big one on contract jobs. 
The littl one is used when I work 
by the hour.” 
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FREE..two new publications 


to help you sell pressure-creosoted wood 
to your farm customers 


HESE TWO PIECES of literature, just made avail- 

able by United States Steel, are designed to 
help you increase your sales of pressure-creosoted 
wood to farmers, and to promote the growth of 
pole frame type construction in your area. 

The book, “Where To Get Plans For Ranch 
and Farm Structures,” is written especially for 
you, giving you information on many different 
types of pole frame buildings which can be made 
from pressure-creosoted wood, It can be used to 
help your customers select and obtain actual 
working plans for these buildings. This book is 
being made available by the pressure-treater sup 
plying your pressure-creosoted posts, poles and 
lumber. 

The other folder, “Build and Save with Pres 
sure-Creosoted Wood on Your Farm,” was writ 
ten for you to distribute to your farm customers 
and prospects. It gives the farmer many sugges 
tions on the best way to use pressure-creosoted 
poles for his buildings. 

The growing use of pressure-creosoted wood 
products by farmers and ranchers is convincing 
proof of the importance of creosote to the lumber 
industry. It will pay you to stock and sell pres 
sure-creosoted wood products. For the names of 
treaters who can be your source of supply just 
check the coupon. 


SEE The United States Stee! Hour. It’s a full-hour TV program pre- 
sented every other week by United States Steel. Consult your local 
newspaper for time and station 


In this booklet you'll find complete in- 
formation on pressure creosoting, and 
on the advantages of stocking pressure- 
treated wood products. It gives you de- 
tailed information on the various farm 
and ranch structures which the farmer 
can build himself using pole frame con- 
struction and pressure-creosoted wood, 
ind it tells you how and where to got 
the plans for your customers, 


This folder explains to the farmer or 
rancher some of the | principles of 
pole frame constructi it also gives 
him examples of pole frame buildings 
that can be made with pressure-creo 
soted wood, and it re is him to see 


his dealer, to get plete workin 
] 9g 


plans for these building 


Agricultural Exte n Section 
United States Stee! Corporation 
525 William Per Place, Pittsburgh 30, Pa 


Please send me a free supply of folders, Build and Save.” 
Please send umes of pressure-treaters 

Name 

Address 


State 
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coatings, caulkings, mastics, sealing 
compounds, and allied protective 
coatings and cements. 

In addition to the home office and 
factory in Cleveland, Ohio, Gibson- 
Homans has plants in Conyers, Ga., 
and Matawan, N. J. 


Expanded Facilities 
Meet Pack River Demand 


The $750,000 plant to manufacture 
particle boards from sawmill-waste 
is scheduled to start test runs in 
April or May for the Pack River 
Lumber Co. at Sandpoint, Idaho. 
Commercial production is expected 
to begin in July. 

Two lumber manufacturers repre- 
sented by the Pack River Sales Co., 
Spokane, Wash., are increasing their 
dry-kiln facilities to keep pace with 
increased sawmill production, These 
include the Thompson Falls Lumber 
Co, of Thompson Falls, Mont., and 
Creston Sawmills, Ltd., of Creston, 
British Columbia. 

Pack River Sales Manager W. F. 
Stewart announced that logging op- 
erations in portions of northern 
Idaho, northwestern Montana, and 
southern British Columbia contin- 
ued to the latest dates this winter 
of any time in history, because of 
the miidness of the winter. This 
longer season provided additional 
logs for increased production fa- 
cilities. 


‘55 Home Week Longer 


National Home Week for the first 
time wiil include two week-ends this 
year, permitting more time for 
couples to inspect the exhibit houses 
together. It will be observed Sep- 
tember 10-18 in more than 150 cities. 

In many areas, the observance will 
take place in the form of a “Parade 
of Homes,” in which builders each 
erect houses along one street. In 
other areas, builders will erect 
homes in different locations. 

The Seth Lumber Co. of Lincoln- 
ton, N. C., won first prize in the 
dealer division of the National Home 
Week competition in 1954. 


Research Group Meets 


The fourth annual meeting of the 
Building Research Institute, Wash- 
ington, D. C., will be held April 18- 
19 at Princeton, N. J. Topics to be 
covered include lift-slab construc- 
tion, building problems of building 
owners, methods of sound insulation 
and noise reduction in buildings, and 
prefabrication of homes. 

Attending builders will tour 
Princeton University’s research lab- 
oratories and the Johns-Manville 
research center at Manville, N. J. 
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Panel Discussions to 
Feature Jobber Meet 


The spring meeting of the National 
Building Material Distributors Assn. 
will be devoted to panel discussions 
and talks by experts on current 
phases of the wholesaler’s business, 
according to Chairman L. P. Klug, 
of the Reserve Lumber Co., Cleve- 
land, The meeting will be held at 
the Netherland Plaza Hotel in Cin- 
cinnati, Ohio, May 9-10. 

Over 300 building material whole- 
salers and suppliers are expected to 
participate in the NBMDA meeting. 

One panel will discuss “Sales 
Policy and Wholesaler-Dealer Rela- 
tions.” Participants will include two 
dealer association secretaries, two 
wholesalers, and two manufacturers. 
Another panel will cover “The 
Wholesaler’s Responsibility in Prod- 
uct Promotion.” A third panel will 
answer questions on operating costs. 


Plans will be reviewed for a na- 
tional advertising program aimed to 
promote the wholesaler’s function to 
the building-supply retailers. 

Interested wholesalers or suppliers 
can obtain more details on this meet- 
ing from Manager S. M. Van Kirk, 
111 W. Washington St., Chicago 2, 
Ill. 


Zegers Salesmen Meet 


Twenty-three sales representa- 
tives for Zegers Dura-seal combina- 
tion metal weatherstrip and sash 
balance met recently in Chicago to 
learn first-hand about the improve- 
ments made in Zegers products. 

President Harry Zegers told of the 
plant expansion program which has 
already added 15,000 square feet and 
which will later add another 11,000 
square feet. This expansion program 
will increase Zegers’ manufacturing 
potential by 120 per cent. 


House Beautiful’s “Pace Setter’ Stars Lumber 





TWO OF the major construction ma- 
terials used in construction of House 
Beautiful magazine’s 1955 “Pace 
Setter” house were Southern pine 
and California redwood, 

The house is framed entirely with 
Southern pine, supplied by Texas 
producers and bearing the Southern 
Pine Inspection Bureau grade mark. 

Built on the site of the State Fair 
of Texas, the Pace Setter has two 
enclosed gardens for outdoor living 
and wide roof over-hangs that keep 
out hot summer sun. Architect Har- 
well Harris, of the University of 
Texas, said his design idea was “to 
build a house that looks as cool as it 
is, that offers privacy and protection, 
but not a sense of being trapped.” In 
commenting on his extensive use of 
wood, he said that “you can do more 
with wood than any other general 
material.” 

In many instances the rafters of 
Southern pine are exposed on ex- 


terior as well as the interior. In most 
cases, just a slightly-weathered stain 
was applied to exploit its natural 
beauty. 

California redwood was used for 
exterior and interior paneling. Liv- 
ing, dining, bedroom, kitchen, and 
playroom walls are redwood boards 
and battens. A special feature is a 
fence of redwood louvers enclosing 
a terrace on the west side of the 
house, providing protection from sun 
and ventilation at the same time. 

In connection with extensive use 
of wood in home construction, the 
National Lumber Manufacturers 
Assn. recently called attention to the 
Federal Housing Administration’s 
new attitude toward houses of con- 
temporary design. More leniency in 
granting FHA approval to these de- 
signs is cited as a trend toward great- 
er use of wood, as this material lends 
itself so well to modern design prin- 
ciples. 
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Finest in the ely im 


Reynolds Lifetime Aluminum Roofing 


7 Sevenach, Ga. 
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PLUS 
Half the Handling Half the Time 
Half the Side Laps 


Ne you can offer your customers 


savings in time, trouble, and cost for 


every roofing or siding job, by stocking 
and selling 50” wide 8-V Crimp and 
18” Corrugated Reynolds Lifetime Alu- 
minun Roofing. 

0) fewer sheets to handle... less 
i! ition time... 50% fewer side 
laps, meaning savings in material costs 


lor the same coverage, 


Beautifully embossed for glare redue- 
tion, both the 8-V Crimp and the Cor- 
rugated are available in .019% and 
024” thicknesses. Order from our 
ample stocks. Immediate overnight 


delivery to any point in the Southeast. 


Want more information and prices? 
Contact the SSIRCO office nearest you 
and we will be glad to give you the 


complete, profitable story. 











southern states iron in roofing company 
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Imsulite product 
first chance 


PHSULATE YOUR HOUSE AG AIRS” 


“INSU LITE 


THs LOA FON ML Ou. peme FOE SOT nome 
ua Gute ta wet are 






First wood-fiber insulation board 


rolled out of Insulite’s mill in 1914 and marked 

the creation of a new industry. (This early ship- 

ment, shown above, provided shelter for victims 
of disastrous 1918 forest fire.) Since then, Insulite has created and 
introduced virtually every new product in the business. Such 
big volume items for dealers as... 





a 





First asphalt-impregnated insula- 

tion board opened new markets. Insulite was 

now waterproofed throughout . . . could be used 

or stored anywhere in any weather. The first 

25/32” insulation board sheathing followed in 1936 and the big 

shift from wood to fiberboard sheathing was on. Other firsts fol- 
lowed. Among them... 





another example of 


now MISULITE.....- 


APRIL, 1955... 


INBULITE AND BILORITE ARE REGISTERED TRADE MARKS 
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‘‘firsts” give you 
at mew markets! 












First approved Shingle-Backer Fisst Reef Deck with vapor barrier 
System created new opportunities for more 
and easier sales. Dealers now had an easy-to- { made low-cost exposed beam ceil- 






» big new product developments of 






handle and stable-priced shingle undercourse. tion practical anywhere because of 
What's more, official approval of this new way to apply insulation its exclusive built irrier. This new 3 in | product was 
board undercoursing over insulation board sheathing created an instant succe eated new sales opportunities for 
more chances for dealers to sell Bildrite, Insulite dealers. 






First crack at new markets has historically gone to Insulite dealers since Insulite has 

pioneered virtually every successful insulation board product on the market. Today, most of these 
products (even the newest) are big volume, high turnover items for Insulite dealers. We'll be happy 
to send picture-literature describing them. Just write Insulite, Minneapolis 2, Minnesota. 


vou sen SIS OLIT. 


{ Made of hardy Northern wood. 
INSULITE DIVISION, Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota 
APRIL, 1955 . . . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 


















Now TV Star 
ARLENE FRANCIS 

is pre-selling 
FENESTRA WINDOWS 
for you! =» 


Starting the first week in April, charming Arlene Francis will be selling home- 
owners on the joys of living behind Fenestra Residential Windows. 


See and hear her on “Home”—the popular, nationwide network 
television show—from 11 to 12 Noon, EST, Mondays through Fridays.* 


She’s talking direct to your own prospects—find the TV station 
covering your area in the list on the opposite page. 


*11 co 12 Noon, on Pacific Coast, too, by kinescope. 
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These TV-featured 
FENESTRA STEEL WINDOWS 


are easier to sell! 












Now you have extra ammunition to sell Fenestra* one of your salesmen . to use on their calls on 
Steel Windows. Home buyer acceptance for these builders, They're free of charge, and contain samples 
popular windows will grow and grow in the months of colorful display banners and cards, photos 
ahead. For week after week, your prospects will see and newspaper ad mats (also free), which you can | 
and hear Arlene Francis demonstrate the advantages order for your builders. For complete details and 
of Fenestra Steel Windows on TV. a sample of the kit, write, wire or call: Sales Pro- 
To make your sales job still easier, we will pro- motion Department, Detroit Steel Products Co., 
vide you with a complete TV Sales Kit for every 3421 Griffin St., Detroit 11, Michigan, SBS-4 *® | 


THESE FEATURES WILL BE DEMONSTRATED ON Tv! 


Double Distinction—window Better Ventilation—with air- Ready-Trimmed—available for 
beauty added inside and outside deflector ventilators. quick, moneysaving installation. 
the house. Safe, Easy Cleaning—both sides : 

Easy Operation —with finger tips of window from inside the room. Strength built of sveel, the strong- 
...even over a kitchen sink... even Weather-tight—precision fitted... est window material. 

when wet or when fresh-painted. no warping or splintering. Durability—rustproofed by Fenestra 
More Daylight—slender steel Screens and Storms —world’s best Super Hot-Dip Galvanizing, plus 
frames hold larger glass lights. ... quickly, safely attached. Bonderizing, to outlast the building. 


CHEST RESIDENTIAL STEEL WINDOWS 


WINDOWS + HARDWARE + CASINGS + SCREENS + STORM SASH 














CASEMENTS— Add beauty to the home, inside WINDOWALL—These modern picture win- AWNING WINDOWS—They offer the beauty 
and out, with slender graceful frames and dows capture the view—may be glazed with of slender, horizontal lines, Left open when 
muntins, and fine hardware appointments. plate, double-strength, or 2" insulating glass. t rains, their ventilators shed water outside, 
” 
Find your city on the big “FENESTRA TV NETWORK"! 
Amarillo, Tex KGNC—TV Des Moines, lowa WHO—TV Lubbock, Texas. . KCBD—TV Portland, Ore KPTV Springfield, Mo... . . KYTV 
Atlanta, Ga. . . . WSB—TV Detroit, Mich. . . WWJ—TV Macon, Ga WNEX—TV Kingston, Poughkeepsie St. Louis, Mo. . KS0—TV 
Augusta, Ga. wieF—Ty Duluth, Minn... KDAL—TV  =Marinette-Green Bay, N.Y WKNY St. Paul-Minneapolls, 
Bakersfield, Callf., KERO—TV a N.C..... ba . i . pig Providence, R WJAR—TV Minn KSTP—TV 
. Te, Fcc eeseer emphis, Tenn Quincy, it! WGOEM TV 
Baltimore, Md. . WBAL—TV — Evansville, ind. . WHIE—TV Miami, Fle... .. WGBS—TV Richmond, Vo. | WHAM—TV cena wa¥e « « Wey 
Birmingham, Alo. . . WABT — Fort Wayne, Ind., WKJIG—TV Milwaukee, Wis, WIMJ~TV — Boanoke, Va WSLS—~TV «4 Wace, CEN~TV 
Bloomington, Ind WTTv Fort Worth, Texas WBAP-—TV Monroe, la KNOE—TV Seckeier i “ROC _. TV ox. KCEN— 
Boston, Mass. wéZ—TV Grand Rapids, Muncie, ind wLec—TV Rochester. N.Y. WHAM—TV Tulsa, Okla KvOO—TV 
Buffalo, N.Y. WGR—TV PHF WOOD—TV Nashville, Tenn. . WSM—TV = ¢ to, Colif.. KCCC.~TV Utica, N.Y, . » WKTV 
Chattanooga, Greenville, $. C., WFBC—TV New Orleans, La., WOSU—TV SEMONO, NS ; Washington, 0.C. . WRC —~TV 
Tenn, ..... WDEF—TV Houston, Texas... KPRC—TV New York, N.Y.. WRCA—Tyv Sal? Lake City + LTV Waterloo, lowa Kwwl 
Chicago, Ii. . WNBQ Huntington, W.Va. WSAZ—TV _— Norfolk, Va WVEC—Ty  SenAntonio, Tex. WOAI—TV = Wheeling, W.Va., WTRF —TV 
Cincinnati, Ohio WLW-T Jackson, Miss... ... WLBT Oklahoma City, San Diego, Calif. .KFSO—TVY Wichita, Kan KEDD—TV 
Cleveland, Ohio . WNBK Jacksonville, Fia., WJHP—TY Okla. . wKky—TV San Francisco Wichite Falls, 
Columbia, $.C wis—TV Kansas City, Mo., WOAF—TV Omaha, Neb. . . WOW —TV Calif KRON — TV Texas . KPOX—TV 
Columbus, Ga WDAK—TV Knoxville, Tenn., WATE—TV Peoria, iil WEEK —TV Schenectady, N.Y wWRGB Witkes-Barre, Pa., WERE—TV 
Columbus, Ohio wiw—c Lansing, Mich... . WJIM—TV Philadelphia, Pa . , WPTZ Seattle, Wa KOMO —TV Wilmington, Del., WOEL—TY 
Davenport, lowa . WOC—TV Little Rock, Ark., KARK~TV Pittsburg, Kan.-Joplin, Spokane, Wo KHQ—TV Winston-Salem, 
Dayton, Ohio WwLW-—D Los Angeles, Calif. . . KRCA MBe s+ KOAM—TV Springfield, | WiICs N.C wsis-—TV 
Denver, Colo KOA—TV Louisville, Ky... WAVE—TV Portland, Maine . WCSH—TV Springfield, Mo WWLP— TV Youngstown, O. . WFMJ—TV 
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MASONITE PRESENTS 














You've Never Seen Siding Like This! 


MASONITE 
SHADOWVENT SIDING 


New in design! New in application! New in profit possibilities! 


“PROFIT 
BOOSTER 
NO. 1" 














@ Here’s a siding with Primecote...a strong, smooth film equal to several coats 
of hand-applied primer ... perfect base for long-lasting finish coat. 


@ Here’s a siding with no visible nails ...the new patented aluminum shadow strip 
takes the nails, holds the panels securely. And the strip is vented .. . reduces 
moisture and condensation problems in any weather. 


@ Here's a siding with all the advantages of Masonite Tempered Presdwood”, 
that tough, grainless hardboard panel that’s so popular everywhere. 


@ Homeowners like the long-lived protection they get, the handsome beauty of 
these clean-cut panels. Builders like the economy, the speed of application... 
now an even more attractive buy with the new application method and with 
Primecote. And you’ll like the profits that come with promoting, displaying and 
selling new Masonite Shadowvent Siding. 


Not immediately available west of the Rockies 
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2 NEW PRESDWOOD PRODUCTS! 





Scientifically designed aluminum Precision-cut groove fits onto metal See that vent? It lets the walls 
strips create eye-pleasing deep strip, forms weather-lock joint, “breathe.”” With balanced moisture 
shadows, hold panels in perfect gives clean edges and straight conditions, panels are“ quiet,”’ paint 
alignment — permanently. courses without dips or waves. stays ‘new looking” longer. 





A hack saw will do it! Newaluminum Strong, dense, tempered hardboard No visible nails, Aluminum shadow 
shadow strip is readily cut into de- panels are easily cut and fitted with strip nailed onto wall eliminates 
sired lengths. Eliminates need for carpenter tools. Knotless, grainleas. countersinking, puttying, bleed- 
wedges and backing strips. No dimensional loss. through, working out of nails, 





It’s easy to apply. Precision-cut There’s no problem with new inter Takes a beautiful finish coat... 
panels quickly fitted into place and locking corner caps of bonderized smoothly and swiftly! Vents and 
next strip nailed on. You're ready metal. Slip easily into place. Beauti natural stability of panel reduce 
for the finish coat of paint. fully straight weatherproof corners peeling, checking, crazing. 





Sell this Man—He Makes the Difference 


MASONITE SHADOWVENT SIDING $ 


TEMPERED PRESOWOOD PANELS FROM MASONITE” CORPORATION NEXT PAGE 


Not immediately available west of the Rockies »>--> 
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“PROFIT 

BOOSTER 

No. 2" 

TURN BACK 

FOR “PROFIT-BOOSTER 
NO. 1” 




















When Individuality Counts! 


NEW MASONITE 
PANELGROOVE 


Different—desirable—and profitable! Offers the vertical accent for exterior 
designs that architects, builders and homeowners like. Creates a refreshing 
contrast to other design treatments. Makes good-looking gables — fast! 
Perfect for use between windows, on short runs, and featured areas. 
Masonite Panelgroove needs no joint treatment...edges are ship-lapped 








to create a distinctive and continuous pattern. Square-cut grooves are 3%" 
Ideal for the gameroom, recreation wide and 4” on centers. Panels are 4’ wide, °%" thick and up to 16’ long. 
room, den, study or modern living When you sell Panelgroove, you sell all the weather-fighting, time-defy- 
room. New Masonite Panelgroove ing advantages of Masonite Tempered Presdwood—plus a high-styled 
brings the rustic atmosphere that design with great popular appeal—and profit! Ask your Masonite repre- 
people like. Sell Panelgroove to the sentative for complete information or write Masonite Corporation, Dept. 
“do-it-yourself’’ trade. SBS-4, Box 777, Chicago 90, Illinois. 

Sell This Man—He Makes The Difference 


MASONITE PANELGROOVE 


TEMPERED PRODUCT OF MASONITE® CORPORATION 


Not immediately available west of the Rockies 
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rer | ow-Slope Roois! 


TRIPLE-COVERAGE — 5” HEADLAP —300 LBS. PER SQUARE 





These are just a few of the outstanding characteristics that make 1k your distributor today for further de 
BIRD Architect Shingle the finest asphalt shingle ever made i or write to BIRD SON, im 
shingle that has //1/./-.deceptance for roof slopes of yn [2" or mo) Dept. SB-4, East Walpole, Mas 
Think what that means! You can use BIRD Architect Shing! 

confidence even on very low slope roofs! You yet lavers of prote 

to keep out the weather... a5” headlap vs. the headlap of t 

ordinary shingle... 300-Ibs. per square which insures roofs aga 

lifting (without any need for cementing tabs bigger cera 

granules ~ 3 times as big as in ordinary shingles — which give an inte! 

color quality and deep texture not possible in a smaller-granule his 


and add 50% longer life to the roof. 





QUALITY PRODUCTS SINCE 1795° EAST WALPOLE, MASS., NEW YORK, N. Y., CHICAGO, ILL., SHREVEPORT, LA., CHARLESTON, 5. C. 








Top Quality plus a Top Name in Aluminum 
..-adds up to More Sales Power! 


REYNOLDS 
ALUMINUM 
WINDOWS 


Examine this Casement Window with its flash-welded 
corners. Compare its high “satinized”’ finish, double-con- 
tact frame, wide-opening extension hinges, watertight lip 
and built-in transom drip. It has every quality feature 
known to window engineering. And it bears the great 
name of Reynolds Aluminum—which means window 
quality controlled all the way from bauxite mines to final 
assembly. You sell with confidence—you build solid busi- 
ness—when you sell Reynolds Aluminum Windows. Write 
for complete catalog. Reynolds Metals Company, Win- 
dow Division, 2036 South 9th Street, Louisville 1, Ky. 
































Reynolds Aluminum Tra- 
verse (Sliding) Window 
... new star in a great line! 
Horizontal sliding vents 
open easy, close tight, 
lift out for cleaning. Easi- 
est installation. Low cost, 











Reynolds Aluminum Awning 
Window... best for controlled 
ventilation, rain deflection, . 




















Basement and Util- 
ity Windows... with 
serrated edges thal 
lock tight to mason- 
ry. Removable vent. 


Reynolds Aluminum Dou- 
ble-Hung Window .. . new 
perfected details, mechanical 
joints. Finger-tip operation. 











SEE “MR. PEEPERS,”’ Sundays, NBC-TV...your customers do! 


REYNOLDS 98 ALUMINUM 
BUILDING PRODUCTS 
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SELL the 
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‘‘Model Home” in Good Housekeeping features 
Flintkote Decorative Insulation Materials ! 

A number of your very best prospects for home 
improvement are reading these statements: 


“The most modern of all materials!"’ 
“Installed in a jiffy!” “Grand for both remodel- 
ing and new buildings!” 


wall 


That’s what the editors, designers and archi- 
tects of “Best in the House’”’ say about Flint 
kote’s new Decorative Insulation Plank and Tile. 

To whom? To all the readers of Good House 
keeping Magazine... which also backs Flintkote 
Building Products with its GUARANTY SEAL. 

This model home advertising does more than 
fell your prospects about Flintkote’s colorful 
insulation Plank and Tile and other Flintkote 
building materials. It shows these beautiful prod 
ucts in use... inside and outside the house. 








...and the Best on the House 


So use this hard-selling editorial type adver- 

publicity to sell more Flintkote 
Display the April “Best in the House’’ 
featuring Flintkote Decorative 
Plank and Tile. Perforated Ceiling 


tising and 
materials 
advertisement 


Insulatior 


Tiles. It also includes Flintkote Asbestos Siding 
and Asphalt Roof Shingles. 

Alert your customers to your Flintkote display 
with t promotional material available to you 
free. Use the four color jumbo blow-up prom- 
inent our walls. In your windows. 

For full details eall your Flintkote Repre- 


sentative or write: 
THE FLINTKOTE COMPANY, P 
. ° o 
Suilding Materials Division, 30 (& Guaranteed by 
. Good Housekeeping 
Plaza, New York ™ , 


2 4s sovrareas OE 







Rocke t er 


2(), } 


FLIN TK OTE so6et Get: Leadersince’901 
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This brand name 

on lumber 

also brings 
you... 


To Asswww 
STRUCTURAL SOUNDNESS 





Why is Lumber Sheathing Preferable? 


One reason for the preferred position of wood sheathing is its great 
strength and long life. Often called ‘“‘storm sheathing,” wood binds the 
entire structure into one firm, rigid unit, which withstands enormous 
wind and snow loads. This strength also makes alterations easier and 
safer. The strength is not lost as a result of accidental wetting. 

Other advantages of genuine wood sheathing include superior nail- 
holding power . . . which assures a solid base to which one can securely 
attach exterior covering. This firm base also permits the use of a variety 
of exterior coverings, such as vertical siding and shingles. 
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A Traditional Mark of Quality 


America’s fine homes have always been sheathed with !umber —sidewalls, 
roof, and subfloors. 

The best modern homes also are sheathed with lumber—because 
builders and owners recognize lumber as the ideal sheathing material. 


Leading builders of quality homes feature wood sheathing as an ex- 
cellent example of sound construction. 

Results fully justify the use of this building material. Homes with 
wood sheathing are easier to sell, and they offer the buyer extra value. 


Sheathing 


AND TRUE ECONOMY 








Why it Pays to Feature Lumber Sheathing 


When dealers point out the structural advantag« f Weyerhaeuser 
4-Square wood sheathing, they are providing builders with a convincing 
sales feature for their homes. ‘This also helps cont to favorably 
establish their position as quality builders. 

Lumber sheathing is sold directly from regular stocks of standard 
lumber items. From the dealer’s standpoint, this si fies inventories 
and reduces capital investment. 

Weyerhaeuser 4-Square Lumber items, ideally suited for use as wall, 
roof, and subfloor sheathing, include a wide varict; pecies, widths, 


grades, and patterns. 


/ Weyerhaeuser Sales Company 


éj ST. PAUL 1, MINNESOTA 
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ELIZABETH JANE BIVENS HOME 


Amarillo, Texas 


Architect: 
MACON 0. CARDER 


Genera! Contractor: 
WALTER E. WIRTZ 


Masonry Contractor 
VAN DORAN BRI-TICO CO. 


Lone Star Cements from 
CROWE-GULDE CEMENT COMPANY 


all of Amarillo 


ee Peeaeyg Orr + + * 





LOWE STAR CEMENTS COVER 
THE ENTIRE CONSTRUCTION FIELD 


APRIL, 1955... 


@ Here is another quality-built, all- 
Lone Star job—Lone Star Portland 
Cement in the structure, for utmost 
fire-safety and durability... Lone Star 
Masonry Cement in the attractive ma- 
sonry work, 

This is the modern Masonry Cement, 
backed by years of research in the lab- 
oratory and the field, providing in one 
ready-to-use mortar material all the 
properties demanded by Owner, De- 
signer, Contractor and Mason...mortar 
that gives you two-way economy: 


BIRMINGHAM 
INDIANAPOLIS 








THIS MORTAR GIVES YOU 


o-Way / 


CORPORATION 


TEX ‘ ALBANY, N.Y 
BOSTON + CHICAGO 
KANSAS CITY, MO. ~ NEW ORLEANS ~- NEW YORK 


Offices ABILENE 


NORFOLK 


LONE STAR CEMENT, WITH ITS SUBSIDIARIES, IS ONE OF THE WORLD'S LARGEST 
CEMENT PRODUCERS : 18 MODERN MILLS, 141,600,000 SACKS ANNUAL CAPACITY 


wre Ver Vere Yew s ye eww SS we ew YS FP ere wwe Pew eee ow Fer ow 





i 






(1) One cementing material instead of two 
—no lime or portland cement to add, 
no soaking or slaking — saves a lot of 
time at the mixing box. (2) Saves time 
on the scaffold — extra plastic mortar 
spreads easily into long mortar beds, 
helping mason bed more brick or block 
with less effort. 

Better quality work, too—low absorp- 
tion, high water repellency and chemi- 
cal soundness assure joints of utmost 
durability. For two-way economy, 
insist on Lone Star Masonry Cement. 





BETHLEHEM, PA 
DALLAS + HOUSTON 


+ RICHMOND + WASHINGTON, D.C 
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Lines-Handled Survey shows 


MORE DEALERS SELLING 
MATERIALS OF WOOD 


© More dealers are handling all 
kinds of building materials made 
of wood now than at any time 
since World War II, the annual 
SOUTHERN BUILDING SUPPLIES sur- 
vey of lines handled by retailers 
indicates. The survey was made 
last month among 1,051 of the re- 
tail firms which look to this re- 
gional merchandising magazine for 
news and trends in the distribution 
of building materials. 

The trend to wood-based mate- 
rials is obvious in cabinets, doors, 
moldings, plywood and other wall- 
boards, as well as in insulation and 
lumber products. Nevertheless, 
Southern and Southwestern deal- 
ers are alert to supplying some 
new types of materials and build- 
ing products which consumers find 
live up to the claims for them in 
television, radio, and shelter and 
general magazine editorial features 
and advertisements. 

Certain trends are quite pro- 
nounced in comparing 1955 survey 
results with those of polls taken in 
1952, and 54. To make it easy for 
you to select certain types or 
classes of building materials for 
trend considerations, we classify 
them here in brief discussion—and 
also in the full “Box Score” on the 
next page. 

INSULATION — Percentage of 
dealers in 18 Southern and South- 
western states handling reflective 
type has jumped from 34.6% in 
1952 to 55.3%. Likewise, loose-fill, 
from 42.1% to 61.0%. Between 
1954 and ’55 surveys, dealers sell- 
ing blanket or wool insulation 
climbed from 87 to 91% — and 
dealers selling blowing wool, from 
9.8 to 13.8%. 

HARDWARE -— Lumber and 
building material dealers are 
steadily taking over sale of build- 
ers hardware from the general 
hardware merchants. Percentage 
of dealers handling builders hard- 
ware rose from 86.7 to 91.0% in 
year, More dealers are selling 


nails, screws, and carpentry too! 
Significant gains in dealers selling 


insect screening are registered 
too: plastic screen dealers, up to 
45.5%; metal screen dealers, up 
to 82.1%. 


Window screen sales are veering 
steadily to the tension type. Since 
the 1952 survey, dealers handling 
metal tension screens have in 
creased from 57.2 to 69.9%. In 
same time dealers handling stock 
wood screens dropped from 78.0 to 
66.7%. 

CABINETS In a year’s time 
dealers handling stock wood unit 
increased from 39.6 to 48.8% 
while metal cabinet retailers de 
clined. 

DOORS 94.3% of reporting 
dealers sell stock wood pane! doo! 
now, compared with 87.5% year 
ago. From 1952, dealers selling 
flush wood doors are up to 91.0 
from 85.5%. Now, 60.2% of deal 
ers are selling folding doors, com 
pared with 50.3% last year. Mors 
dealers sell wood sliding door 
less sell metal sliders. More dealer 
sell jalousie doors and 

WINDOWS 45.5% of dealer 
now sell jalousie windows, com 
pared with 18.2% in 1952! Meta! 
aluminum windows grow in popu 
larity. They now are handled by 
60.2% of dealers, compared with 
45.9% in ’52. 

WALL MATERIALS 95.1% 
of the dealers now sell insulation 
board, compared with 93.6% last 
year. Dealers in plaster materia! 


ILDING SUPPLIES 





April, 1955 


continue to diminish, as dry-wall 
construction zooms for first-cost 
economy. Due to industry promo- 
tion and decorator favor, wallpa- 
per is staging some comeback. 
Dealers handling increased from 
28.9 to 30.1% in a year. 

FLOORING — Plastic tile shows 
popularity, with 43.1% of dealers 
now handling, compared with 
35.8% a year ago and 20.7% in 
1952. Rubber-tile dealers, up to 
42.3% from 34.6% in 1952, And 
asphalt-tile dealers, up from 40.9% 
in 1952 to 48.0% now. Hardwood 
flooring dealers are slightly greater 
in numbers, while pine dealers are 
down sharply. 

LUMBER — Building material 
dealers selling lumber are increas- 
ing in numbers. Southern pine 
common retailers increased from 
81.1% in '52 to 87.0% now; finish, 
from 74.8 to 78.0%. Douglas fir 
dealers common, up to 77.2% 
from 60.4% in 1952; and finish, up 
to 71.5% from 62.1% a year ago. 
With the FHA and public specify- 
ing properly treated lumber, more 
dealers now sell wood preserva- 
tives. The percentage is up in a 
year from 39.9 to 74.8%. 

MOLDINGS The trend to 
wood is obvious in dealers han- 
dling trim, too. Since 1952, dealers 
offering special wood moldings up 
from 21.4 to 51.2%. Metal trims, 
up from 66.0 to 77.2%. 

PAINTS — “Custom mix” deal- 
ers multiply as those handling 
canned goods decline gradually. In 
year’s time, percentage of dealers 
handling “choose your color” have 
increased from 27.4 to 60.2%, 

PLYWOOD — More dealers are 
handling marine grade fir, now 


PO a I I a OOO 
Bldrs. hardware, tension screens, 
custom-mix paint, insulation, and 
composition flooring gain in favor 


SOUTHERN BUILDING SUPPLIES for APRIL, 1955 
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60.2%, and fancy hardwood — up 
from 29.5% in 1952 to 46.3% now. 

POWER TOOLS — Percentage 
of dealers selling power shop tools, 
up to 30.1% from 22.6% in ’52. 
More dealers are now renting 
portable power and spraying tools, 

MISCELLANEOUS — 30.1% of 
dealers now sell wiring supplies; 
14.6%, small electric appliances; 
12.1% kitchen electric appliances; 


27.6%, attic fans; 17.1%, air-con- 
ditioners; 34.0% plumbing pipe 
and fittings; 46.3%, gutters and 
downspouts. 

Check the following box score 
to see how lines handled by your 
company stack up with those han- 
dled by a majority of dealers in 
this 18-state SOUTHERN BUILDING 
SUPPLIEs region. Maybe you should 
add others? 








PART 2 NEXT MONTH 


Our annual SOUTHERN BUILD- 
ING SUPPLIES survey of dealers 
includes a second significant part 
— what each does about home- 
building, repairs, remodeling, and 
farm-building construction for cus- 
tomers. Read the results of Part II 
of this survey next month! 








% of dealers in 18 Southern and Southwestern states who sell certain 
materials and supplies as tabulated in S*B*S survey, March, 1955. 


BOX SCORE 








DOORS % APPLIANCES % MISC. SPECIALTIES % PLYWOOD % 
Stk. Wood Panel 94.3 Small Electric 14.6 Ornamental Iron 47.1 Fir 95.9 
Flush Wood 91.0 Kitchen Electric 12.1 Fireplace Units 46.3 Gum 45.5 
Folding 60.2 Home Laundry 65 Power Shop Tools 30.1 Pine 40.7 
Wood Sliding . 78.0 Wiring Supplies 30.1 Structural Steel 14.6 Marine Grade 60.2 
Metal Sliding 23.6 Laminated Plastics 20.3 Fancy Hardwood 46.3 
Wood Garage 73.2 CABINETS % Fiberglass Plastics 13.8 
Metal Garage 52.0 
Jelousie 40.6 Stk. Wood Kitchen 48.8 SIDING % 
MOLDINGS % 
ns ie ma ts Wood 93.5 
etal Bathroom . Stock Wood JA 
Hardboard 415 
MACHINES FOR Ironing Board 52.0 Special Wood 51.2 
RENTAL % Asphalt 69.9 
AS Nin Metal Trims 77.2 ilcomnin 83.7 
oceans MASONRY Cedar Shakes 52.0 
eons nd MATERIALS % PAINTS % Steel 17.1 
Portable Power 8.9 paar 13.8 
Paint Sprayer 73 Comet ring "Custom Mix’ 60.2 maa: 
Mortar Mix 78.9 interior 88.6 
Mortar Colors 58.5 Exterior 89.4 
INSULATION % Lightweight Aggreg. 39.0 Masonry 78.0 Was % 
Blanket or Batt 91.0 Brick 5 Accessories 74.8 Gypoum Sood mee 
Blowing Wool 13.8 Structural Tile 27.6 Insulation Board 95.1 
Concrete Block 61.8 Hardboard 91.0 
aps oto SCREENS % Prefinished (HB) Panels _ 49.6 
Reflective 55.3 Sewer Pipe 68.3 vetinished er é 
Chimney Caps 244 Stock Wood 66.2 Asbestos Board 69.9 
Special Wood 40.6 Plaster Mtls. 59.3 
FENCING % : Metal Lath 748 
WEATHER EQUIPMENT % ee Soe soigg x 
Wire 48.0 Metal Custom 23.6 Gypsum Lath 70.7 
Posts 593 Room Heaters <a Metal Louvers 82.1 
Furnaces 16.3 Laminated Paper Board . 43.9 
Steel Posts 33.3 * op 
Pickets 47.1 Air Conditioners 17.1 PLUMBING % Gloss Blocks 34.0 
Attic Fans 276 Both Fixtures 276 Wallpaper 30.1 
Pipe & Fittings 34.0 
FLOORING % tie Tank 29 
HARDWARE % oo . WINDOWS  % 
Hardwood 9345 Gutters 46.3 
Pine 88.6 Builders 91.0 Stock Wood 93.5 
Til 48. Garage 69.1 Special Wood 65.8 
Asphalt a 8.0 : LUMBER % 
Rubber Tile 423 Nails 92.7 Metal Steel 68.3 
Plastic Tile 43.) Bolts 74.0 Sou, Pine Common 87.0 Metal Aluminum 60.2 
Screws 83.7 Sou. Pine Finish 78.0 Jalousies 45.5 
Carpenter Tools , 02 Doug. Fir Common 77.2 Sheet Glass 52.8 
ROOFING % Masonry Tools . 65 Doug. Fir Finish 715 Glazing Putty 87.0 
Asbestos 62.6 Timber Conns. 13.0 Western Pine 48.8 Sash Balances 78.9 
Asphalt 89.4 Garden Tools 35.8 Redwood 43.9 Caulking Comp. 87.0 
Steel 62.6 Plastic Screening 45.5 Treated Lumber 33.3 Wood Awnings 244 
Aluminum 47.1 Metal Screening . 82) Lumber Preservatives 748 Plastic Awnings 8.9 
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Why We Employ 
WELL-PAID 
Truck Drivers 


Sy Horace Scott 


Scott Lumber Company, Amarillo, Texas 


© Our books show that the aver- 
age annual salary for each of our 
three truck drivers during 1954 
was $3,908. Simple arithmetic 
establishes that the average is 
in excess of $300 monthly. 

We have what we consider good 
reasons for this scale of pay, 
which exceeds the Southern and 
Southwestern average. While at- 
tending a school I found that it 
sometimes exceeds the average 
rate of pay for truck drivers by 
as much as 58 per cent. 

One of many similar instances 
in our experience seems to justify 
our position in this matter and, 
it seems to me, should give the 
lumber and building supply dealer 
reason to pause and examine our 
idea. 

A friend of mine prepared to 
build a $40,000 home. He is also 
a friend of a competitor. So he 
did the only fair and obvious 
thing—he decided to divide the 
business as equally as possible 
between us. 

When the house was along to 
the point where the job was ready 
for lumber, my competitor got 
the first order and sent out the 
first load. Some days later, I got 
all the facts about what followed. 

The competitor’s deliveryman 
reached the job and prepared to 
unload the lumber when he dis- 
covered he had a load of wrong 
dimensions. It was along in the 
afternoon and to get lumber on 
the job for carpenters next morn- 
ing, this driver recognized his 
emergency. He would have to rush 
back to the yard, unload his 
wrong dimensions, reload with 
correct dimensions, deliver and 


then return to the yard by quitting 
time. This he did. But in his hurry 
when he got back to the job with 
the correct dimensions, he practi 
cally dumped his load, leaving 
lumber in considerable confusion 
on the ground 

Next morning, our deliverymar 
arrived with our first order for thi 
job. He unloaded his lumber and 
stacked it neatly. That done, ou: 
man proceeded to the lumbe: 
dumped the previous evening b 
the competitor and was in the 
process of neatly stacking that 
lumber, too, when the owner a! 
the foreman drove up to the jot 

To shorten the narrative, when 
the owner made inquiries and 
found out exactly what had hap 
pened, he gave us all the busin« 
instead of just half. Anyone 
this business can quickly estimat 
about what this meant to us o1 
a $40,000 house, merely becaus« 
our truck driver was the typ 
capable of thinking, and wa 
getting paid for it. 

That incident and others like 
have satisfied me that our poli 
of paying truck drivers ‘ 
prefer to call them deliverymen 


is right. 
Our drivers carry busine 
cards, exactly like the card 


carried by everyone else in the 
company. We have a minimum ed 
ucational requirement that every 
one in the company, including 
drivers, has at least finished hig! 
school. In fact, we select our 
drivers for qualifications that 


might enable them to develop into 


sales clerks. 
We consider the most important 
single factor in the success of our 
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Three of the sales-minded, courteous 
truck drivers of the Seott Lamber 
Company in Amarillo, Texas, paused 
for this photo that Baron Creager, 


our Southwestern editor, snapped. 

Gene (Tuffy) Thomas is in the cab. 

John Longozo wears the jacket. Eli 
Marez is at right. 


business is our personnel and the 
esprit de corps that exists among 
the group. All of our employees 
must be made to feel that their 
primary purpose is to give friend 
ly, helpful service to our custo- 
mers. A human being can not 
maintain an esprit de corps and 
perform the required service if he 

worried, and his mind is pre- 
occupied with troubles. 

Our experience has taught us 
that most of an employee's 
troubles arise from being under- 
paid, so we feel it is our duty to 
the employee to select a man of 
good character, good habits, one 
who possesses the ability to live 
within his means and limitations, 
then pay him a living salary and 
require that he produce. 

We have observed that our re- 
tail lumber industry is made up 
of many concerns, who will spend 
several hundred thousand dollars 
in setting up a fine, well-stocked 
merchandising plant, and then 
entrust their customer relations 
to an underpaid, unshaven, illit- 
erate deliveryman. 

Our belief is that the delivery- 
man is and should be one of our 
best - informed and best - trained 
employees, and one who possesses 
an abundance of courtesy, good 
humor, and cheerfulness. In many, 
many instances he is the last con- 
tact with our customer, It is en- 
tirely within his power to make 
(See WELL~PAID DRIVERS page 84) 
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How the "Middleman" Simplifies Business 
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© These two diagrams schemati- 
cally show what would happen if 
we heeded the cry to “Eliminate 
the Middleman!” 

The illustration on the left rep- 
resents a typical distributor, who 
represents the lines of 10 manu- 
facturers, and his dealings with 10 
retail dealers, Any one of the deal- 
ers can transact business with 10 
producers of the products they 
stock and sell, yet handle all 
transactions with only one dis- 
tributor. The manufacturer, in 
turn, needs a staff to handle trans- 
actions with a network of distrib- 
utors rather than countless in- 
dividual dealers. 


Should only 10 retailers have to 
buy and correspond with only 10 
manufacturers, the picture is im- 
mediately complicated to the ex- 
tent shown in the diagram at 
right. Instead of 20 transactions 
there are 100. 

But most houses need about 
1,000 different sizes and types of 
materials! And the retailer must 
stock a variety of materials to suit 
builders of each house. 

Suppose each of the 8,500 South- 
ern and Southwestern dealers who 
receive SOUTHERN BUILDING Sup- 
PLIES bought from 100 manufac- 
turers individually. Sending one 
order in and receiving an invoice 


| Two Helpful Series Scheduled for YOU! 


in return would involve a total of 
1,700,000 transactions. A three-cent 
stamp to send each transaction 
through the mail would amount 
to $510, not to mention the greatly 
increased clerical staffs that would 
be needed at both ends. 

Think how the some 1,300 dis- 
tributors in this 18-state area 
simplify operations between manu- 
facturer and retailer! 

The additional costs of such 
greatly increased transactions 
would ultimately have to be passed 
on to the consumer. In most cases 
they would far outweigh the mar- 
gin of profit collected by “‘middle- 
men” distributors. 


OOO 
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BECAUSE MOST of our readers are interested in 
and concerned with the latest and best in house 
designs and residential windows, the editors of 
SOUTHERN BUILDING SUPPLIES are happy to 
announce two new series of articles. 

Beginning with the next (May) issue of this 
regional merchandising magazine for dealers we 
will publish a series of original, modern house plans. 
They have been designed for Southerners by South- 
erners and offer the utmost in livability and econ- 
omy of design. The front elevation will be seen in 


PALL - ~~ ~~ “ ~~ eee 


fully rendered picture. The floor plan will give 
room dimensions. 

Then, in the June issue, we will present the first 
of a timely series of articles on the selection of 
window units for modern residences. This series will 
be written by a homebuilding research authority. 
He will compare the advantages of the different 
types of windows made from different kinds of 
materials—wood, aluminum, steel. 

You'll find these helpful series only in SOUTH- 
ERN BUILDING SUPPLIES. 


Pl 
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VACATION COTTAGE 
Sells Quality Materials 


© Practicing what he preaches, 
Roswell H. Alt installed only top 
quality building materials in his 
vacation cottage — and tells his 
customers from personal experi- 
ence that “quality doesn’t cost, it 
pays.” 

In partnership with his father, 
H. Heber Alt, the younger Alt 
operates Monarch Mills, a building 
material firm in Petersburg, West 
Virginia, a community of about 
2,000 population. 

Used as a rural retreat in sum- 
mer, winter week-ends, and holi- 
days, Alt’s second home is also a 
popular gathering place for his 


This lovely rustic cottage shows 
in use the top-quality products 
sold by Monarch Mills, build- 
ing supply firm in Petersburg, 
W. Va. Owned by Dealer Ros- 
well H. Alt, it is a favorite 
entertaining spot for customers. 
Kitchen, above, is Early Ameri- 
can in decor only. Coolest spot 
is porch, seen at right, enclosed 
with windows. Exposed beams 
cut building costs, add to rustic 
atmosphere. 


contractor customers and othe 


friends. 


Alt describes the location as f 
lows: “It is on the Potomac rive 
with mountains, trees, and cliff 
all around, nestled in a two-acr« 


} 


plot of level bottom land, all 

which is in lawn. A 1%-mile r 

leads to the main highway.” 
One of the most popular it 


this rustic cottage has helped pro- 
mote is engineered fireplace forms 
The fireplace wall is used as a 
emi-divider between living and 
lining areas, with no back to the 
fireplace so that a fire can be seen 
from either living or dining side 
It followed a suggested Donley de- 
ign exactly. During the last five 
ears, Monarth Mills has sold over 
150 such fireplace forms. 

A kettle hanging over logs in 
the fireplace adds atmosphere, So 
lo the authentic old pots, pans, and 
riddles hanging on nails from the 
mantel. The mantel is a slab of 
Douglas fir, resting on an 8’-by~-12’ 
beam of ash, 

Alt reports that an outdoor fire- 
(See VACATION COTTAGE page 96) 














WASTE SPACE ELIMINATED in Kansas Warehouse 


© Deviating from more usual 
methods of sorting lumber for 
storage, the Hardman Lumber Cor 
poration, Inc., has adopted a system 
of grouping all lengths in one area, 
regardless of width or species. 

In conjunction with the use of 
this system, Hardman’s line yard 
in Hays, Kansas, recently built a 
new storage shed at the corner of 
10th and Oak Streets 

Starting at one end with all six 
foot lengths and eight-foot lengths 
of lumber on down to 24-foot 
lengths Hardman has eliminated 
the space formerly lost by storing 


construction lumber of each specie 


together regardless of size. 

The shed is 125 feet long and 24 
feet deep. It has a five-foot walk 
way cantilevered to serve the sec- 
ond-story storage area. The shed 
is divided into eight-foot compart- 
ments. 

The typical cross section, be 
low, shows how joists of double 
2-by-6’s support the second floor 
and extend to support the canti- 
levered walkway. 

The roof is of corrugated iron 
The 2-by-6 rafters are 24 inches on 
center. 

Four 2-by-6’s brace the largest 
part of the side, with floor joists 


and main load-bearing studs of 
double 2-by-6’s, bolted together. 

The footings are of formed con- 
crete and the back and end walls 
are of 8” concrete block 

Loading time is reduced through 
use of the Hardman storage sys 
tem 

Trucks pull up to stalls con 
taining longest lengths in an orde: 
first then move down to suc 
cessively smaller lengths so that 
the load is balanced and properly 
stacked in the least amount of time 
This is faster than moving from 
specie to specie, and then to size 
wanted, 
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© Only a lumber yard that caters 
to both home-owners and contrac- 
tors is a healthy one today, ac- 
cording to top personnel of the 
Milliken Lumber Company, Ltd., 
in El Paso, Tex. A “lending li- 
brary” is helping to balance their 
business 

Until about a year ago, this firm 
was “top heavy” with contractor 
customers—with entirely too little 
drop-in trade to suit R. D. Milliken. 
Even now, the firm is currently 
supplying materials for over 200 
new homes. 

For a number of years, Milliken 
operated a wholesale lumber busi- 
ness in San Antonio. After open- 


Word soon spread 
in El Paso, Tex., 
that the Milliken 
Lumber Company 
had a real library 
— at least 60 
books and other 
helpful literature 
—to help home- 
owners plan their 
Do - It - Yourself 
projects and re- 
pair work. In the 
photo at right, 
R. D. Milliken 
takes down from 
the shelf a type 
of hardware that 
will simplify the 
customer's  cabi- 
net building. 


Builds drop-in sales with a 


DO - IT - YOURSELF 
LENDING LIBRARY 


ing a retail firm in El Paso, | 


contractor business boomed. But 


a sound planning program is n 

bringing in Do-It-Yourself 

tomers and other drop-in trade 
“In the past five months,” M 


liken reports, “we have leaped 
ahead of our sales volume for the 


previous nine months.” He attril 


utes much of this sudden chang: 


to his firm’s new “lending libra: 
It is stocked with books and pa! 
phlets that inspire the home-own: 
to tackle projects he might 


have thought possible otherwise 


About five months ago, the M 
liken Lumber Company’s mana 


gathered together a library 
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ome 60 Do-It-Yourself books. 
Customers are welcome to borrow 
books free of charge for three or 
four days. After reading up on 
the project they are interested in, 
they come back to return the book 
and order the materials they need, 

Milliken’s personnel emphasize 
to prospects who check out books 
that the firm will help figure the 


amounts of materials necessary and 


offer other help. After reading up 
on various projects, most custom- 
ers still don’t know just what they 
need—or how much. But they 
have a good idea, which is more 
than they had before borrowing 
the book. And the books encourage 
home-owners to go ahead without 
feal 

“Our Do-It-Yourself customers 
vant to undertake such projects 
is making boats, fences. patios, 
barbecue pits, lawn furniture, 
plastering rooms, painting rooms 
or exteriors, and floor installa- 
(See LENDING LIBRARY page 97) 
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Mississippi dealer converts own ‘country store’ into 


BUILDING SUPPLY MARKET 













































































































































































By HOWARD 5S. ALLEN, Manager © Like many other lumber deal- 
ers, we were mindful during the 
Allen Lumber Company, Belzoni, Mississippi busy sellers’ market after World 
War II of the need to modernize 
Population — 3,900 our own business establishment. 
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For we were quite conscious of 
the conveniences, beauty, and 
other improvements wrought with 
some of the materials we fur- 
nished to grocery super markets, 
variety and department 
and medical clinics 

As sales slowed down and cus- 
tomers became more choosey, not 
only as to the cost of materials 
but the variety available and 
their accessibility, we resolved to 
bring our store up to date. And 
there was plenty of room for 
improvement, because we were 
still doing business in a building 
of 1930 vintage. It was 82 feet 
long at street front and 40 feet 
deep with the usual lumber shed 
behind. 

Visits to other, modernized 
building supply stores and pic- 
tures of them in the trade maga- 
zines convinced us that we had to 
have more display room than the 


stores, 


The store transformation wrought by 
the planning and craftsmanship of 
employees of the Allen Lumber Com- 
pany in Mississippi is charted in the 
“before and after” floor plans on 
opposite page—and the photographs 
on this page. 

The former wareroom on the first 
floor was modernized into additional 
display space by cutting back the 
baleony and dressing it up. The big 
difference in the layout is seen in 
photo at right. 

The “help yourself” hardware de- 
partment, seen above, was fashioned 
simply out of perforated hardboard 
and lumber scraps with hand tools 
by yard personnel. Note all items are 
priced in variety-store fashion. 
























12x24-foot space in use in fi! 
of our offices 

With a ceiling 18 feet hi 
about two-thirds of the buildi 
was used for jumbled stockings 
materials. The right end of the 


divided into tw 
areas with a balcor 


building was 
storage 
reached from a sort of hallwa 

The cost of a new building w 
out of the question—and so were 
custom - built display fixture 
After checking our space arrang: 
ment and requirements and doi 
a little checking, we decided 
remodel the building as the 
companing sketches show 

Since our store is in Belzo 
Humphreys county seat and 
predominantly farming area 
decided to keep the displa 
simple, yet functionally mods 
to help our customers find 
materials they seek and com; 
them with other choices 










The principal work in the re- 
modeling was removal of all exist- 
ing inside partitions between the 
warerooms and display area and 
ales office; the sealing and finish- 
ing of the former wareroom areas, 
and removal of about one-third 
of the old storage balcony. 

This work was done by two 
yard men, a truck driver, our 
tore salesman, and myself with 
the help of one carpenter. We also 
lesigned and built the simple dis 
play fixtures 

The total cost of remodeling 
necluding materials and labor 
vas only about $2,000! 

Materials and supplies were 
departmentized, The paint and 
wallpaper department—most fre 
juently patronized was located 
next to the sales counter and 
office. It includes two complete 
lines of ready-mixed paints and 
1 Warren’s Colorizer bar that 
offers a choice of 1,800 custom- 
mixed colors! 

The other departments in our 

mall-town building supply mar- 
ket” inelude electrical supplies, 
garden tools, plumbing supplies, 
vallboards, roofing and _ siding, 
builders hardware, doors, bath- 
oom fixtures, and tool bar 

For the major departments we 
bought block letters from a store 
xture supply house. In addition 
to new lighting fixtures hanging 
from the high ceiling, we installed 
trip fluorescent lighting over the 
vall fixtures 
The entire interior of the store 
vas repainted with four har- 
monizing colors, based on the 
color dynamics” we recommend 
to our paint customers 

We built all the wall shelves 
ind fixtures on the job, Perforated 
(See SUPPLY MART page 96) 









































<5~ YOU AND THE LAW 


By ARTHUR L. H. STREET, Veteran Lawyer 








Insolvent Contractors 


An Arkansas building contractor 
became bankrupt and owed a lum- 
ber company for materials and it 
looked as if the company would not 
get a dime, But it had enough law 
on its side to collect at least part of 
what was due the company. 

This is what happened: 

In addition to the jobs for which 
the lumber company furnished the 
contractor materials (but on which 
the dealer lost mechanic's lien rights 
by failing to file claims within a 
90-day limit) the contractor had 
another job which evidently showed 
a substantial profit. But he had 
transferred that contract to a part- 
nership consisting of his wife and 
her sister without getting anything 
for doing so. 

The lumber company was permit- 
ted by the bankruptcy court to 
garnishee the proceedings of that 
job in the hands of the owner, on 
the grounds that the transfer of the 
contract was fraudulent as to the 
company and the contractor’s other 
creditors, 

“It is a well-settled rule,” said 
the Arkansas Supreme Court, “that 
transfers or conveyances made to 
near relatives ... of an embarrassed 
debtor are looked upon with suspi- 
cion and scrutinized with care. When 
such transfers are voluntary, they 
are prima-facie fraudulent, and 
when the embarrassment of the 
debtor proceeds to financial wreck, 
they are conclusively presumed to 
be fraudulent as to existing credit- 
ors. 

*.., Nor does it matter how pure 
the motive which induced the trans- 
fer or assignment of the contract if 
the result thereof was to reduce the 
contractor's assets to such an extent 
as to hinder and delay his creditors 
in the collection of their debts.” 
(Southern Lumber Co. v. Riley, 273 
S. W. 2d 848.) 


Working Partner Is Hurt 


Consider a hypothetical case: 

Two or more partners operate a 
building-material business and one 
of them performs such manual work 
as would be performed by an em- 
ployee. While engaged in unloading 
heavy lumber from a truck, his 
back is hurt and he is disabled. 
Perhaps he would not want to “stick” 
the partnership on account of the 


50 


injury, but the firm happens to pay 
an insurance company to protect it 
against claims under the state work- 
men’s compensation act in case of 
injury to a company employee. 

Can this partner rate himself as 
an employee long enough to “get at” 
the insurance company by filing 
claims against the partnership? 

Although there may be some 
states in which the courts would 
answer “yes” to this question, 
Louisiana is not one of them. Such 
a case as this was decided last 
January by the Louisiana Court of 
Appeal, Second Circuit, in the case 
of Shows v. Employers Lumber Co., 
77 So, 2d 72. 

This court decided that the in- 
jured man could not collect. The 
fact that the suit involved a saw- 
mill business does not prevent ap- 
plication of the same rule of law 
to a partnership-operated material 
business. 

Obviously, this case suggests that 
wherever partners engage in man- 
ual labor for their firm, they and 
their associates should make sure 
just where they stand in regard to 
state workmen’s compensation law 
and coverage by such workmen's 
compensation insurance as the firm 
may carry. 

As the Louisiana court remarked, 
if the insured firm is not liable to 
the injured employee, the insurance 
policy does not cover. 


Liens on Store Fixtures 


What lien rights would you have, 
Mr. Lumber Dealer, if you were to 
furnish lumber and other supplies 
for use by a carpenter or cabinet 
maker in constructing shelving, 
counters, or other trade fixtures for 
a merchant—and the carpenter or 
cabinet maker should fail to pay you, 
and the material debt should be 
judgment-proof? 

Before you extend heavy credit 
in such a case it will be well to 
consult your local lawyer on this 
point, since laws on such matters 
vary considerably in different states. 

Texas dealers will be specifically 
interested in a decision rendered by 
the Texas Court of Civil Appeals at 
Texarkana in the recent case of 
J. R. Dunaway Rig & Lumber Co. 
v. Blessing, 274 S. W. 2d 90. 

The facts were generally as posed 
in the first paragraph of this report. 
The store owner paid the contractor 
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who constructed the fixtures the full 
contract price, $2,200, not knowing 
that the contractor had not paid the 
lumber company for the materials 
used. 

The Court of Civil Appeals ap- 
proved a decision by the District 
Court for Camp County, to the 
effect that the lumber company was 
entitled to a money judgment 
against the contractor—but not en- 
titled to any lien against the fixtures. 


Lien Angle on New Homes 


In Arkansas, as in at least several 
other states, a single lien claim may 
be filed against two or more lots 
for separate houses built on the 
separate lots, where all of the mate- 
rials have been furnished under a 
single contract. 

But the Supreme Court of that 
state recently decided that separate 
lien claim must be filed where the 
contractor and the supplier of mate- 
rials treat as separate accounts and 
contracts the furnishing of materials 
for each building. (Southern Lum- 
ber Co. v. Riley, 273 S. W. 2d 848.) 

In the same case, the court dealt 
with the question of whether time 
for filing a lien was extended by the 
furnishing of a new lock for a door 
after the statutory period (90 days) 
for filing a lien had expired. We 
believe that practically all courts in 
most, if not all, states would agree 
with the Arkansas court’s declara- 
tion: 

“.. . Where a contract to furnish 
materials is to be regarded as com- 
pleted, a subsequent gratuitous fur- 
nishing of material .. . to remedy 
a defect in the material originally 
delivered will not... extend the 
time within which to claim a lien. 
When the defective lock was re- 
placed ... 147 days had elapsed 
since the last item furnished under 
the original construction.” .. . Riley, 
the contractor, “had long since been 
paid for the house and his instruc- 
tion to replace the broken or defec- 
tive lock was a wholly gratuitous 
undertaking on his part.” 


Natcor Comes South 


The Natcor Store Front Co., Taun- 
ton, Mass., has opened its first plant 
in the South at Dover, Tenn. 

This manufacturer of extruded 
aluminum architectural shapes, alu- 
minum sheets, store front entrances, 
and doors maintains an export office 
in New York City, a Canadian office, 
and four branch district sales offices 
throughout the United States. 

Over 600 guests attended the open- 
ing of the Dover plant, which will 
provide Natcor products for the 
South and Southwest. Production at 
the Dover plant will increase Nat- 
cor’s total output by about 2% times. 








How they sell more 


CONCRETE BLOCK and BRICK 


© Just driving by the office and 
sales building of the Curtis Block 
and Supply Company in Tusca- 
loosa, Alabama, is enough to con- 
vince customers that these block 
can be used to create really beauti- 
ful homes and buildings. 


And that is exactly what con 
pany owners had in mind when the 
new building was erected in 1953 
according to President J. E. Holl 
man. The building’s interior cor 
bines block with glass, striat« 
plywood, and block finishes 


Both exterior and interior show attractive use of block at the Curtis 
Block and Supply Company. The interior has helped popularize ex- 
posed pre-cast reinforced concrete joists. General Manager Holloman 
designed the planning center at right for the increasing number of 
women customers, who come in to thumb through home plan books. 
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Proof that the public is taking 
an increased liking to this material 

found in the fact that two large 
chools have recently been erected 
in the city, using the same con- 
truction principles used in the 
Curtis building. And an increas- 
ngly large number of home-own- 

(See CONCRETE BLOCK page 103) 











© “Since we remodeled our store 
for greater customer convenience 
and service in January, 1954, we 
have enjoyed a 25-per-cent in- 
crease in sales,” admitted Mrs 
Lamar West. She and her husband 
own and operate the West Lumber: 
Company in the heart of Level 
land, Texas. 

This scheming couple incorpo- 
rated the best display devices of 
the variety, hardware, and chain 
stores to expose their customers 


PVYUTPIERN DYUILUVIING SUFFERERS FOr PP mk, bee 


to more merchandise—and make 
it easy for them to serve them- 
selves. 

“Bar” display is the key to the 
profitable improvements in this 
dealer’s store in a town of some 
3,100 population that serves a 
rural market. A bolt bar is one of 
the new features in the store. 

“Cotton trailers are used exten- 
sively in this great cotton-produc- 
ing area,” Mrs. West explained 
“Our bolt bar permits farmers and 
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mechanics building trailers to step 
right up and select out of the glass 
bins the size and type of bolts they 
need. For each bin is marked as to 
bolt size, type, and price. The cus- 
tomer makes his selections and 
brings them to the sales counter 
for payment and packaging.” 

The same is pretty much the 
case with pipe fittings and plumb- 
ing accessories in this lumber deal- 
er’s store. They, too, are found on 
self-service bars in clear view as 
patrons enter the building. 

The bolt bar is to the left of the 
central sales counter. It’s easily 
seen between the yard and ware- 
house door. 

The bar of pipe fittings is across 
the aisle from the bolt bar. The 
fixture is of the pyramid type, 
with three display tiers atop an 
(See SELF-SERVICE BARS page 102) 


Farmers “help themselves” at the 
well-stocked and labeled bolt bar 
in the West Lumber Company’s 
store in Levelland, Texas, seen 
above. Types, sizes, and prices 
of bolts are shown on each glass 
bin. At left, Mrs. Lamar West 
straightens up stock in the pipe 
fittings bar. She helped her hus 
band remodel the store for more 
customer convenience and traffic. 
Similar bars display plumbing 


accessories, screws, and tools. 
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“Easy to display 
and sell from.” 














“Easy to handle 
and weatherproof!” 








The nail package that helps move 





more nails more profitably for all 





All types, sizes and finishes of top-quality Dixisteet Nails now 
come to you in the handy new Dixisteet Nail Caddy—the spe- 
cially designed, reinforced fiberboard container that has taken 
the place of old-fashioned wooden kegs! 








Now when you order Dixisreet Nails you get the latest 
thing in modern packaging a package that is easier to handle 
and store, a package that is easier to use and display. In a 
nutshell, a package that is more profitable for everyone—from 
the wholesaler right on down to the man who swings a hammer. 


Order, stock, display Doxisteen Nails in the Drxusteer Nail 
Caddy—the best thing that has happened to nails in 100 years. 














MAKERS OF 


SINCE 1901 
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Fiberglas and Nylon reinforced 





plastic panels ever produced 


FILON 


STRONGER, MORE UNIFORM By 
adding nylon strands FILON is by far 
superior in strength and uniformity to 
any comparable material. 


PRODUCTION METHOD 
FILON is produced by a fully automatic 
electronically controlled process, in the 
world's largest and most modern plant 
in its field, 


CONTINUOUS LENGTHS FILON 
is produced in all standard sizes as well as 
any length panels, limited only by con- 
venience of handling. 


LOWER PRICES Every FILON dealer 
is in a position to meet all competition, 
attract volume sales at greater profits. 


Unlimited Uses 


54 


mula 


Do-It-Yourself, 


Residential 


and Industrial 


F . 
Mar ae) garde Tanta 


For aw’ 
canopies, 





oo 


Darfitions 





MORE COLORS FILON offers 20 
beautiful colors to meet all require- 
ments. Leading architects acclaim 
FILON’S colors the best in the field. 


MORE SALES Aggressive national 
and local advertising plus effective 
“point-of-sale” materials create more 
sales for each dealer in his own area. 


Write or wire today for name of dis- 
tributor located near you with complete 
stock and prompt service. 


FILON PLASTICS CORPORATION 


Formerly PLEXOLITE CORP. 
The world’s largest plant in its field 
2051 E. Maple Ave., El Segundo, Californice 
270 Park Ave., New York 17, New York 
228 N. LeSalle St., Chicago 1, Illinois 


For industrial 
skylights & sidelights 


For carports, 
fences, greenhouses 


© 
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4-1. Metal Attic Stair. Huntington 
Metal Fold attic stairways are shown 
in a brochure. It explains such fea- 
tures as finger-tip control, safety 
treads on stairs, guarantee protected 
by $100,000 liability insurance, and 
light weight. The metal stairs are 
made in five lengths and two widths. 
Huntington Industries, Inc., Dept. 
SBS, 2368 Prospect Street, Memphis, 
Tenn. 


4-2. Stamped Metal Shapes. Booklet 
describes Campco’s complete metal 
stamping service, showing all types 
of metal products produced. Proc- 
esses include shearing, drawing, 
blanking, finishing, forming, and 
assembly. Carolina Metal Products 
Co., P. O. Box 3636, Charlotte, N. C. 


4-3. Aluminum Roll Roofing. Quaker 
State cross-corrugated roofing and 
siding is explained in a new catalog 
sheet. Photographs show how easily 
and quickly this roll roofing is ap- 
plied, eliminating side laps and 
leaks. Quaker State Metals Co., Dept. 
SBS, Lancaster, Pa. 


3-1. Masonry Wall Reinforcement. 
Bulletin shows Dur-O-WaL masonry 
wall reinforcement with cavity, 
bonded, coursed, or stacked course 
masonry wall and wall with plaster. 
It includes joint reinforcement speci- 
fications. Dur-O-WaL Products of 
Alabama, Inc., Dept. SBS, P. O. Box 
5446, Birmingham 7, Ala. 


3-2, Plastic-Finished Panels. Full- 
color catalog shows complete line of 
Marlite plastic-finished wall and 
ceiling panels. Shown are eight 
Woodpanel patterns, five marble 
panel patterns, and 11 Hi-Gloss 
colors. Marsh Wall Products, Inc., 
Dept. SBS, Dover, Ohio. 


3-3. Garage Doors. Fully-illustrated 
catalog describes Calder Wedge- 
Tight residential and commercial 
overhead sectional garage doors. It 
includes complete installation details 
and electric operator data. Calder 
Manufacturing Co. Dept. SBS, 
Lancaster, Pa. 


3-4. Locksets, Hardware. “Matching 
Beauty” is a colorful brochure show- 
ing the Weslock 500 series of lock- 
sets, concave cabinet hardware, and 
matching exterior door tiers. Western 
Lock Manufacturing Co., Dept. SBS, 
211 N. Madison Avenue, Los Angeles 
4, Calif. 


2-1. “Standardized Casing and Base 


Patterns of Western Pine and Asso 
ciated Woods” shows full-size details 
of 114 newly-standardized patterns 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build 
ing, Portland 4, Ore. 


2-2. Window Sales Aids. Ware Labo 
ratories, Inc., Dept. SBS, P. O. Box 
37, Riverside Station, Miami, Fla 
offers to dealers free colorful mailing 
stuffers and technical catalogs. They 
cover Econ-O-Ware, Econ-O-Wall 
and Ware weatherstripped awning 
windows; WareTite jalousies; case 
ments and projected windows 


2-3. Built-Up Roofs. A new 80-page 
manual gives all information for 
designing and erecting long-lasting, 
quality built-up roofs. It is produced 
especially for contractors, builders, 
architects, and engineers. Philip 
Carey Manufacturing Co., Dept. SBS, 
Cincinnati 15, Ohio. 


2-4. Exterior Plywood, “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and ply 
wood manufacturers. Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 


2-5. Prime Aluminum Windows. We!! 
illustrated brochure shows complete 
Alda line of aluminum windows. It 
lists specifications of horizontal, pix 

ture, vertical sliding aluminum win 
dows; gives details of basement 
utility, screen, and storm sash. Alda 
Manufacturing Co, Dept. SBS 
Cherry and James Streets, East Hart 

ford, Conn. 


2-6. Steel Door Frames. Colorfu 
folder gives specifications and stand 
ard sizes available for Standard al! 
steel door frames. Constructior 
points are explained and sketched 
to show why Standard is sturdier 
Southern States Iron Roofing Co 
Dept. SBS, Savannah, Ga. 


2-7. Sash Balance, Weatherstrip. 
Master-Matic combination sash ba! 
ance and weatherstrip is described 
in a new folder. It tells how this unit 
is designed especially for pre-fit win 
dow manufacturers and describe 
installation details. Another folder 
describes Master-Matic removable 


sash hardware for use with the one- 
piece sash balance and weatherstrip 
unit. Master Metal Strip Service, 
Inc., Dept. SBS, 1720 N Kilbourn 
Avenue, Chicago 39, II. 


3. The New Guide for Home Decora- 
tion. Showing latest Decor-matic 
Colors. Easy to choose, easy to use 

. a wide variety of modern deco- 
rator-approved color schemes. The 
Decor-matic Dial makes it simple to 
find matching, contrasting or com- 
plementary colors in flat semi-gloss 
or gloss enamels for walls and trim. 
The Peaslee-Gaulbert Paint & Var- 
nish Company, Louisville, Ky. 


15. Plastic Tileboard. New color chart 
shows three patterns and 10 colors of 
AFCO Prefinished Wallpanels. An- 
other booklet pictures various metal 
trims and mouldings. A new “How 
to Install” booklet, as well as a con- 
sumer product folder is also avail- 
able. e A&F Tileboard Co., Inc., 
Box 4085, Alexandria, La. 


19. Metal Moldings. A 20-page il- 
lustrated catalog shows the many 
types of Premier aluminum and 
stainless steel moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 
Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. Illustrated 
booklet gives complete information 
on famous Heatilator unit. Describes 
the many advantages of the steel fire- 
place form including smokeless op- 
eration, heat circulating feature. 
Builders are assured of perfect op- 
eration—never plagued with com- 
pleats. In many areas Heatilator 
‘ireplace is the only source of heat 
needed in the home. Heatilator, Inc., 
Syracuse, N. Y. 


47. Flexboard. A new handbook con- 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y. 


55. Wallboards. Samples and descrip- 
tive literature available on Plaster 
zon Duo-Tone and Perfect-O-Cell 
fibre wall boards, along with Lock- 
aire decorative and sheathing insula 
tion boards. The Plastergon Wall 
pear}. Philadelphia Ave., Buffalo 
4, Bee Se 


63. Home Insulation. A new 16-page 
catalog tells the story of Insulite in 
sulating wool batts, blankets, and 
pouring wool, made of Fiberglas. Ap- 
plication instructions and specifica 
tions are included. Insulite, 500 Ba 
ker Arcade Building, Minneapolis 2, 
Minn, 


85. Farm Book. New 16-page book 
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Do your customers know EXE3 these advantages 
OF USS AMERICAN BALING WIRE? 


@ USS American Baling Wire was specially developed to meet 
the exacting requirements of the various automatic pick-up balers 
used today. This wire is heat-treated so that it will hold bales tight 
and neat, yet it will bend and tie easily. Each coil is carefully 
wound at an even tension to assure tangle-free uncoiling . . . fast, 
smooth baling. There are no splices or joints to jam baler mechan 
isms and cause costly delay in the baling operation. 

USS American Baling Wire coils are wound for quick, easy 
loading. They are packaged in convenient moisture-resistant 
cartons for easy handling and safe storage. Be sure you know the 
make of automatic baler your customer is using so that you can 
give him the coil size that was wound for that particular model. 

The USS trade-mark on each carton of American Baling Wire 
shows your customers that you carry top quality, dependable 
products. Make certain that this familiar label is prominently 
displayed. 





USS American Barbed Wire TENNESSEE COAL & IRON 


DIVISION 


in its field too! UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD, ALABAMA 
DISTRICT OFFICES: CHARLOTTE - FAIRFIELD - HOUSTON - JACKSONVILLE 


MEMPHIS - NEW ORLEANS - TULSA 


Here's another top quality, easy-to-sell prod- 
vet that will lead you to increased sales and 
five types 
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USS AMERICAN FENCE 


USS TENNESEAL ree: ROOFING 
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showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 
drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 
a 120 S. LaSalle St., Chicago 3, 


87. Outdoor F laces. A wide va- 
ey of outdoor fireplaces and grilles 
with descriptions and directions for 
building them are contained in the 
attractive booklet, “Donley Outdoor 
Fireplaces.” It gives selling points of 
Donley fireplace forms. Copy free if 
requested on company letterhead. 
The Donley Brothers Company, 13905 
Miles Avenue, Cleveland, Ohio. 


95. Paint Thinner. Tandrotine — a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two- 
color folder. It is said to be excellent 
for cleaning brushes, een paint 
and grease, dissolving wax, and other 
household uses. urpentine and 
Rosin Factors, Inc., Dept. SBS, 793 
St. Juluin St., Savannah, Ga. 


107. Red Cedar Shingles. A edt on 
handbook describes proper methods 
of applying Certigrade shingles on 
roofs and exterior walls. This illus- 
trated “shingle encyclopedia” is de- 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu- 
reau, Dept. SBS, 5510 White Build- 
ing, Seattle 1, Wash. 


141, Steel Casement Windows. Folder 
102s with illustrations, details, dia- 
ee and sizes describes Hope’s 

sidence (Holford) Casements and 
Picture Windows, Hope’s Basement 
and Utility Windows are Hope’s ae 
“H” Standard Doors. Hope’s in- 
dows, Inc., Jamestown, N. Y. 


143. “How-ell-dor” Sectional Doors. 
Attractive new 8-page catalog illus- 
trates and describes styles and sizes 
of “How-ell-dor” sectional uplift 
residential and commercial garage 
doors. Technical data also supplied 
for “How-ell-dor” accessories and 
electric operators. The Howell ae 
Co., 7206 Hasbrook Ave., Philade 
phia 11, Pa. 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heating 
ducts. Gives sizes and specifications 


model system. To obtain, write: W.S 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri. 


165. Window Sash Balance. Catalog 
pages describe spiral balance in 
detail and list correct balance for 
various size and weight windows 
Caldweil Manufacturing Co., Dept 
SBS, 63 Commercial St., Rochester 
14, N. Y. 


201. Laminated Panels. Novoply, an 
unusually stable, mosaic-textured al! 
wood panel of many uses, and Plank- 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wall 
installation, are described in two 
folders issued by United States Ply 
wood SOP 55 West 44th St., N. Y 
36, N. Y. 


203 Fiber Glass Insulation. A new 
booklet, “Fiberglas Insulations for 
Light Construction,” includes design 
and application data on Fiberglas 
roll blankets, batt blankets, pouring 
wool, perimeter insulation, and util 
ity batts. It also gives information 
on condensation, ventilation, and 
other insulation design considera 
tions. Owens-Corning Fiberglas 
Corp., Toledo 1, Ohio. 


239. Aluminum Tension Screens. A 
descriptive catalog sheet and an en 
velope-size folder tell how new 
Burns screens offer the advantages 
of both aluminum and tension-type 
design. Sketches show how easily 
the screens are installed, stored, and 
how they maintain tension through 
the years. Burns Manufacturing Co., 
Louisville, Ga. 


285. Panel Windows. A new folder 
shows models and sizes of Nationa! 
Woodworks panel windows. Unit di 
mensions ta rough wer one 
are given for group, single, and rib 
bon units. Seslenal Waptwarks, Box 
5416, Birmingham 7, Ala. 

287. Rosboro Lumber. “The Story of 
Rosboro” is a new booklet that tells 
the history and aims of this producer 
of Western woods. Photographs show 
logging operations, aerial view of 
the plant, and other steps involved 
in producing Rosboro kiln-dried 
lumber. Rosboro Lumber Co., Spring 
field, Ore. 


289. Folding Doors. A new presenta 
tion booklet covers advantages of 


flex folding doors. Color chips show 
finishes available. A chart lists prices 
and shipping weight for various 
models and sizes. Consolidated Gen- 
eral Products, Inc., Dept. SBS, P. O. 
Box 7425, Houston 8, Tex. 

297. Wood Preservative. Celcure 
processed lumber and wood preserv- 
ative are the subject of a brochure 
and three a ay “Processed 
Lumber,” “Here’s an sy Way to 
Make Lumber Last Years Longer % 
and “How to Build a Long ife 
Fence at Low Cost.” American Cel- 
cure Wood Preserving Corp., 1074 
East 8th Street, Jacksonville, Fla. 
301. Aluminum Siding. Complete 
data on permanent siding for all 
types of buildings is available in the 
new Lifetime Aluminum Weather- 
board Specification Manual and Ap- 
plication Instructions. Lifetime In- 
dustries, Inc., 629 Bergman Avenue, 
Louisville 3, Kentucky. 


303. Wood Preserving Process. TaCo- 
Wood and the new process by which 
it is preserved is explained in a deal- 
er folder. Actual photographs of 
TaConized and non-preserved wood 
are shown for comparison, Longleaf 
Lumber Co., Inc., 1094 Huff Road 
N. W., Atlanta, Ga. 


305. Metal Lath, Accessories. Catalog 
shows photographs and gives descrip- 
tions of Alabama metal lath and ac- 
cessories, Two other brochures are 
offered to dealers—one giving spec- 
ifications on hollow wall steel studs 
and the other on casing beads. Ala- 
bama Metal Lath Co., Inc., Dept. 
SBS, P. O. Box 992, Birmingham, 
Ala. 


307. Clear Wood Preservative. New 
brochure explains how Coppo zinc 
naphthenate and copper naphthenate 
wood preservatives are brushed, 
sprayed, or applied by dipping to 
make wood last longer. It is used on 
the job to protect outside door 
frames, stairs, cellar doors, exposed 
rafter ends, and a long list of other 
“danger spots.” Catalog and price 
sheet also offered. King Chemical 
Co., Inc., 2342 S. Lauderdale, Mem 


of pipe required as well as plan for an advertising material for Veni phis, Tenn, 
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association activities 


1,000 Attend Carolina Convention at Radio Center 


KENDALL NEW PRES. — 
‘LIKE FATHER, LIKE SON’ 


OVER 1,000 dealers, suppliers, and 
their wives attended the 32nd annual 
convention and building material 
show of the Carolina Lumber and 
Building Supply Assn. at Radio 
Center and the Hotel Charlotte in 
Charlotte, N. C., March 15-17, ac- 
cording to Secretary-Manager E, M. 
Garner, 

Another thousand builders, archi- 
tects, home-owners, and other po- 
tential customers also inspected the 
exhibits of over 100 manufacturers 
and distributors of building mate- 
rials and services, Garner reported. 
The first day’s program featured an 
advance public showing of the ex- 
hibits. It was topped off with the 
annual dinner meeting of the asso- 
ciation officers and directors at the 
Charlotte City Club, with President 
W. M. Spurrier, of Charlotte, in the 
chair, 

The second convention day began 
with a breakfast meeting of the 
Carolina Lumber and Material Sales- 
men’s Exchange. A plan for closer 
coordination and collaboration be- 
tween the dealer body and this 
group was approved, The new slate 
of officers includes Charlotteans 
principally, Charles E, Graham, 
Johns-Manville, continues as presi- 
dent, and National Gypsum’s Ed 
Kirkland, vice-president, R,. 8S. D. 
Cowle, Armstrong Cork, is the new 
secretary-treasurer. 

President Spurrier brought greet- 
ings and assurance of appreciation 


and cooperation to the salesmen’s 
organization. Dwight Davis, H & S 
Lumber, Charlotte, challenged the 
suppliers with a dozen questions 
concerning their readiness and 
ability to meet the competition this 
year for the consumer and dealer’s 
dollar. He emphasized the fact that 
nothing happens in the construction 
field “until you make a material 
sale,” 

At Wednesday’s opening luncheon 
in Radio Center, amid the colorful 
and varied exhibits, Charlotte’s own 
Charles E, Cullen inspired the deal- 
ers and suppliers with his recipe for 
“Sales Enthusiasm.” 

Phil Creden, public relations di- 
rector for the Edward Hines Lum- 
ber Co., Chicago, moderated a panel 


“Answer to Present-Day Problems.” 
Dwight Davis described good trends 
in retail merchandising. Maurice R. 
Large, of Farmville, Va., told how 
he planned and scheduled advertis- 
ing to hold old patrons and attract 
new ones. 

Latest developments in moderniza- 
tion and new construction were cov- 
ered by Gordon L, Goodson, whose 
Lincolnton firm of Seth Lumber Co., 
was announced as winner in the 
1954 National Home Week contest 
for dealers sponsored by American 
Builder magazine. 

Ralph Bagnal, of Columbia, and 
Robert B. McClure, of Charlotte, ex- 
plained how their lumber yards 
were designed for economical, mech- 
anized material handling. U. S, Gyp- 
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Mr. and Mrs. W. M. Spurrier were 
presented the silver tea service be- 
hind which they proudly sit, above, 
in appreciation of his year’s lead- 
ership of the Carolina dealers. The 
new president of the Carolina Lum. 
ber and Building Supply Assn. is 
J. Alex Kendall, of Florence, 8. C., 
at upper left with his wife. Among 
the exhibits that stopped visitors to 
the Carolina show was that seen at 
left. Dealers and wives were invited 
to “find the key” that opened a 
modern door lockset. Prizes were 
given to those who did. 
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THE SIGN OF A 
GOOD DEALER 























The Genuine Waterproof, Reenforced 
Paper — First Choice for 1001 uses by 
Builders ... Farmers... Home Owners. 


You'll find Sisalkraft not only returns a hand- 
some profit, but also shows your customers that 
you handle nationally advertised, first quality 
merchandise. You'll want to stock all three: 
SISALKRAFT 


SISALATION ... COPPER d 


ARMORED SISALKRAFT. 


, 


“TAKE HOME”’ 
DISPLAY CARTON 


Hard selling, attractive 
display carton includes 
12 rolls, 36 inches wide 
— 100 sq. ft. each. 
Order from your usual 
source of supply. 


YOUR CUSTOMERS 
ARE BEST 
SERVED WITH GENUINE 


SISALKRAF 


AMERICAN SISALKRAFT CORPORATION 
Dept. SB-4, Attleboro, Massachusetts 
CHICAGO 6 «+ NEW YORK 17 «+ SAN FRANCISCO 5 
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America’s Builders 
Have Spoken... 






Dur-O-wal's plant 









locations now 






nation-wide 


— 





Butt-Weld e Trussed Design 


Dur ‘D-wal 














<= Sackiiaaae of Steel 
for EVERY masonry wall 


Across the Dur-O-walL wins friends everywhere 
It puts m« n the wall. every inch effective 

to do t b better. Dur-O-walL works fast, lays 
flat to cc in all types of masonry construc- 
tion. Elect led in a single plane, Dur-O-waL 
assures tight t mortar joints. Opportunity is knock- 
ing find out Dur-O-walL today 


€ ‘ \ 
[eas 
__! 
m/Ced 
SYRACUSE |, N.Y O-wal Products, Incorporated, Box 628 


TOLEDO 5&6, OHIO Dur-O-wal, Incorporated, 165 Utah Street 
BIRMINGHAM 7, ALA. Our-O-wol Products of Ala, Inc., Box 5446 
PHOENIX, ARIZ Dur-O-wal Div., Frontier Mig. Co., Box 4 


CEDAR RAPIDS, IA Dur-O-wal Div., Dept. 1-8, Cedar Rapids Block Co. 
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Let us relieve you of the problem of locating MIXED ORDERS 
of hardwood and fir plywoods, doors, hardboards and other 
items. We stock fir plywoods in thicknesses from 4” to 1”, width 
from 24” to 60”, lengths from 48” to 192”. We can fulfill all your 
requirements with one order and deliver immediately with our 
own KOCHTON PLYWOOD trucks from a modern, well-stocked 
warehouse. Choose from the KOCHTON products shown below: 





Contact us on LUMBER 


Specializing in direct mill shipments by L.C.L. or C.L. 






in Carload Shipments 7 NC 
DECATUR, ILLINOIS SOUTH BEND. INDIANA COLUMBUS. oM10 < i 
. from 3 074h ie prow 3 ns Kieodihe’ 9307 
te a eT ee re 
wp RORGES gu, on Sees ong 
SAGINAW, WGHICAN —Srngie duis” emech 2078" PLYWOOD ayo VENEER CO.. INC 


Rust St.—3-5493 
GRANO RAPIDS, MICH. CINCINNATI, OHIO FORT apg” are 


Graham, $.W. 3250 Fredonia Ave. 2505 3rd St. 
Glensele 6.5466 Capital 1259 Tessas ar 


GENERAL OFFICES & WAREHOUSE ~- 509 West Roosevelt Road - Chicago 7, Illinois - Phone: TAylor 9-0800 
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sum’s Z. A. Godwin joined them in 
telling and showing dealers how to 
modernize with lift trucks and other 
handling devices. 

Entertainment highlight of the 
Carolina convention was the hour- 
plus concert by the nationally 
famous Charlotte Boys Choir, after 
a buffet dinner in the Hotel Char- 
lotte. The big Hoo-Hoo stag party 
and concatenation followed (see Hoo- 
Hoo Log, page 98). 

The importance of dealers and 
management keeping in close touch 
with personnel and showing full 
appreciation for employee coopera- 
tion was stressed by Dr. George D. 
Heaton, pastor of the Myers Park 
Baptist Church and a labor-relations 
consultant, at the Thursday luncheon. 

The ensuing session included talks 
and movies on “Lu-Re-Co Construc- 
tion” by Raymon Harrell and George 
Messner; a report by N. C. State 
College Prof. Roy Carter on training 
plans for dealer personnel; report by 
W. T. Spencer, NRLDA District 2 
executive committee member, and a 
talk by Phil Creden, who is chair- 
man of the NRLDA Public Relations 
Committee. 

Creden urged his convention audi- 


ence to become better merchandise: 

of basic building materials, and stee: 
clear of taking on unprofitable spe 

cialty and “impulse” items. He de- 
clared that “we are impulsing ou 

selves to death. We must remember 
that every item we take on in our 
stores creates problems in sales, ad 
vertising, display, storage, account 
ing, and finance.” 

Creden said that a dealer should 
turn over his inventory at least 12 
times a year. 

The new officers of the Carolina 
Lumber and Building Supply Assn 
include J. Alex Kendall, Florence 
S. C., president; Burke Wilson, Rural 
Halil, N. C., first vice-president 
Ansel Alewine, Taylors, S. C., 2nd 
v.p.; G. L. Goodson, Lincolnton 
N. C., 3rd v.p.; W. V. Groome, Char 
lotte, treasurer, and E. M. Garner 
secretary-manager. 

Young Kendall is the son of a for 
mer president of the group—QJ. ( 
Kendall, who served in 1928 

Added to the board of director 
for three-year terms were B. S. Pee! 
er, Kings Mountain, N. C.; R. B 
McClure, Charlotte; O. H. Latt, Hen 
dersonville; J. L. McCallum, Colum 
bia; B. G. Myers, Naval Base, S. ( 


New Industry and More Construction 
Reports Cheer Louisiana Dealers 


MEMBERS of the Louisiana Build- 
ing Material Dealers Assn. could 
look forward to an improved future 
as they emptied the Jung Hotel in 
New Orleans on March 17, following 
a luncheon which closed their 35th 
annual convention. 

According to speakers who faced 
them in a two-day parade of diversi- 
fied talents, house construction at its 
present rate is not a boom, there are 


. 
7 : 
t 

¥ 
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new markets to be exploited, and 
business will be improved for 1955 
The delegates applauded an an 
nouncement by Melvin H. Baker that 
indicated an increasingly stronge 
Louisiana economy. Baker, chairmar 
of the board of the National Gypsum 
Co., told the convention during h 
address that his firm will begin co 
struction of a $6,000,000 gypsum m 
at Westwego, near New Orlea! 


0" r 


Leaders of the Louisiana Building Material Dealers Assn. are seen above. 
From left, the sextet includes new President Ivan M. Foley, New Orleans; 
Executive Vice-Presidemt R. Needham Ball, Baton Rouge; Treasurer George ©. 
Knoop, New Orleans; First Vice-President Roy 8. Brown Jr., Lake Charles, and 
Retiring President E. Shelby Hill, of Monroe. The secretary-treasurer of the 
R. F. Mestayer Lumber Co., Inc., in New Orleans, Foley is author of a helpful, 
popular booklet called “Chart for Profits” for use by building material dealers. 
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probably by June. It will employ up 
to 300 with an annual payroll of $1,- 
000,000, he said. 

The convention followed its fa- 
miliar pattern of a merchandising 
show in connection with association 
sessions, The displays of 74 manu- 
facturers and distributors filled the 
spacious Tulane room, adjoining cor- 
ridors, and even the speakers’ plat- 
form. 

Following the president's annual 
report by E. Shelby Hill, of Monroe, 
Director Harry C. Balcom, of Bossier 
City, reported nominations of six 
new directors to complete a 19-man 
board. Elected thereafter for three- 
year terms were: 

John E. Vandigriff, Shreveport, 
Northwest district; W. O. Smith, 
Monroe, Northeast district; O. B. 
Laurent Jr., New Roads, Central dis- 
trict; Jerry Harless, Lake Charles, 
Southwest district; Saul Singer, New 
Orleans, Southeast district; Richard 
Jones, Ruston, director-at-large. 

These and hold-over directors met 
immediately following adjournment 
and elected Ivan M. Foley, R. F. 
Mestayer Lumber Co., New Orleans, 
to the presidency. Foley was first 
vice-president. Roy 8S. Brown Jr., 
South Street Lumber Co., Lake 
Charles, was advanced from second 
to first vice-president, The new sec- 
ond vice-president, Robert H. Hamil- 
ton, Plank Road Lumber Co., Baton 
Rouge, was plucked from the direc- 
torate. 

Re-elected were: George E. Knoop, 
treasurer, New Orleans; R. Need- 
ham Ball, executive vice-president, 
and Mrs. Katherine F. Ball, secre- 
tary, of Baton Rouge. 

Baker, the National Gypsum board 
chairman and the only speaker ac- 
tively engaged in selling building 
materials to the industry, reported 
that with construction projected and 
on the drawing board, his company 
expects to spend more than $40,000, 
000 on expansions during the next 
three years. He said that this invest- 
ment is being buttressed with man 
power training programs, on the 
theory that skill and imagination in 
production and intelligent selling 
must start with the manufacturer 
He added: 

“The outlook for this year indi- 
cates that business will be somewhat 
better than last year. The supports 
are still there housing, defense, 
capital outlays, and rising buying 
power, There are no new signs of 
any basic weakness. 

“Production and sales are up 
Costs are being trimmed, indicating 
that new machinery and equipment 
are paying off. Private analysts and 
government agencies both expect 
consumer buying will stay high. 

“With growing families, easy 
mortgage money and high incomes, 
this is expected to be a record year 
for building. We should, however, 
bear in mind that vacancies are up 
in some localities and that the con- 
struction of new homes may later 
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taper off somewhat until the early 
crop of teen-agers reaches marriage- 
able age a few years from now.” 

F, C, LaBoyteau, manager of store 
planning and merchandising labora- 
tories for the Goodyear Tire and 
Rubber Co., seated himself to talk 
to his audience “as if I were selling 
you tires.’ He emphasized that a 
modernized store is a functional ma- 
chine, !aid out to stimulate the flow 
of merchandise from shelves to cus- 
tomers, 

“Like a bridge,” he added, “the 
layout of a store calls for very care- 
ful planning. Bear in mind that space 
costs money, Everything is charged 
to that sales room, Careful planning 
can help reduce overhead expense. 
The first step in laying out a store 
is to select the lines you want to 
carry, and be sure they are complete. 

“The front one-third of your store 
is worth 48 per cent, the middle one- 
third is worth 38 per cent, and the 
rear third is worth 14 per cent of 
your sales room, And the idea that a 
counter must be 30 inches high is no 
longer accepted, Super markets have 
proved that customers will select 
merchandise from a 4%-inch level. 
In our stores we have eliminated 


reserve stock space under the coun- 
ters. You can re-order more often to 
get turnover, which is more impor- 
tant.” 

Scheduled to discuss, “Congress, 
Your Expensive Employee,” H. R. 
Northup, executive vice-president of 
NRLDA, said there is agitation in 
Washington for an increased mini- 
mum wage up to 95 cents and even 
$1.25. One danger to the industry 
this year, he reported, is the prospect 
of “losing your retail exemption” as 
there may be an attempt to include 
all retailers under provisions of the 
law as passed, 

“But as long as we have the coali- 
tion of Democrats and Republicans 
that now exists we will not likely 
have legislation offered that is of 
real danger to our branch of the 
construction industry,” he added. 

Edward G. Gavin, editor of Amer- 
ican Builder, declared he could not 
accept any theory that the present 
rate of home construction is “a boom 
that will saturate the market. Ac- 
tually, we have slipped about 50 
per cent in production from the rate 
of 1925-29.” 

Enumerating the various factors 
most influential on the demand for 


homes, Gavin concluded that 1955 
would produce “an easy market for 
the 1,400,000 homes we propose to 
build this year.” 

Donald R. Brann, head of the Easi- 
bild Pattern Co., Pleasantville, N. Y., 
described and demonstrated “Ply- 
sculpture,” the simplified art by 
which a novice can convert plywood 
into impressive, decorated panels. 
Brann said 5,000,000 people bought 
his patterns from 9,000 dealers in 
1954 and that a survey showed that 
his firm gets more free space in 
general circulation magazines than 
any other institution, including 
General Motors. 

C. B. Sweet, Washington adminis- 
trator of Title I for FHA, discussed 
“The Lumberman’s Place in FHA.” 

“Forestry in the Economic Future 
of Louisiana” was forecast by J. H. 
Kitchens Jr., executive secretary, 
Louisiana Forestry Assn. 

Dr. James L. Brakefield, of the 
Liberty National Life Insurance Co., 
Birmingham, Ala., was featured 
speaker at the closing luncheon. 

Registration of 450 dealers and 
ladies at the convention was an- 
nounced by Secretary Katherine 
Ball, 


SMU CONDUCTS 13th INSTITUTE OF BUILDING MATERIAL DISTRIBUTION 
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The Lumbermen’s Assn, of Texas and Southern Methodist 
University held their 13th successful Institute of Building 
Material Distribution January 4-29 in Dallas. 

Texas dealer personnel enrolled in the course included 
Charles N. Allison, Corpus Christi; Bourdon Barfield, 
Amarillo; Charles Harper, Texas City; Jimmy Ray Higgs, 
Ft. Worth; George W. Isbell, Beaumont; Waldon Johnson, 
Crowell; Charles Donald King, Ft. Worth; Felix Land Jr., 
Frederieksburg; John Larsen, New Braunfels; Darrel Lewis, 
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Brownfield; Robert Lee Mattiza, Houston; Walt Purcell, 
Shamrock; Rex Ramsower, Plainview; Milburn Ratcliff, 
Muleshoe; Oscar Shelton Jr., Kerens; William Temple 
Webber Jr.. Houston; Hugh Ernest Wharton, San Antonio; 
Roy Gentry, Morton; J. T. Higginbotham, Dallas, and J. W. 
Tippit, Lubbock. Others enrolled were Joe Allen Clapp, 
Tipton, Okla.; Medford M. Leake, Tupelo, Miss.; Hubert 
Moore, Shreveport, La.; James R. Adams, Newellton, La., 
and Bert Billington Beals, Oklahoma City, Okla. 
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Mr. Dealer, 


were selling 


YOU to Mr. and 


Mrs. America 


The man who can 








ave you hundreds.. 


...8ee your lumber dealer when you build or buy 








The advertisement shown above is about 
you. It will sell you as the source of quality building 
materials to an audience of 20 million readers of 
The Saturday Evening Post. It will be reinforced 
by other advertisements about you in such pace- 
setting publications as BETTER HOMES & GARDENS 
—AMERICAN HOME — HOUSE BEAUTIFUL — LIVING 
FOR YOUNG HOMEMAKERS— and others. 

Why are we doing this? Because for more than a 
quarter-century our leading insulation products 
Balsam-Wool* and Nu-Wood*—have been sold 
through lumber dealers only. Because today the 
lumber dealer can give the homeowner more quality, 
more value for his money—plus sound advice for 
choosing a reliable builder. 


BALSAM-WOOL 


Insulating Sheathing 


The Balanced Insulation program 
benefits you and your customers 


Balanced Insulation: the right combination of side- 
wall and ceiling blanket insulation—insulating 
sheathing—storm sash and weather-stripping — 
balanced to provide maximum comfort in any cli- 
mate. This program can help you and your builder- 
customers sel! more quality homes in 1955. Through 
national magazine advertising, builders and home 
buyers will be told to see you, Mr. Lumber Dealer. 
A special Promotional Kit will be available through 


you for your builder tie-in. 


WOOD CONVERSION COMPANY 
Dept. 131-45 First National Bank Bidg. 
St. Paul 1, Minnesota 


Guaranteed Insulation 


"Reg. US. Pat, Of 
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OLA Studies Financing 


At a February 18 meeting of the 
fifth district in Oklahoma City, mem- 
bers of the Oklahoma Lumbermen’s 
Assn. from all over the state ex- 
pressed their desire to see OLA 
organize a home mortgage finance 
company patterned along the lines 
of the Lumbermen’s Investment 
Corp. of Texas, 

Walter Kelly, OLA past-president, 
presided over the meeting and read 
a letter of endorsement from Tulsa 
dealers, OLA President Alfred Leon- 
hardt appointed Dale Carter, of 
Tulsa, to draw up by-laws for the 
incorporation of such an organiza- 
tion, so that stock can be sold. 


Arkansans Hear McDonald 


Members of the N. E. Arkansas 
Lumbermen’s Club held a quarterly 
dinner meeting March 7 at the West 
Park Restaurant in Jonesboro. 

President Frank D. Moore intro- 
duced Clark E. McDonald, vice- 
president of Central Woodwork, 
who talked on building products and 
ways to promote them. 

Secretary Claude Roach reported 
plans for a one-day convention on 
September 2. 


Florida Assn. Members 
To Gather in St. Pete 


The annual meeting of the Florida 
Lumber and Millwork Assn., April 
21-23, at the Soreno Hotel in St. 
Petersburg, will open with its usual 
golf tournament, Also scheduled for 
the first day are a meeting of the 
advisory board of the Florida Build- 
ing Material Insurance Exchange in 
the morning and meetings of the 
millwork manufacturers and direc- 
tors in the afternoon. 

Friday, April 22, will feature a 
dealers’ breakfast, business sessions, 
and luncheon address, “People Are 
Friendly,” by Dr. Frank Godwin of 
the University of Florida. 

At the Friday business sessions, 
Frank P. Connolly, president of John 
W. Masury and Son, Inc., Baltimore, 
Md., will speak on “Babes in Wood- 
land”; Robert A. Jones, executive 
vice-president of the Middle Atlantic 
Lumbermen’s Assn., will cover “Ten 
Steps to Successful Retail Store 
Merchandising”; George Alexander 
Bowie, Firestone Tire and Rubber 
Co., Akron, Ohio, “When Commer- 
cials Don’t Sing,” and John H. Dol- 
cater, Snark of the Universe, 
“Through Hoo-Hoo A United 
Lumber Industry.” 

“Report from ACTION,” a film 


explaining the program of the 
American Council to Improve Our 
Neighborhoods, Inc., will be shown 
in the afternoon, and a banquet and 
dance will be held in the evening. 

Saturday’s program calls for an 
Old Timers’ breakfast, business 
session, and meeting of the new 
board of directors. 

“Know Your Costs” is the topic to 
be discussed by T. Merritt Ludwig, 
executive vice-president of Merritt 
Lumber Yards, Inc., Reading, Pa., 
and Findley M. Torrence, secretary 
of the Ohio Assn. of Retail Lumber 
Dealers. 


Color TV Highlights 
OLA Training Course 


Another “first” for the Oklahoma 
Lumbermen’s Assn. is the introduc- 
tion of color TV in training women 
for service in the lumber industry. 

During the week of OLA’s second 
annual Short Course for Training 
Women at the University of Okla- 
homa, February 14-18, station WKY- 
TV televised the building a house. 
It was presented by Robert E. Rus- 
sell, director of Home Improvement 
and Maintenance magazine. Lumber 
yard personnel “students” viewed 
the program over color TV sets 








Lintels for BOTH brick and block construction de- 
signed to meet Federal, State, and Local building 
code requirements. Brick lintels in lengths of 24 - 84 
inches in 6” increments. Blocks: 30 - 66 in. Can be 
nested in stacks in any convenient place, even in your 


yard or on the job. Thousands of both brick and block 


lintels in use 


Prompt delivery and service aids tight con- 
struction schedules. Write for name of your 
nearest wholesaler and complete specifications. 


lems. 


materials, such as cast iron 


STEEL LINTELS and i STEEL FIREPLACE DOME DAMPERS 
AT COMPETITIVE PRICES BY CAMPCO 





ADJUSTABLE STEEL DAMPERS are revolutionary in 
the building trade! One body adjusts quickly and 
easily to three standard sizes and covers. Reduces 
handling, inventory investment, and storage prob- 


Steel eliminates brittleness found in other 


. saves costly breakage 


in shipping, handling, and installation 





2222 South Boulevard 


CAMPCOD CAROLINA METAL PRODUCTS, INC. 


Charlotte, N. C. 
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EXPANDED FIR DOOR 
easy-to-use, PROGRAM OFFERS 
easy-to-sell- | /9 Al) 1) DEALERS 


these high quality '54-'55 markets prove fir panel 
D-P COMPOUNDS! doors are more alive than ever 


ORDER FILES DON'T LIE December ‘54 orders for fir panel 
doors were | ears a resule of growing markets 
new designs a ting promotion 

A million and r new houses will be built in "55—a 
market for | oors! Add the need for replacement 
of jerry-built loors—here are potential sales of 500 
doors for et lealer in the U.S.! 


Here's wi ing to help you get your share: 


1. NEW DESIGNS to the Popular Picture Panel line are 
1 new louvre doors and new designs 
tch, interior and entrance doors. Prices 
he lowest of any quality doors 

. NEW MARKETS e doors-as-decorator pieces idea has 
1 tremendous new market among 
cious decorators and homeowners 

3. ADVERTISING il coverage in consumer, builder and 
rect magazines, Colorful ads stress style, 

lependability—name lumber dealers 


Picks pontiv’ 


GLAZING . PUBLICITY ee of magazines and newspapers 


tories on the '54 Picture Panel door 


COMPOUND D-P GLAZING COMPOUND j : newsworthy material will deep buyer 


erest fanned 0 » | t deale 
e For glazing all sash ee wood or nine point t& umber eaicrs as 


* metal © Perfect for dozens of ad plus thi bit of usable SELLING AIDS: 


—— ditional home repair jobs—filling = 10 “DOOR DECORATOR” BOOKLETS 
" . : 
nail holes, cracks, etc. © It's white—easy to handle hes, sonsties Sn nos tr Unden eons 
' ; >» on fir panel doors. Users select their own 
remains pliable—seals permanently B22, == color combinationsfor any room inthe home. 


COLORFUL COUNTER DISPLAY 
Holds 10 Door Decorator booklets, shows 
full-color scale model doors, Sagie, sturdy 
one-piece construction with plastic coating 
for long life. 


BRILLIANT BANNERS 
Big banners for window, wall or displays. 
Stimulates redecorating, remodeling sales. 


ren x &. NEWSPAPER AD MATS 
D-P CAULKING CARTRIDGE « Finest caulk a\; Yb entices beshtnhilie 


your line of interior, entrance and garage 
doors. 


gallon cartridge with applicator spout ® Will not <n Z ). SALES TALK TIP SHEET 
= ‘ Gives you honest, believable points to prove 
bleed, stain_or discolor masonry. Remains semi ae \\\? edventages of O panel doors in style, qual- 
, 4 ity and cost. 


ing compound ever made ® Packed in handy | /10 


plastic © Designed for use in standard or half 
barrel caulking guns 


‘ FIR DOOR INSTITUTE, TACOMA 2, WASHINGTON 
NATIONALLY ADVERTISED! RUSH MY FREE DOOR SELLING AIDS KIT 


Featured in Hardware Week! 


Order D-P Glazing Compound and D-P Caulk 
ing Cartridges today for extra sales and profits 


COMPANY 
to help you 
THE DICKS-PONTIUS COMPANY #® DAYTON, OHIO get your share 
Alexandria, Va. « Decatur, Ga. « Dallas, Tex of 13 million 
door sales 





Offer good only in U.S.A) 
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ADAMS-RITE 





in denign-eimptestt 
simplest to 
install—and with + gpa 
performance even under extreme 
misalignment... this is the amazing 
story of Series 660 


$ 660. 

Simple installation... fits standard 
2%” and %e” bore. No mortising. Lock 
accommodates any door misalignment. 
Bolt smooth snubbing latch action 

acts as edge pull. Thumb button 
security. Solid brass 
stee! bolt. Adjustable 

wal ~ doors a to 1%” range, 


locking and 
non-| escutcheons 
makes lock instantly 
reversible on job. 





WRITE FOR 
COMPLETE INFORMATION 


ADAMS-RUTE MANDTACTURING 00 





SPECIALIZED LOCKS AND BUILDERS’ HARDWARE 





from the Student Union Building. 

Classes covered such topics as 
color, salesmanship, home designs, 
furniture, financing and cost esti- 
mating, telephone customers, wall- 
paper selection and hanging 

Cyrus B. Sweet, Title I director 
for the Federal Housing Administra- 
tion in Washington, spoke at a ban- 
quet, 

Attending this short course were 
Etta Oliver, Mrs. Todd Little, and 
Leona McCall, Altus; Anna Lou 
Bolerjack, Chandler; Geraldine Rid- 
dle, Davis; Lila Nash, Duncan; Mary 
Douglas, Durant; Monty McKee, Elk 
City; Mrs. Zeke Blevins, Madill; 
Jewell Petree, Mangum; Darrel Der- 
rinwater, Muskogee; Ethel S. Dobbs, 
Billie Kennedy, Fran Lane, and Mrs. 
Charles Norman, Norman. 

Inez Ward, Lawton; Mrs. E. V. 
Lewallen, Mrs. P. C. Webb, Pate 
Oaks, Marion Grotkop, Reba Jack- 
son, and Mr. and Mrs. Howard 
Tatum, Oklahoma City; Betty Hill, 
Shawnee; Mrs. Vernon Rogers, Ponca 
City; Jean Jameson, Sulphur; Gladys 
Shelhamer, Tonkawa; Ronald Stepp, 
Yale; Kathryn Franklin, Clay Cen- 
ter, Kan., and Kathleen Newman, 
Seneca, II] 


Kansans Meet in Salina 


Clifford H. Schorling will bring 
a timely message on wholesaling of 
building materials to members of the 
Kansas Lumbermen’s Assn. at their 
annual convention in Salina, April 
20 and 21. Schorling is with the 
National-American Wholesale Lum- 
ber Assn., Kansas City, Mo. 

Also speaking on the program are 


Dr. Allen Stockdale, National Assn 
of Manufacturers, New York, whose 
talk is entitled “Let’s Build a Better 
America,” and G. Kenneth Milliken, 
secretary of the Southwestern Lum 
bermen’s Assn., Kansas City, who 
will report on his association’s activi 
ties. 

Forrest C. Allen, University of 
Kansas basketball coach will speak 
on “Competition—Zest for Living.” 


Arkansans to Hear 
Osborne’s Sales Points 


The Arkansas Assn. of Retail 
Lumber Dealers will hold its annual 
convention April 13 and 14 at the 
Marion Hotel in Little Rock. 

One of the top speakers will be 
David R. Osborne, who directed 
sales for the Studebaker Corp. for 
23 years and who now conducts his 
own Sales Personne! Institute. The 
author of three books on salesman 
ship, he will outline ways to boost 
sales in the lumber industry 

Tom Kelly, Milwaukee, Wis., will 
cover the fundamental basis for 
successful operation of a lumber 
yard serving rural areas 

Dr. John Kane, of the University 
of Arkansas School of Business, will 
cover “Forecast of Business Condi 
tions.” 

Al Robertson will explain “Nine 
Ways to Close a Sale.” The banquet 
speaker will be humorous Tom 
Collins. 

Entertainment for the ladies in 
cludes tea and style show at the 
Governor’s mansion. 





NORTHEAST MO. DEALERS NAME NEW OFFICERS 


These prominent Missouri dealers form the slate of officers to lead the Northeast 
district this year. Left to right, Loyd Shafer, Arnold Lumber Co., Kirksville, is 
president; James E. Page, Louisiana Lumber Co., Louisville, vice-president, and 
W. C. Robinson, Powers-Robinson Lumber Co., Paris, secretary-treasurer. Harold 
Johnson, extreme right, is the immediate past president. Directors include, for 
three-year terms: J. P. Perkins, Macon, and Ed Dalton, Hannabal; two-year 
terms: Ollie Edwards, Columbia, and Kenneth Warren, Carrollton; one-year 
term: Gordon W. Murphy, Moberly, and Ed Hopkins, Troy. 
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Sell BOTH big screen markets with one line of... 


Columbia-matie TENSION SCREENS 


Cost-conscious builders and today’s fast-growing mar- You sell fram Columbia-matics with a minimum 
ket of do-it-yourself homeowners are your two big inventory. You ributor will provide prompt, fast 
screen markets. And Columbia-matic Tension Screens delivery on al ird Columbia-matic sizes, and any 
give you a genuine opportunity to sell both markets special-order e. You stock only what you need— 
more easily, more profitably. yet sell a complete line, 


patented 
\oades 


amount 


n clumsy 
a-mat we 


w 
eli 
owNM on 


y for © No 
Roll Painting 
: Colump 


“Minum Mt-Matic Te; 
i 
» 'ON Scree 


‘ Mha, ks ng 


Co 
in’ lump; 


“we 4 Mati, 


+ Sli . 
t 
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¢ “ding, 
' Won" 


Backed by powerful! national advertising — 
34,000,000 reader-impressions this Spring 


Columbia backs up your selling eff 
with this big national advertising 
paign. And there'll be plenty of 
chandising and point-of-sale supp 
available, too. It’s the biggest, best 
completest program ever put behi 
window screen. 


Ask your distributor 


for Columbia-matics or write 
THE COLUMBIA MILLS, Inc., Dept. 58-4, Syracuse 1, N. Y. 
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UNIT LOCKS, LATCHES 





The “900” series of unit locks and 
latches is announced by the P. and 
F, Corbin Division of the American 
Hardware Corp., Dept. SBS, New 
Britain, Conn, 

The five designs—Titan, Crest- 
wood, Knollwood, Windsor, and 
“900"—have frames of extruded 
brass metal, All internal parts are 
made of non-ferrous metal or zinc- 
plated, dichromated stee!. 

Each lockset is shipped fully as- 
sembled as a unit, ready to install. 

Write for P109. Use coupon page 72. 


ALUMINUM ROLL ROOFING 





Quaker State aluminum roll roofing 
can be laid like a rug, in a single- 
course running from one edge of the 
building to the other. It is distributed 
by the Kelley Manufacturing Co., 
Houston, in the Texas area. Else- 
where, check Quaker State Metals 
Co., Dept. SBS, Lancaster, Pa, 
This system of applying roofing is 
said to cut labor costs in half. It also 
eliminates sidelaps, said to be the 
cause of 85 per cent of roof leaks. 
The roofing is cut easily into the 
required lengths by dealer or on job. 
The light weight of the aluminum 
simplifies moving and handling. It 
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is available in rolls of 25, 50, 100, 
and 200 feet and in 1%” or 2%” 
corrugations. Available in embossed 
or mill finish, the roofing comes in 
three thickness—U, S. Standard 26 
(.019”), U. S. 24 (.024”), and U. S., 22 
(.032”), 

Write for P110. Use coupon page 72. 


OFFSET BOLTS 


The Engman Manufacturing Co., 
Dept. SBS, 1317-19 Locust, Des 
Moines, Iowa, has added offset bolts 
to its line of plate bolts, slab bolts, 
partition bolts, masonry anchors, 
and high chairs. 

These Emco offset bolts are de- 
signed especially for two-core ma- 
sonry blocks. They are installed 
quickly and will not twist or turn. 

Write for P111. Use coupon page 72. 


GLASS TENSION SCREEN 


Chicopee frameless screens of Fiber- 
glas combine the convenience of a 
tension screen with the advantages 
of fiberglass screening. They are 
made by Chicopee Mills, Inc., Dept. 
SBS, Lumite Division, 47 Worth 
Street, New York 13, N. Y. 

These screens can’t crease, dent, 
or bend, and require no maintenance. 
They roll up into compact units to 
greatly reduce inventory space. A 
patented roller bar provides for a 
wider adjustment range. 

Write for P112, Use coupon page 72. 












Ludman aluminum framed sliding 
glass door units feature bulb-type 
weatherseal in the jamb frame. They 
are made by the Ludman Corp., 
Dept. SBS, P. O. Box 4541, Miami, 
Fla. 

The Ludman exclusive two-piece 
sill allows installation of the sub- 
sill before laying the finished floor. 
After all workmen are through, the 
sill track is installed, avoiding 
damage during construction. 

A latching system on both sides 
of the doors prevents “lock out,” yet 
insures full locking protection. 

Write for P113. Use coupon page 72. 


BARBECUE “WAGON” 


The Dude Wagon is a barbecue unit 
that can be used in the backyard or 
patio, yet has a removable top that 
can be carried to a picnic site or 
used in the fireplace for indoor bar- 
becuing. It is announced by the 
Majestic Co., Dept. SBS, Huntington, 
Ind. 

Retailing at modest prices, rang- 
ing from $29.95, the models are 
available in either red or copper- 
tone finish. All are equipped with 
large rubber-tired wheels. The de- 
luxe model has stainless steel utility 
shelves, while lower-priced wagons 
have red or coppertone shelves. 

Other accessories include a stain- 
less steel wind breaker, skewer sup- 
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port, four stainless steel skewers, 
hood and warming oven, and electric 


motor-driven spit. 


Write for P114. Use coupon page 72. 


COUNTER TOP DESIGN 


A new pattern in laminated plastic 
panels for counter tops and other 
applications has been introduced by 
Parkwood Laminates, Inc., Dept 
SBS, 24 Water Street, Wakefield, 
Mass. 

Called Geometry, the pattern is 
available in five colors combined 
with gray on white background, or 
blue with brown on gray back- 


ground, It comes in three grade 
standard, cigarette-proof, and post 
form. 


Write for P115. Use coupon page 72. 


INSULATING SKYLIGHT 


To eliminate moisture condensatio 
and increase insulation, the Dub 
Dome vacuum-insulated skylight ha 
been introduced by the Bettch« 
Plastics Co., Dept. SBS, 1604 S. W 
10th Avenue, Portland 1, Or« 

During freezing weather, the « 
densation drain passages of ordinal! 
single-dome skylights often freez 
causing condensation to overflow it 
gutter and drip into the light we 
The Dubl-Dome eliminates this 

It is also said to give more th 
five times the insulation protecti« 
of single-dome skylights 

Write for P116. Use coupon page 72 



















beautiful 


. trees just like the ones from SUPERIOR 
LUMBER CO. who specialize in Quality 

Lumber from the finest mills in 
Oregon, California and Washington 
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DRYWALL TRIM 


Snap-On drywall trim is an acces- 
ory item recently introduced by 
the United States Gypsum Co., Dept. 
3BS, 300 West Adams Street, Chica- 
o, Ill 
Designed to simplify drywall con- 
truction, this metal bull nose trim 
naps in place and stays permanent- 
Studies show that one side of a 
door opening can be trimmed with 
Snap-On in about four minutes, 
vithout nails or special tools. 
Write for P117. Use coupon page 72. 


FASTENS GYPSUM BOARD 


For improved fastening of gypsum 
illboard, an improved grooved nail 
has been developed by research lab 
itories of the Gypsum Association, 
Dept. SBS, 20 North Wacker Drive, 

hicago, Il] 

'wenty-four different nails, vary 
ng as to length, coating, barbing, 
grooving, were tested 

The 1% plain-shank, cement 
coated nail commonly used to fasten 

psum wallboard has shown a 
endency to loosen or creep, accord 

to association Manager Lloyd H 
Yeager. So the principal objective 
if the study was the development 

a nail with a head that would 
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maintain a constant position with 
respect to the wallboard surface. 
The nail finally recommended has 
annular threads, medium diamond 
point, 4%” diameter head, and meas- 
ures 1%” long. 
Write for P118. Use coupon page 72. 


PERLITE PLASTER MIX 


Lite-Wall plaster combines light- 
weight perlite aggregate with gyp- 
sum in proper proportion, so that 
only water is needed on the job. 
It is offered by the Ruberoid Co., 
Dept, SBS, 500 Fifth Avenue, New 
York 36, N. Y. 

It is designed to be used over 
metal or gypsum lath or masonry, 
and the same material is used for 
both the scratch and the brown coat. 
It is more fire-resistant, more crack- 
resistant, and more uniform in work- 
ing qualities, 

Write for P119. Use coupon page 72. 


SCREEN DOOR GRILLES 


National Guard 
Products, Inc., 
Dept. SBS, 540 
Jackson Avenue, 
Memphis, Tenn., 
announces a new 
line of screen 
door grilles to 
sell for $9.95. 

Models S-70, 
8-71, and §-72 
are made of white 
enameled _ steel. 
They measure 
60” high and ad- 
just to widths 
from 24” to 32”. 
They feature stamped aluminum 
figurines of birds in flight or flying 
fish, The same styles also are made 
to fit combination doors, 

Write for P120. Use coupon page 72. 














ALUMINUM GABLE LOUVER 


An adjustable aluminum gable peak 
louver is announced by the Leslie 
Welding Co., Inc., Dept. SBS, 2943 
West Carroll Avenue, Chicago, II. 
The louver has a large free area 
at every pitch from 4-12 through 
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12-12, It is made in a large range of 


sizes, the largest having a _ base 
dimension of 92”. 
One-piece riveted construction 


prevents the louver coming apart 
and eliminates field assembly prob- 
lems. An aluminum screen keeps 
out insects, 

Write for P121. Use coupon page 72. 


CEILING TRIM 


Quick-Cove is a ceiling trim of pre- 
curved solid-fiber material that is 
quickly installed, yet has the ap- 
pearance of wood or plaster when 
finished, It is made by the General 
Fiber Co., Dept. SBS, 1815 East 
42nd Street, Minneapolis 7, Minn. 

This product is packaged in car- 





tons containing 80 lineal feet—20 
sections, each 4 in length. Furring 
strips are already in place to provide 
a sharp, decorative offset. 

Write for P122. Use coupon page 72. 





HARDBOARD SIDING 


Masonite Panelgroove is a new panel 
siding of 5/16” Tempered Presdwood 
hardboard that has the appearance 
of vertical board construction. It is 
made by the Masonite Corp., Dept. 
SBS, Box 777, Chicago 90, Ill. 
Grooves are %” wide and 1/10” 
deep, and are spaced 4” on center. 
The grooved panels may be nailed 
directly to studs or over sheathing. 
Panelgroove is made in 4x8’ 





panels or any combination of lengths 
that can be cut from a 16’ panel. It 
has shiplap edges for easy joining 
of panels. 

Write for P123. Use coupon page 72. 


HAMMER STARTS NAILS 


The Nailmaster 16-ounce hammer, 
recently introduced by the Stanley 
Works, Dept. SBS, New Britain, 
Conn., is now available with two 


re i i 


handle styles, regular or octagon. 

The Nailmaster features a claw 
which either pulls nails out, like 
most claws, or holds them straight 
with the aid of a slot in the hammer 
head, so that one blow with the 
nail in this position starts it in 
straight — completely eliminating 
hurt thumbs. After the nail is started 
into the surface straight, the claw is 
disengaged and the other side of the 
hammer drives the nail in the usual 
manner. 

Write for P124. Use coupon page 72. 





New Equipment 


To simplify your operations 





STAIR-CLIMBING TRUCK 


The Stair Cart is a stair-climbing 
hand truck said to safely double the 
load a man can roll up steps and 
treble the load he can move down 
stairs or ramps, It is made by Valley 
Crafts Products, Inc., Dept. SBS, 750 
Jefferson Avenue, Lake City, Minn. 

Two-wheel safety brakes can pre- 





vent serious accidents, especially 
when descending stairs or ramps. 
Such features as interchangeable 
shoes, sealed ball bearings, and steel 
tube construction are said to assure 
load flexibility and long efficient life. 
Large pneumatic tires add to the 
ease of operation. 

Six different models are made for 
handling various size loads. 

Write for P125. Use coupon page 72. 


HEAVY STEEL CARRIER 


The Gerlinger Carrier Co., Dept. 
SBS, Dallas, Ore., has introduced a 
heavy-duty carrier for cutting costs 
and man-hours in handling steel. 
The carrier is available in a 
swinging-shoe model (SC-50) or 
rigid-shoe model (RS-50) in six 
standard sizes. Its capacity is 50,000 
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pounds, The twin-dise torque con- 
verter drive makes it easy to handle 
the machine. 

Write for P126. Use coupon below. 


LUMBER “TRAILER” 


The “Wheel-it” is a two-wheeled 
trailer-type unit for transporting 
lumber and other materials around 
yards and industrial plants. It was 
developed by Hawkeye Industries, 
Dept. SBS, Longmont, Colo. 

The Wheel-it can support 6,000 
pounds because of its welded-steel 
construction, yet it weighs but 600 
pounds. 





The telescoping tongue accommo- 
dates loads up to 24’ long, easily 
loaded at convenient height. 

It measures 12’ long and 49” wide 
between stakes, Four 30” stakes ad- 
just sideways against the load and 
lock or turn down into the frame to 
make a flat-top. 

Write for P127, Use coupon below. 


SPEEDS RIP SAWING 


A combination power feed rip unit 
and 12” tilting arbor saw designed 
to permit faster production is an- 
nounced by the Delta Power Tool 
Division of the Rockwell Manufac- 
turing Co., Dept. SBS, 441 North 
Lexington Avenue, Pittsburgh 8, Pa. 

A selective dial control on the feed 
unit allows a choice range of speeds 
from 20’ to 90’ per minute. 

The power feed unit can be swung 





out of the way if only the tilting 
arbor saw is needed for a specific 
job. 

Write for P128. Use coupon below. 


STAND-UP TRUCK 


The Yale and Towne Manufacturing 


Co., Dept. SBS, 11,000 Roosevelt 
Boulevard, Philadelphia 15, Pa., an- 
nounces a new electric stand-up 


hydraulic lift truck. 

This model K-46 truck is designed 
for companies that prefer stand-up 
trucks, yet it will handle any ware- 
house or factory job that can be 
performed by any other truck of its 
rated capacity. 

This truck is available in capacities 
of 2,000 or 3,000 or 4,000 pounds. Its 
top speed with a full load is five 
miles an hour. 

Write for P129. Use coupon below. 
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Please send more details of new products for which numbers are circled below. 


P109 P110 PI PII2 
P122 P123 P124 P125 
P135 P136 P137 P138 
P148 P149 P150 P15] 


Fill in this coupon, 


cut it out and mail to 


806 Peachtree St., N. E. 
Atlanta 5, Go. 
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BLUEPRINT RACK 


The Glider Blueprint Rack permits 
quick storing or taking out of blue- 
prints without punching holes. It is 
made by Momar Industries, Dept. 
SBS, 4323 West 32nd Street, Chicago, 
Ill. 

Any number of prints, from one to 
100, can be inserted in a clamp and 
held secure by three thumb screws. 
Adjustment of these screws permits 
easy removal of one or more sheets 
without disturbing the others. 

Write for P130. Use coupon below. 


MOTORIZED WHEELBARROW 





The Workhorse—made by the Worth- 
ing Mower Co., Dept. SBS, Strouds- 
burg, Pa.—permits one man to do 
many jobs formerly requiring a team. 
Its 4-cycle, 2%-HP motor permits 
this mechanized wheelbarrow to 
carry a 400-pound load up a 16% 
grade swiftly and with little effort 
on the part of the operator. 

The Workhorse can be steered 
with greater mobility than an ordi- 
nary wheelbarrow and with no 
danger of spilling a load. A rear 
caster wheel permits it to be spotted 
in position with a twist of the 
handles. 

Dumping is accomplished by pull 
ing a catch and lifting lightly. 

Write for P131. Use coupon below. 
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The shingles illustrated here are Nu-Grain Green. The other five 


available colors are: Brown, Red, Whitetone, Gray, and Sepia 





6 exciting colors to attract customers 
—in KeaM Nu-Grain Siding Shingles 


Here are siding shingles offering all the 
sales-stimulating appeal of color. And 
profit-wise dealers are selling prospects the 
modern idea of using two of these colors 
sometimes three—on a single home. The 
attractive wood shake pattern offers extra 
appeal—it's obtained by imbedding 
ceramic granules into the shingles under 
hydraulic pressure. And the clear, pro- 
nounced shadow lines of the shingles, when 
laid, help make satisfied customers. 


Furthermore, maintenance costs are cut to 
a minimum, as K&M Nu-Grain Shingles 
never require protective painting. Made 


of asbestos fiber and portland ceme 
won't burn, rot, or corrode, ft 


become harder with age 


Ask your K&M distributor for 
information, Get him to sho 
samples of the Nu-Grain line, O 


directly to us for color folder 


LOOK INTO K&M ROOFI 
SHINGLES. K&M also make i 
variety of asbestos-cement roofing 
that are recognized as a sound b 
either a new home or for a remode 


Details available on request 


KEASBEY & MATTISON 


COMPANY © AMBLER + PENNSYLVANIA 


SILICONE TREATED 
so water runs off! 
Water-borne dirt, which ordinarily 
causes streaks under window sills and 
other trim doesn't readily gain a foot- 
hold on K&M Nu-Grain Siding 
Shingles. Water “balls up” instantly, 

ind runs right off the shingles 
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New items dealers may find 
profitable to sell — or use 


_ Ghunches 





CUTS, TRIMS LAWN. The Dixie 
power mower both cuts and trims 
lawns in one easy operation. It fea- 
tures a 1.6-HP automatic governor 
control engine and fully-guarded 
blade. It cuts 1” to 3” high, within 
%” of any object, Southland Mower 
Co., Inc., Dept. SBS, Selma, Ala. 
Write for P132. Use coupon page 72. 


ANCHOR BOLTS. Pittsburgh pre- 
formed anchor bolts are made in 
two diameters, %” and %”, They are 
furnished with square nuts and 
washers, Each diameter is available 
in seven lengths, ranging from 6” 
to 18”, Pittsburgh Screw and Bolt 
Corp., Dept. SBS, P. O. Box 1708, 
Pittsburgh 30, Pa. 

Write for P133. Use coupon page 72. 


CELLAR PAINT. Waterfoil is a new 
water-repellent paint designed to 
control water seepage in cellars and 
other subterranean structures, It is 
capable of withstanding 500 pounds 
of hydrostatic pressure. Sun Chemi- 
cal Corp., Dept. SBS, Long Island 
City, N. Y. 

Write for P134, Use coupon page 72. 


EXTRA CLEAR VARNISH. An extra 
pale clear alkyd resin varnish, 
known as the Waterspar Varnish 
Extra Pale Clear, is used on interior 
or exterior surfaces, It protects wood, 
metal, linoleum, and similar sur- 





DO YOU WANT more in- 
formation on any of these 
new products? Just mail 
the coupon on page 72 
after circling the product 
number shown with item. 











faces. It is highly resistant to rub- 
bing and abrasion and dries within 
three hours. Paint Division, Pitts- 
burgh Plate Glass Co., Dept. SBS, 
632 Fort Duquesne Boulevard, Pitts- 
burgh 22, Pa. 

Write for P135. Use coupon page 72. 


SCREEN DOOR LATCH. The Kwik- 
set model 4140 steel and brass screen 
door latch is installed without mor- 
tising for strike on latch face, It 
is adjustable for doors from %” to 
1%” thick. It is made in all popular 
finishes. Kwikset Sales and Service 
Co., Dept. SBS, Anaheim, Calif. 
Write for P136. Use coupon page 72. 


ALUMINUM LEVEL. The M-D Nu- 
Art aluminum level has been heat- 
treated for long, rugged wear. It 
has non-breakable Pyrex vials. 
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Available in lengths of 18”, 24”, 28”, 
30”, 36”, and 48”. Macklanburg-Dun- 
can Co., Dept. SBS, Box 1197, Okla- 
homa City 1, Okla. 

Write for P137. Use coupon page 72. 


D-I-Y AWNINGS. Two Do-It- 
Yourself packages are offered to 
permit the home-owner to build 
Breezelume aluminum or Breeze-O- 
Lite fiberglass awnings. Both can be 
assembled in 15 minutes. Telescop- 
ing, adjustable hardware makes the 
awnings suitable for either doors or 
windows and permits complete light 
control, Northeastern Metal Prod- 
ucts Corp., Awning Division, Dept. 
SBS, 921 Susquehanna Street, 
Pittsburgh 8, Pa. 

Write for P138, Use coupon page 72. 


LAWN SPRINKLER. The Rain Mate 
is a lawn and garden sprinkler with 
an adjustable head to permit sprin- 
kling in any position in a complete 
circle. This innovation permits 
precise coverage with a fine spray 
mist from 10 square feet up to 2,000 
square feet, whether water pres- 
sure is high or low. Birch Manufac- 
turing Co., Dept. SBS, 1523 Sedg- 
wick Street, Chicago 10, Il. 

Write for P139. Use coupon page 72. 


FIRE ALARM. The Fire-Watch auto- 
matic fire-alarm is a safety device, 
about the size of a pack of cigarettes, 
that mounts on the wall and plugs 
into a standard electric outlet. Alarm 
sounds when room _ temperature 
reaches a certain point. Automatic 
Alarm Co. of New York, Dept. SBS, 
Brooklyn, N. Y. 

Write for P140, Use coupon page 72. 


GAS INCINERATOR. The model 254 
Incinor offers an automatic gas-fired 
incinerator to home-owners with type 
“B” chimneys, as well as masonry 
chimneys. An extended lip on the 
feed door and durable finish offer all- 
weather protection. Write the In- 
cineration Division, Bowser, Inc., 
Dept. SBS, Cairo, Ml. 

Write for P141. Use coupon page 72. 


SILICONE SEALER. A. silicone 
water-repellent for masonry, Dri- 
Film 103 protects the surface but 
allows it to “breathe” freely after 
treatment, It minimizes efflorescence, 
spalling, and cracking, and keeps 
surfaces cleaner. Write General Elec- 
tric, Dept. SBS, Pittsfield, Mass. 
Write for P142. Use coupon page 72. 


PLASTIC VANITY. A line of plastic- 
surfaced bathroom vanity-lavatories 
is offered with medicine cabinets 
that have a matching frame around 
the mirror. Available in many colors, 
they are also produced in reproduc- 
tions of black and pink Italian mar- 


ble. Atkins Plastic Products Co., 
Dept. SBS, 103-12 101st Street, Ozone 
Park, N. Y. 

Write for P143. Use coupon page 72. 


WATER CANS. A new electrolytic 
bonding process eliminates early 
rusting and subsequent deterioration 
of the Bull’s Eye line of water cans 
and coolers. They are soldered and 
sealed throughout for guaranteed 
vacuum-tight construction. Acton 
Manufacturing Co., Inc., Dept. SBS, 
605 South Summit Street, Arkansas 
City, Kan, 

Write for P144. Use coupon page 72. 


RENTAL SANDER. The AMR rental 
sander is designed for simple opera- 
tion by Do-It-Yourself customers. 
The one-piece frame weighs only 89 
pounds. The sander is adjustable to 
meet the proper height of any per- 
son. It fits easily in car seats or 
trunk. It is perfectly balanced for 
effortless use. American Floor Sur- 
facing Machine Co., Dept. SBS, 
Toledo 3, Ohio. 

Write for P145. Use coupon page 72. 


MASONRY BLADE. Cardinal dia- 
mond saw blades, said to last one- 
third longer than standard blades, 
are now made “king size.” They cut 
brick, tile, concrete, refractory and 
other hard masonry materials. These 
14” or 16” blades fit any standard 
type of masonry saw. Cardinal En- 
gineering Corp., Dept. SBS, Phila- 
delphia 27, Pa. 

Write for P146. Use coupon page 72. 


COLOR IN WINDOWS. Alsynite 
Flat Panes provide shatterproof, 
tinted glazing for industrial or com- 
mercial windows. “Lite Rose,” for 
example, is said to provide a warm, 
healthy glow in the gloomiest factory 
area to give workers a psychological 
lift. Alsynite Co. of America, Dept. 
SBS, 4654 De Soto Street, San Diego 
9, Calif. 

Write for P147. Use coupon page 72. 


DUCT BLOWER. The Viking Uni- 
versal duct blower features a motor 
locked in position so that the cabinet 
may be installed in any position 
without further adjustments of 
motor, belt, or pulleys. Viking Air 
Conditioning Division, National Ra- 
diator Co., Dept. SBS, 5601 Walworth 
Avenue, Cleveland 2, Ohio. 

Write for P148. Use coupon page 72. 


SEALS GARAGE DOORS. Seal-o- 
Door is a vinyl weatherstrip for 
overhead garage doors. It has two 
air pockets to provide a double seal 
—an outer one to keep water from 
collecting under the door and freez- 
ing, while the other breaks up any 
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Only 
KEYSTONE 


aluminum tension 
screens 
have everything! 


2 YOU'VE COME OUT OF THE PAST 

: ... you're in the world of today...when 

you sell tension screens. These modern screens are put up and 

taken down in a jiffy from right inside the house. They're easiest to store; 

never have to be painted. They let in more light and air than old-fashioned screens. 





But only Keystone Tension Screens have every feature that brings maximum efficiency and 
safety. All-aluminum, they last for many extra years and never rust or stain the woodwork. 








The original installation is extremely simple. Only six scré window... two 
in the top blind stop to hold the removable top bar bracket ir in the window 


T 
i 
sill to hold the small, neat, permanent brac kets. Il ‘ 








Patented, tamper-proof tension cate hes on foot of screen have knob for proper 
setting to hold screen securely... Exclusive Keystone fre ting sill bar auto- 


matically adjusts screen to uneven or off-level sill 








Extra-strong vertical edges of Key- For top sales and customer satisfaction, get 
a — we apnea apa full information on Keystone Aluminum 
SRO CF See Ware 0D BHOVEES Ot Frameless Tension Screens. Write Dept. B-3. 


plete dependability and tautness. 











WIRE CLOTH COMPANY 


HANOVER, PA. + FOSTORIA, OHIO 
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sae FOR THE DEALER 
. sae FOR THE DEALER 


Famous LUDMAN Products are your best assurance of 
big volume. For LUDMAN creates the market for you.... 
promotes heavily .... directs its efforts towards your 
customers .. . . and creates a demand for LUDMAN 
Products. The famous AUTO-LOK Wood Window ... . 
and every LUDMAN Product .... has a big success story. 
There is no better line . . . . no line so valuable to a dealer. 














WOOD WINDOWS 


You get this 
sales-producing, 












THE LUDMAN AUTO-LOK WOOD WINDOW 
UNLOCKS THE VOLUME BUSINESS WAITING 
FOR YOU IN LUDMAN’S BIG COMBEAUTIL 
HOME OF THE MONTH PROGRAM! LUDMAN 
steps ‘way out front in sales promotion with this 
Combeautil program that brings you FREE an ex- 
pensive, effective Display Stand that makes traffic 
month after month! You get every selling aid 
; needed to step up sales of all your building ma- 
terials.....to perform a real service to prospective 
_ home-owners and your local builders. 


announcing the 10000 JYU/P-LOK 


The Ludco WIN-LOK is the only Aluminum window market. Remember — the man 
Awning Window manufactured exclusively | whose office is in his hat cannot sell this 
for the wood trade. The Ludco WIN-LOK = window! The Ludco WIN-LOK will let you 
is the finest awning window you can sell get your share of a big market. Let 

.. it removes you from the most devas- LUDMAN’S reputation and LUDMAN’S 
tating type of competition and assures you quality construction put you ‘way ahead 
of a fair mark-up in the big-volume metal __ in volume! 


Send coupon now for details. 


——— wm ew ee ee ae ee a ae ee ee eee eee eee ee cee 


# LUDMAN CORPORATION «+ North Miami, Florida « Dept. SBS-4 
1 Please send full details of Combeautil Home of the Month Program 
: Aute-Lok Wood Window Win-Lok Aluminum Awning Window 
i 
! 
I 
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ice that may have formed, when 
downward pressure of the door is 
released. Dyer Products Co., Dept. 
SBS, Canton 2, Ohio. 

Write for P149. Use coupon page 72. 


JET PUMPS. A new line of Rapiday- 
ton convertible jet pumps, the “Sig- 
nature” Champions, can be converted 
from shallow- to deep-well systems 
without additional parts. The same 
ejector is used. All pumps have four 
volutes for higher capacities and 
pressures. Write the Dayton Pump 
and Manufacturing Co., Dept. SBS, 
500 North Webster St., Dayton 1, 
Ohio. 

Write for P150. Use coupon page 72. 


BONDS CONCRETE. Dura-Weld is 
a bonding agent that bonds new 
concrete to old concrete and bonds 
cement, plaster, acoustical plaster, 
gypsum plaster, and similar mate- 
rials to almost any clean, firm wall. 
This admixture has a tensile strength 
greater than materials applied to it. 
Penn Crete Paint Co., Dept. SBS, 
4528 Tacony Street, Philadelphia 24, 
Pa. 

Write for P151. Use coupon page 72. 


ACRYLIC SKYLIGHT. Designed for 
use on any flat roof, Architectural 
Plastics’ new skylight is made of a 
new thermoplastic acrylic resin. The 
dome is self-flashing. Installation is 
handled by the roofer alone, avoiding 
conflicting union responsibilities. 
Write Architectural Plastics, Inc., 
Dept. SBS, 20 Fitch Street, East Nor- 
walk, Conn. 

Write for P152. Use coupon page 72. 


MOVABLE PARTITION. The Weld- 
wood wood-paneled movable parti- 
tion, with mineral-core construction, 
interlocks into place. Although only 
1%” thick, these panels offer a sound 
barrier twice as effective as 2”-by-4” 
stud partitions with metal lath and 
plaster on both sides. They come in 
widths up to 48” and lengths up to 8’. 
United States Plywood Corp., Dept. 
SBS, 55 West 44th Street, New York 
36, N. Y. 

Write for P153. Use coupon page 72. 


ALL-PURPOSE AWL. Billings: all- 
purpose awls are .used as scratch- 
awls, prick punches, or perforating 
tools on wood, leather, plastics, and 
light metals. The heavy 3%” carbon 
steel blade is firmly embedded in a 
Tenite plastic handle. Billings and 
Spencer Co., Dept. SBS, Hartford, 
Conn. 

Write for P154. Use coupon page 72. 


RUBBER SOCKET. The Eagle all- 
rubber weatherproof electrical socket 
has a 600-watt, 600-volt rating, ap- 
proved by Underwriters’ Labora- 
tories. Especially suitable for out- 
door use, this secket requires less 
wire and provides quicker installa- 
tion. Eagle Electric Manufacturing 
Co., Inc., Dept. SBS, Long Island 
City 1, N. Y 


Write for P155. Use coupon page 72. 


APRIL, 1955... 





Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 


EQUIPMENT itor 


removable horizontal 


sliding windows 


® Sash glide easily on round-top tracks 


@ Flexible bronze pressure strip at head has two fold purpose 
1. It is good weatherstrip 2. It permits easy sash removal 


® Extruded sill with adequate weep holes and drip pan, pro- 
vides quick drainage with no danger of sill rot 


® This equipment permits the use of stock windows which 
eliminates the necessity of having special mill work 


Ideal for shoulder high windows in bathrooms, kitchens, bedrooms. 
Horizontal sliding windows equipped with No. 890 ALL-Glide are 
E-X-P-A-N-S-I-B-L-E. Use them singly or in multiples. 


ALLWEATHER Balance Strip 
with FLOCKED COIL SPRINGS 


ALLWEATHER Balance Strips No. 490, 90, 810Z, 812Z and 814Z are furnished 
with FLOCKED COIL SPRINGS. 

Adjustability is built in No, 490 and 90. Balance tube with semi-cantilever 
action insures weatherstrip contact in all kinds of weather. The base section is 
always in close contact with jamb insuring stability, FLOCKED COIL SPRINGS 

are concealed by a functional part of the strip itself. 

810Z, 812Z and 814Z are a combination of weatherstrip, 

| flocked springs and spring covers making effective, economical 

| gash balance and weatherstrip combinations. 

| Laboratory teats show that ALLWEATHER Balance Strip 
efficiency in reducing air infiltration is far in exceas of American 
Wood Institute Specification Standards. Me 

Tests made by the University of Minnesota o* fs 

Institute of Technology Testing laboratory in 
cooperation with Weatherstrip Research Insti- 
tute, show that double-hung wood windows, WEATHERS TR 
when metal weatherstripped show an infiltra- Research 
tion ratio 6 TIMES LESS than non-weather- WaSTIVOTE 


j stripped windows. I 


A | # L M E TA L Weatherstrip Company 


SINCE 1916 
Chicago 39, Illinois 





Nome “ALLMETAL” Reg. U. 5. Patent Office 


2239 North Knox Avenue 
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silent salesmen 6. 








PAINT TINT SYSTEM 


This counter color merchandising 
display introduces the Sapolin “Color 
Toner” paint tinting system. 

Color Toners allow preparation of 
custom colors for use on all indoor 
and outdoor paint types, including 
latex, alkyd, oil, and rubber base. 
The color chips are mounted on re- 
volving panels, 

Contact: Sapolin Paints, Inc., Dept. 
SBS, 229 East 42nd Street, N. Y. 17, 
nm. %. 


WALLBOARD PLAN BOOK 


The Celotex Book of Homes, which 
shows plans for 20 beautiful homes, 
has been announced in connection 
with an extensive advertising pro- 
gram in consumer magazines to pro- 
mote the full line of Celotex interior 
wall materials. 

These ads invite readers to send 
for another new booklet, “How to 
Build Beautiful Interiors,” which 
illustrates room treatments and the 
steps in application. 

Contact: Celotex Corp., Dept. SBS, 
120 South LaSalle Street, Chicago 
3, Ml, 


POWER TOOL CATALOG 


A colorful catalog describes the De- 
Walt line of power shop equipment. 

It covers four models of radial- 
arm multi-purpose woodworking 
machines, ranging in horsepower 
from % to 1%. 

The two smaller models, known as 
MB machines, accommodate a 9” saw 
blade. 

The two larger models, designated 
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GW, are used with 10” or 12” blades. 

The catalog explains how the vari- 
ous models are converted for other 
woodworking operations such as 
shaping, sanding, driiling, routing, 
surfacing, grinding, buffing, and 
lathe or dado work. 

Contact: DeWalt Inc., Dept. SBS, 
Lancaster, Pa. 


DISPENSES STAPLES 


This combination display and storage 
carton can be placed on sales coun- 
ters to promote impulse sales of 
staples to refill Bostitch stapling 
hammers and tackers. 

The carton is in eye-catching red, 
white, and green, and pictures 
Bostitch tools on the front. 

Contact: Bostitch, Dept. SBS, 1023 
Mechanic Street, Westerly, R. I. 





PORTLAND CEMENTS 


The Medusa Portland Cement Co. 
has published a pocket-size booklet 
of interest to contractors, engineers, 
and architects. It contains complete 
information on uses, applications, 
and specifications of portland ce- 
ments, waterproofings, and tile grout. 

Tables in the back help the dealer 
or contractor to figure quickly the 
quantities of cement and aggregates 
required for various types of work. 

Contact: Medusa Portland Cement 
Co., Dept. SBS, 1000 Midland Build- 
ing, Cleveland 15, Ohio. 


FREE KIT WITH PAINT 


As part of a promotional package to 
help dealers sell its three exterior 
finishes, the Lowe Brothers Co. offers 
a painting kit of seven handy items 








free to each Do-It-Yourself customer 
who buys four or more gallons of 
paint. 

This program promotes Lowe’s 
High Standard house paint, for con- 
ventional two-coat painting; Super 
One Coat house paint, and Shingle ’n 
Shake paint, for all types of rough 
exterior surfaces such as brick, 
stucco, and shingles. The promotional 
package also includes newspaper ad 
mats, radio spots, window displays, 
poster sets, and other point-of-sale 
material. 

Contact: Lowe Brothers Co., Dept. 
SBS, 424 East Third Street, Dayton, 
Ohio. 


D-I-Y ALUMINUM ITEMS 


“Make It With Aluminum” is a 145- 
page book that tells the Do-It-Your- 
self enthusiast how to make various 
home items, It sells for 75 cents. 

Step-by-step instructions tell how 
to build lawn furniture, serving cart, 
fireplace set, room divider, nesting 
table, occasional chairs, desks, coffee 
tables, lamps, and gift items. 

Contact: Reynolds Metals Co,, 
Dept. SBS, 2500 S. Third St., Louis- 
ville, Ky. 


HOUSE PLAN BOOK 


The “House Plan of the Month” 
series offered to members of the 
Oklahoma Lumbermen’s Assn. is 
now available in notebook form. 
This 1955 edition includes 78 plans 
ranging from small bungalows to 
larger three-bedroom houses with 
patios and other special features. 
Additional copies of this book are 
available for $1 for the first copy, 
with a price range down to 50 cents 
a copy for more than 50 copies. 
Contact: Oklahoma Lumbermen’s 
Assn., Dept. SBS, 815 Leonhardt 
Building, Oklahoma City, Okla. 


PLUMBING DISPLAY 


A plumbing sales department in it- 
self, the Plumb Shop quick-service 
merchandiser is an all-metal counter 
display that both stores and sells 
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The name on the door means a lot 


A door tells a lot about its owner's trimmed and glued right } re made in Center, Texas. Available 
taste and judgment. Ic also tells about controlled every step of the way i choice of birch, gum and other 
the man who sells it American forest to finished pr ilar woods. Write for free color 

If it's a TEXCEN door, you know it Insist on the blue-and-yellow TEX¢ folder to Otto Nachlas, 702A Melrose 
won't come back that it will give label for tof reliability. These Bldg., Houston 
years of satisfaction in good looks and 4 
service — and that it will help build A t t as F } y woo d d 
your reputation for quality and your CORPORA yN 7 
sales volume FROM AMERICAN FOREST FINISHED PRODUCT 

TEXCEN doors that are easy to Suhlt deatedailiitiieeees & Geer babe A 
finish, easy to hang. They're trued, Southwest Sales Representatives: Otto Nact A Melrose Building, Houston, Texas s 
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chrome-plated flexible supplies, fit- 
tings, and valves necessary for water 
supply hook-ups. 

The Plumb Shop offers an inex- 
pensive way for dealers to enter the 
plumbing field in a small way at low 
cost, Pre-cut lengths of from 12” to 
36” do away with cutting and thread- 
ing. The flexible supply pipes bend 
in any direction or shape, making 
hard-to-reach corners easier to get to. 

Contact: Plumb Shop, Dept. SBS, 
P. O. Box 129, Detroit 1, Mich. 


DOOR-KNOB DISPLAY 





Displayed like paints on a palette 
are Penn-Akron concave knobs and 
backplates. 

Finishes shown include bronze, 
copper, and a combination of black 
and brass. The display is free with 
an order of the knobs. 

Contact: Penn-Akron Hardware 
Corp., Dept. SBS, Woodside 77, N. Y. 


PLANK AND BEAM DATA 


SPA bulletin No. 4 covers plank- 
and-beam construction, calling at- 
tention to one of the potential large 
markets for lumber, 

This bulletin gives such technical 
data as maximum spans for plank- 
ing, details of column and beam 
connections, and proper specifica- 
tions. It is the latest in a series 
initiated as a result of requests for 
proper specification data involving 
lumber. 

Contact: Southern Pine Assn., 
Dept. SBS, P. O. Box 1170, New 
Orleans, La. 


WINDOW AD PACKAGE 


A portfolio of advertising and pro- 
motional material is offered dealers 
by makers of Sun-Sash louvered 
windows. 

It contains ad reprints, step-by- 
step installation instructions for 
home-owners, newspaper ad mats, 
envelope stuffers, and point-of-sale 
folders. 

Dealers are requested to look over 
material to determine their needs. 
It is sent free in quantities requested. 

Contect: Sun-Sash Co., Dept. SBS, 
38 Park Row, New York 38, N. Y. 


SIMPLIFIES TILE USE 


Home-owners now can be actually 
told how to install their own Arm- 
strong Excelon floor tile—with a 
phonograph record. 

A small 78-RPM record is part of 
an installation instruction packet, 
which also features photographs to 
show the step-by-step procedure 
explained on the record. 

The record was made by an ex- 
perienced flooring mechanic who 
knows from actual experience the 
pitfalls for the amateur applicator. 

Contact: Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 


TILE ADHESIVE MANUAL 


“Acoustical Tile Adhesive Hand- 
book” contains simple text and 
diagrammatic illustrations covering a 
wide range of general practices and 
precautions, 

It takes up such topics as how 
much cement to use, how to set and 
level tile, and how to cement tile to 
various surfaces. Free when re- 
quested on company letterhead. 

Contact: A. Z. Bogert Co., Dept. 
SBS, Ambler, Pa. 


SIDING PRESENTATION 





This versatile display has been intro- 
duced to aid sales presentations by 
dealers of Celotex insulating siding. 

At the start of a presentation, the 
front panels are closed. The sales 
representative then opens the panels 
and snaps them in place, revealing 
the siding sample and additional 
selling copy. It also serves as a 
counter display unit. 

Contact: Celotex Corp., Dept. SBS, 
120 South LaSalle Street, Chicago 
3, Il. 


RED CEDAR SIDING 


A pocket-size siding estimator and a 
siding catalog are offered to dealers 
and users of red cedar bevel siding. 

The estimator has a table that au- 
tomatically computes the amount of 
bevel siding required to cover wall 
areas, It also gives data on correct 


nail sizes, FHA recommended lap, 
and other helpful topics. 

The catalog includes finishing in- 
formation, data on grades, and nail- 
ing practices. 

Contact: Western Red Cedar Lum- 
ber Assn., Dept. SBS, 4403 White- 
Henry-Stuart Building, Seattle 1, 
Wash. 


WORKING WOOD 


“How to Work 
with Tools and 
Wood” is Stan- 
ley’s pocket-size 
edition of a man- 
ual for the Do- 
It-Yourself han- 
dyman. 

Selling for 25 
cents a copy, it 
can be used as a 
gift for a dealer’s 





customers, 

Many large, clear _ illustrations 
support the text. This booklet is said 
to take the mystery out of using 
tools, selecting materials, planning, 
and finishing work. It lists and iden- 
tifies the tools needed to start wood- 
working as a hobby. 

Contact: Stanley Tools, Dept. SBS, 
New Britain, Conn. 


FOLDING DOOR SAMPLE 


A Magic-Fold counter display fea- 
tures a die-cut figure of a housewife 
pointing to a sample of the folding 
door, held in sturdy, wooden frame 
with track for customer operation. 

A pocket in the woman’s dress 
holds take-home literature, The door 
sample also can be used as a portable 
merchandiser by salesmen. 

Contact: Closures, Inc., Dept. SBS, 
533 East Forest Avenue, Detroit 1, 
Mich. 


LADDERS, SCAFFOLDING 


The problem of displaying ladders, 
scaffolding, and similar bulky mer- 
chandise compactly in a small area 
is solved by a new unit on wheels 
for easy moving. 

The floorboard of the unit supports 
an upright frame that holds ladders, 
scaffolding parts, roofing and siding 
brackets, plastering jacks, and auto- 
top carriers. Merchandise can be 
shifted around to suit the dealer’s 
needs. 

Contact: Newark Ladder and 
Bracket Co., Dept. SBS, Clark, N. J. 


DOOR GUARANTEE 


The standard door guarantee of the 
National Woodwork Manufacturers 
Assn. has been revised. 

Applying to both ponderosa pine 
doors and hardwood veneered daors, 
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Two typical homes in charming Charlesmead, Lake Avenue and Charles Street in Baltimore, Maryla wh 
completed there will be 30 of these fine residences erected on acreage wisely planned to retain a max 


its natural beaut 
, Architect—Donald B 


COMPLETE WINDOW UNITS [im 


equipped with MONARCH METALANE’ WEATHERSTRIP 


“In a project such as Charlesmead, with houses in 
the $40,000 to $45,000 class, the window units are of 
prime importance. 


“Although they come ready-to-install, it is even more 
important that Morgan units are equipped with Mon- 
arch’s top quality weatherstrip. Both these factors cut 
costs and add greatly to owner satisfaction. They look 
well, they work well, and the weatherstripping is perfect! 
I cannot recommend these units too highly.”’ 


Builders, Dealers, and Jobbers, working together on 
uncounted projects, have learned that Complete Window 
Units offer many benefits and no disadvantages. They 
eliminate on-site assembly, prevent waste of materials, 
reduce dealer handling costs and inventory investment, 
and give the owner more for his money 


Ask Your Sash and Door Jobber For Complete Details 


1¢ 


MR. T. |. CORDDRY 


Published in the interest 
more economical building ¢ 


® 


METAL WEATHERSTRIP CORPORATION 
6343 ETZEL AVE. * ST. LOUIS 14, MO 
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the guarantee assures the purchaser 


that doors will be of good material 
and workmanship, The guarantee 
also protects the manufacturer 
against claims from improper care 
or handling of doors. 

In quantities of 100 or more, the 
cost for guarantee sheets is $2 per 
hundred, 

Contact: National Woodwork Man- 
ufacturers Assn., Dept. SBS, 332 
South Michigan Avenue, Chicago 4, 
Il. 


FRAMING ANCHORS 


A counter display is offered to show 
various uses of Trip-L-Grip framing 
anchors. A sample anchor is spot- 
lighted in a dark circle in the center 
of the display. 

Uses suggested for the six differ- 
ent anchors include roof framing, 
floor and ceiling framing, and wall 
framing. The six types and their 
model numbers also are pictured, 

The display copy reads “For 
Stronger Joints in Wood—Use Trip- 
L-Grip Framing Anchors.” 

Contact: Timber Engineering Co., 
Dept, SBS, 1319 18th Street N. W., 
Washington 6, D C. 


FORESTRY AD MATS 


Under the headline “The Wood in 
Your Life,” a series of forestry ad 
mats for newspaper advertising are 
offered for use by anyone in the 
lumber industry. 

These 2- and 3-column ads are 
shown in a free book. In addition to 
the 25 ads, small round “Keep 
Green” mats are offered for each of 
the states with “Keep Green” pro- 
grams, 

Contact: American Forest Prod- 
ucts Industries, Inc., 1816 N Street 
N. W., Washington 6, D, C. 


ISLAND PAINT DISPLAY 
This four-tier island display stand 


holds a supply of Luminall paints 
and other products in a 44” x 30” x 


rr 
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50” space. It holds 48 gallon-size 
cans and 120 quart cans. 

Color chips above the paint cans 
attract attention, Copy designates 
them “Beautiful Satin Luminall in- 
termix colors styles for modern in- 
teriors.” 

Contact: Luminall 
SBS, Chicago 9, Ill. 


Paints, Dept. 


PAINT ACCESSORY BAR 





This Superkleen brush “bar” in- 
cludes nearly any equipment a home 
repairman would need for any paint 
job. 

Of all steel construction, the gon- 
dola display unit has three adjust- 
able perforated shelves on brackets. 
It has roomy reserve stock storage 
cabinets at the bottom with sliding 
doors. An eye-level top platform is 
fenced in with glass. This glass panel 
is lettered “Superkleen Brushes and 
Paint . Rollers.” 

The fixture stands 4%’ high, 4’ 
long, and 33” wide. 

Contact: Superkleen Brush Di- 
vision, Devoe and Raynolds Co., 
Dept. SBS, Princeton, Ind. 


FIREPLACE DESIGNS 


The latest edition of Donley’s “Book 
of Successful Fireplaces,” selling for 
75 cents, contains 80 pages of fire- 
place photographs and instructions 
for building them. 

The book is ideal for dealers’ 
home-planning centers. It includes 
fireplace planning; components for 
constructing a fireplace; accessories 
for outdoor and indoor entertain- 
ment; a history of fireplaces; table 
of fireplace dimensions, and other 
data. 

Contact: Donley Brothers Co., 
Dept. SBS, 13900 Miles Avenue, 
Cleveland 5, Ohio. 


REDWOOD WALL DATA 


Data sheets describe “Anzac Siding 
Walls” and “Shiplap Walls,” com- 
pleting a series of patterns used for 
interior and exterior walls of red- 
wood, 

Each sheet features a border show- 
ing a cross-section of the pattern it 


describes, Shiplap redwood siding is 
especially adaptable to walls in con- 
temporary design, both interior and 
exterior. 

Anzac originally was introduced 
in New Zealand. It frequently is 
used to decrease the apparent height 
of a wall or broaden the base of a 
building. 

Contact: California Redwood 
Assn., Dept. SBS, 576 Sacramento 
Street, San Francisco 11, Calif. 


SHOWS POWER TOOLS 


A fleet of colorful station wagons is 
touring the nation to bring the Duro 
Master power tool workshop line to 
dealers. 

Each station wagon carries a com- 
plete five-piece Duro Master tool 
workshop, plus two optional units 
and a wood-top stand. When back 
doors open, the salesmen can slide 
the two panels that hold the equip- 
ment out into the open to give the 
prospective dealer or consumers a 
private showing. 

Contact: Duro Metal Products Co., 
Dept. SBS, 2651 North Kildare Ave- 
nue, Chicago 39, II. 


ALUMINUM INSULATION 


A cooperative advertising program 
and sales promotion kit have been 
announced to help dealers promote 
Infra multiple-accordion aluminum 
insulation. 

The promotional material stresses 
Infra’s ability to reduce heat and 
vapor flow. 


Contact: Infra Insulation, Inc., 
Dept. SBS, 525 Broadway, New 
York 12, N. Y. 


INVENTORY GUIDE 


Panels of 


Real Wood 955 


Large, Light, 





The Douglas Fir Plywood Assn., 
announcing its Golden Jubilee with 
this symbol, offers dealers an in- 
ventory guide and other Golden 
Jubilee merchandising aids. 

Basic stock varieties in the guide 
are itemized for dealers according 
to their annual gross sales. Mini- 
mum stock recommendations are 
based in part on a careful sales 
survey. 

Contact: 
Assn., Dept. SBS, 
Tacoma 2, Wash. 


Douglas Fir Plywood 
i119 A Street, 
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How can you be sure of fir plywood quality? 


LOOK FOR THE DFPA TRADEMARK! 


Play it safe! Your reputation is on the line with every panel you 






saveniee. wwe 





PLY/ANEL buy, sell or specify. Insist on genuine DFPA trademarked panels 
: Riki 
DFPA grade-trademarks are hallmarks Of quality used only on 
PlyPanel® for plywood manufactured under the industfy’s rigid quality contro! 
Interior finish program. These marks are your very best assurance 
of reliable quality 
& *DFPA— Douglas Fir Plywood Association, Tacoma, Washington, 
Y, 
i IS a non-profit industry organization devoted to product research, 
PlyScord® for oldovanloldlelame-laremelerliia maal-llal(carlilace 
structural uses PLYWo 
t is the heck t * 0 
Jow is the time to check your inventory eECaUuse.., rh 
Baez", FIR PLYWOOD’S 50th BIRTHDAY PROMOTION PROGRAM = 1905 1955 
2 Will Produce More Sales for You! ¢ | Ry 
EXT-DFPA® for DEN jus 


——— a 


outdoor uses 


other grades for other uses 
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WELL-PAID DRIVERS 


(Continued from page 43) 


that customer want to trade with 
us again, or to take his needs to 
our competitors. It is often trying 
on a truck driver’s ability to main- 
tain his composure, when he has to 
drive up to an overbearing type of 
customer, who demands and ex- 
pects all kinds of unusual services, 
and is unappreciative of the de- 
liveryman’s efforts. 
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In order to get good delivery- 
men, we pay the same starting 
salaries to them that we pay to 
floor clerks. We supply our de- 
liverymen with printed business 
cards that they present to the cus- 
tomer just the same as manage- 
ment and sales personnel do. 

When our deliverymen complete 
delivery and present the ticket for 
checking and signature, they also 
present their business card to the 
customer, thank him for his or- 
der, and ask that he be called if 
there is anything out of line with 
the order or service. 








HIGHER 


PROFITS IS THE. calder 


TRACK - 


Our deliverymen participate in 
as much of the store operations, 
merchandise stocking and receiv- 
ing, and other functions as they 
have time to do. At the end of the 
month the deliverymen assist in 
working up statements, matching 
tickets, and such functions. These 
extra jobs teach them the impor- 
tance of having neat, accurate 
tickets and help to show them the 
importance of proper accounting 
and the part performed by other 
members of the team. 

Our deliverymen participate in 
paid vacations, employee insurance 
coverage, and profit-sharing—just 
the same as management and sales 
personnel. 

These policies that prevail in 
our company with relation to de- 
liverymen have proved profitable 
for us. It has been our observation 
that, regardless of quality mer- 
chandise, price, service, or the sell- 
ing job that has been done, the 
representative of our company who 
has final contact with the custo- 
mer — our deliveryman — can, by 
his conduct, terminate our rela- 
tionship with the customer, or per- 
petuate it. 


Widely acclaimed as the 
easiest, fastest installing 
sectional door on the 
market. Backed by exten- 
sive national advertising 
in consumer magazines. 


Te anyone who can read a 
blueprint, Calder's exclusive 
design indicates the way to 
faster, easier sales and higher 
profits. That's because Calder 
overhead sectional garage 
doors feature the famous 
“Wedge Tight" action for built- 
in sales appeal to open and 
shut easier, fit tighter, last 
longer. 





























Reynolds at ‘Listerhill’ . 


The Reynolds Metals Co., 2500 
South Third Street, Louisville, Ky., 
has published “Welcome to Lister- . 
hill,” a booklet describing its first 
aluminum production plant. Located 
in the tri-cities area of Florence, 
Sheffield, and Tuscumbia, Ala., 
Listerhill stands as the “keystone 
to the Reynolds Aluminum Empire.” 

The booklet points out the com- 
pletion of this plant in 1941 gave 
the aluminum industry in the United 
States its first major impetus. Today, 
this plant has a capacity of 100,000,- 
000 pounds of pig and ingot; 240,000,- 
000 pounds of sheet; 18,000,000 
pounds of foil; 60,000,000 pounds of 
wire, rod, bar, and rolled shapes, 
and 72,000,000 pounds of cable 


in addition... 
pul U 
yaeror™ . 


une Gea 


oo 
...and commercial doors in varied 
styles to meet all door prob- 
lems. And Calder's engineering 
department is always available 
to help you with special door nile 


applications. en . : : 
; ae The Detroit Steel Products Co., 
SOLD DIRECT TO DEALERS moa , —— advertising its Fenestra steel win 
WAREHOUSES IN: Lancaster, Pa.; ca dows, made its TV debut on the 
Chteage, 1.) $1. Paul, Minn, “Home” show starting the week of 
April 4. The “Home” program is 
telecast over NBC from 11 to 12 a.m 
EST to 80 cities with approximately 
32,000,000 TV homes. 4 
This marks the first time that a 
network TV advertising campaign 
been devoted exclusively to 
residential windows. Arlene Francis - 
is hostess of the show, which presents 
items of interest to women. 


PARALINE Fenestra Windows on TV 


ALL CALDER DOORS 
MAY BE ELECTRICALLY 
OPERATED BY REMOTE 
CONTROL 


Cataleg i com specifications 


eon Calder's fu Colerlog shows 
the Colder way to achieve custom effects 
withev! custom costs when home owners has 
wont decorated garage doors. Send 






KEYSTONE 


for your copies today 


MANUFACTURING CO. 
calder “iincastm 3, Pa. 


84 APRIL, 1955... 





Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 








Jack Kay (right) discusses with Jack S. Wagner, roofing applicator, details of new roof covered with Certain-teed Thick Butt Asphalt 
Shingles at his Connecticut Avenue Estates project, Wheaton, Md. 


“WE'VE USED CERTAIN-TEED SHINGLES 
EXCLUSIVELY FOR 30 YEARS— 
AND PLAN ON THEM FOR ALL OUR FUTURE PROJECTS” 


jays Jack Kay, 
Kay Construction Co., Wheaton, Md, 


“Certain-teed Products have establish« impressed with the wide assortment of 
a reputation for superior quality with olors, particularly the soft pastel 
that goes back 30 years—through tw hades. In Certain-teed Thick Butts 
generations of builders,” Mr. Ka we're getting a top-quality shingle at a 
continues. realistic price.’ 

That's the kind of shingle that can 


“During the past eight years we have 
“up” your roofing sales. You'll 


built over 1200 houses. All were roof help 
by J. S. Wagner with Certain-te vant more information about Certain- 
asphalt shingles ... as will be the cas« teed Thick Butt Asphalt Shingles, Write 
the District Sales Office nearest you 


in all our future projects. Certain-teed 
or direct to Certain-teed Products Cor- 


mineral granules don't wear off throu 
abrasion the way those on infer poration, today, for complete details on 


shingles do. And we are definite! weights, colors and prices. 


CERTAIN-TEED PRODUCTS CORPORATION 


taf (ATi AROMORE, PENNSYLVANIA 
A EXPORT DEPARTMENT: 100 EAST 42ND ST.,NEW YORK 17,6. 
Te eeeeemeeenteamnenmnmineenen 


p BUILDING ASPHALT ROOFING © SHIN + SIDING © ASBESTOS CEMENT ROOFING AND SIDING SHINGLES 
ne ee PRODUCTS GYPSUM PLASTER © LATH © WALLBOARD » SHEATHING © ROOF DECKS + FIBERGLAS BUILDING INSULATION 


Quality made Certain ... Satisfaction Guaranteed ROOF INSULATION + SIDING CUSHION 
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Wm. Cameron Promotes 
Smith and McNabb 


HAROLD McNABB, at right, on 
March 1 was advanced to the sales 
managership of the Wholesale Divi- 
sion of Wm. Cameron & Co., one 
of the nation’s largest manufacturers 
and distributors of building mate 
rials, with headquarters in Waco, 
Tex. The firm has aiso announced 
the promotion of William E. Smith 
to products manager. 

MeNabb has been with the Cam- 
eron firm since 1945, starting in the 
auditing department in general 
offices in Waco. Since that time, he 
has held jobs at the Waco retail 
yard, the Ideal millwork factory, and 
the Wholesale Division offices. He 
had been products manager since 
August 1, 1951. 

McNabb holds a degree in business 
administration from Baylor Univer- 
sity. He is a member of the Waco 
Kiwanis Club and active member of 
his community. 

Replacing McNabb as 


products 


W. E, (BILL) SMITH 


manager is William E, Smith, above, 
formerly salesman at Cameron's 
wholesale plant in Dailas 

Smith started to work for the 
Company in 1948 in the Ideal Mill 
work factory in Waco 

The following year he became a 
sales trainee and worked in various 
departments in the Wholesale Di 
vision offices. In 1950, he became 
chief clerk at the Lubbock plant and 
held that job until April 1, 1952, 
when he became salesman at San 
Angelo. 

On October 19, 1953, Smith was 
made a salesman and moved to Dal 
las to serve that territory 

He is a graduate of Baylor Uni- 
versity, having received a BBA de 
gree in 1949 
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HAROLD McNABB 


STRICTLY 
wholesale 


NASHVILLE, TENN.: T. L. Her- 
bert and Sons has been appointed 
distributor for the A. C. Horn Co., 
Inc., Long Island, N. Y., maker of 
waterproofing, caulking, coloring, 
sealing, chemical and metallic hard 
eners, and air-entraining agents for 


LEAD SOUTHEASTERN 


continuous mix concrete. The Her- 
bert firm, which will serve Tennes- 
see, southern Kentucky, and north- 
ern Alabama, is the first to handle 
Horn products on a regional basis 


KANSAS CITY, MO.: Richard L 
Mueller has joined the staff of the 
A. K. Gibbon Lumber Co., to head 
sales in the pine department. He 
holds a degree in forestry from Iowa 
State College and formerly was as 
sociated with Long-Bell Lumber 

DALLAS, TEX.: The J. S. Thorn 
Co. of Philadelphia, said to be the 
oldest manufacturer of metal win- 
dows, has opened a warehouse at 
2028 Farrington, in the Trinity In 
dustrial district. It was opened pri- 
marily to serve Texas but will also 
service accounts throughout the 
Southwest. Tom Payne, Thorn rep 
resentative for six years, is manager. 


JACKSONVILLE, FLA.: J. W. 
Galbreath and W. Frank Jones have 
formed the American Aluminum 
Window Co., with offices at 1201 San 
Marco Blvd. The firm will distribute 
American aluminum awning win- 
dows and Air-Vue jalousies in north 
Florida and south Georgia. 


BEAUMONT, TEX.: Now distribut 
ing the Ra-Tox Fashionfold line of 
folding doors is John Dollinger Jr., 
Inc., with offices at 7th and Live Oak. 
Dollinger’s territory includes the 
Texas counties of Jefferson, Orange, 
Chambers, Hardin, Jasper, Newton, 
Tyler, Liberty, and Galveston. Ra 
Tox doors are made by the Hough 
Shade Corp. 

BIRMINGHAM, 


ALA Molay 


LUMBERMEN’S CLUB 


THE NEW OFFICERS of the Southeastern Lambermen’s Club are seen above 


with last year’s leaders. 


From left, they include Past-President T. B. King, of Augusta; Nolen B. 
Reynolds, Reynolds Lumber Co., Montgomery, new president; Mrs. Ethalind 


MeCarthy, Jacksonville, secretary-treasurer; FE. C, 


Speeg, Macon, retiring vice- 


president; and Sam Houston, Atlanta, new vice-president. Mrs. MeCarthy, a 
member of the Southern Lumber Journal staff, was re-elected. 

The Southeastern Lumbermen’s Clab celebrated its 25th anniversary in 
Atlanta in January, It will meet jointly with the Carolina-Virginia Lumbermen’s 
Club for the eighth time on April 18 and 19 at the General Oglethorpe Hotel 


in Savannah, 
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DOOR and WARDROBE HARDWARE 


AM etoled in M mines 


WARDROBE 
INSTALLATION 


STEP 1 


Install track 


STEP 2 
Attach hangers 


to door 


STEP 3 
Hang wheels 


in track 


STEP 4 
install T 
guides 


MANUFACTURED BY 


ARTHUR COX & SONS, INC., Pasadena, California 
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/- 


Glide-Master is advertised to your 
customer and only Glide-Master 
has ALL these features: 


Pre il-formed metal track,..V-Bottom 


pre rt from obstructing wheel, 
On k for all size doors .. 


Lifet iylon factory lubricated ball bearing 


wi 


Mi IWR (as shown in photo) has slot 


i ' 
iciyt 


Orl dels feature full adjustment. 


Wanted: Top Eastern distributors 


GET YOUR PROFIT STORY 
TODAY. WRITE FOR FREE 
GLIDE-MASTER FOLDER NOW 


Arthur Cox & Sons, inc., 70 N. Sycamore, Pasadena, Calif. 


Please send me folder. 


NAME 


ADDRESS 


ciry 


! 
| 
| 
| 
| FIRM NAME 
| 
| 
| 
| 
| 
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Brothers, 1312 First Avenue North, 
have been appointed Alabama dis- 
tributor for bathroom vanities and 
matching sliding mirror doors for 
the National Vanity Co. 


NEW ORLEANS, LA.: Now han- 
dling the products of the National 
Vanity Co, in Louisiana and Mis- 
sissippi is the Van Husen Co., 1251 
Esplanade Avenue. 


MEMPHIS, TENN.: Forsyth-Wil- 
liams, Inc., is the new distributor for 
Youngstown steel kitchens, made by 
the Mullins Manufacturing Corp. 
President John F, Forsyth is a for- 
mer kitchen sales manager for Mc- 
Gregor’s, Inc. Raymond H, Williams 
is vice-president. The Forsyth-Wil- 
liams firm serves parts of Arkansas, 
Kentucky, Mississippi, Missouri, and 
Tennessee, 


DALLAS, TEX.: Harold E. Long 
has joined the staff of Noble Hurley 
and Co., brick building materials 
distributor, Formerly he was en- 
gineer-manager of the Clay Prod- 
ucts Assn. of Kansas. 


NEW ORLEANS, LA.: William M. 
Westphal has been elected vice- 
president in charge of sales for 
Moore Steel, Inc. Formerly he was 
general manager of sales. 


Buys Wiles-Chipman Yards 


All outstanding stock of the Wiles- 
Chipman Lumber Co., which owns 
and operates lumber yards at 1234 
So. Kingshighway, St. Louis, Mo., 
Webster Groves, Mo., and East St. 
Louis, Ill, has been purchased by 
I. E, Goldstein, president of the 
United Lumber Co. Goldstein is 
chairman of the board of the United 
Bank and Trust Co. of St. Louis. 

The Wiles-Chipman company was 
owned by the Olin-Mathieson Chem- 
ical Corp., which acquired it in Jan- 
uary, 1952, with assets of Frost 
Lumber Industries, Inc. 

Goldstein announced that operat- 
ing personnel of the Wiles-Chipman 
Lumber Co. would continue to run 
the business as in the past. 


Weather-Proof on TV 


The Weather-Proof Co. is now 
a sponsor of Steve Allen’s television 
program “Tonight,” which goes over 
a 44-market NBC network. 

The firm used this TV advertising 
for the first time April 8, to promote 
its Duo-Matic triple-track aluminum 
windows and Duo-Dor and Kan- 
garoo combination doors. 





KENTUCKY COLONELS IN BINSY COSTUME PARADE 


At the reeent joint meeting of the Eastern, Tennessee, and Texas Divisions of 
Binswanger and Company, Inc., distributors of glass and building supplies, you 
could iell a salesman, supplier, or official by the type of costume he wore. Those 
not wearing some clothing article symbolical of their native state were subject 


to fine and much kidding. 


During an intermission, three sales representatives of the Logan Co., Ken- 
tacky manufacturers of ornamental iron and other metal specialties, posed 
with the three Binswanger division sales managers in their Kentucky colonel 


From left, the sextet includes Logan’s Bob Hardy; John Barbas, Texas div. 
g-s.m.; Logan’s Bob Noland; Gordon Wright, Tenn. div. g.s.m.; Joe Nadler, 
Eastern div, g.s.m., and Logan's C. W. Brown. 


NEW HUTTIG OFFICERS 





Frederic K. Garrison, above, is one of 
three warehouse managers of the Hut- 
tig Sash and Door Co. who recently 
were elected regional vice-presidents of 
chain fabricator and distributor of 
millwork and other building materials. 
Garrison joined Hattig in 1938 as a 
Carolina sales representative. In 1945 
he was made manager of Huttig’s 
branch in Roanoke, Va. The other new 
Huttig regional vice-presidents are 
Ernest P. McClannan and A. R, Fergu- 
son. MeClannan continues as Huattig’s 
branch manager at Columbus, Ohio. 
Ferguson continues as manager of the 
St. Louis wholesale division of the 
firm, which he joined in 1927. 


Whitney Now Heads 
Concrete Institute 


Charles S. Whitney, partner in the 
consulting engineering firm of Am- 
mann and Whitney, New York and 
Milwaukee, has been elected presi- 
dent of the American Concrete In- 
stitute. He was chosen at the group’s 
5lst annual convention in Milwau- 
kee, 

Other officers named were Walter 
H. Price, head of the U. S. Bureau 
of Reclamation’s engineering labora- 
tories at Denver, vice-president for 
a two-year term; Frank Kerekes, 
Michigan College of Mining and 
Technology, vice-president for one 
year. 

Directors elected for three-year 
terms were H. C. Delzell, Concrete 
Reinforcing Steel Institute, Chicago; 
Thomas B. Kennedy, Corps of Engi- 
neers, Vicksburg, Miss.; Walter J. 
McCoy, Lehigh Portland Cement Co., 
Coplay, Pa., and Douglas McHenry, 
Portland Cement Assn., Chicago. 
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NEE Advertising Messages 


OCONEE 


CLAY PRODUCTS COMPANY 
MILLEDGEVILLE, GA. 


3 





help you sell CLAY PIPE 


The plumbers, builders, and 
contractors who buy from you 
are pre-sold on Oconee Clay 
Pipe because they read about 
it constantly in their favorite 
trade publications. Oconee’s 
own advertising program, com- 
bined with an industry-wide 
campaign to sell Clay Pipe, 
delivers well over three and a 
half million advertising mes- 
sages a year to your customers. 
You can be sure Oconee Clay 
Pipe enjoys universal accept- 
ance among the people with 
whom you do business. 


MIXED CARLOADS AVAILABLE 

of new Plum-Tite four-foot 
pipe, regular clay pipe, drain 
tile, and all other Oconee Clay 


Products. 
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TENNESSEE 


MEMPHIS: The Memphis Retail 
Lumber Dealers Assn. has named a 
four-man committee to assist the 
public services commissioner in 
slum rehabilitation work. Included 
on the committee are Alvin Levy, 
Tennessee Lumber and Building 
Material Co., chairman; W. R. Nixon, 
Nixon Lumber Co,; Elliott Whitting- 
ton, Whittington Lumber Co., and 
E. FE. Miller, National Lumber Co. 


KNOXVILLE: Knoxville’s oldest 
lumber company, founded nearly 80 
years ago, has closed down. D. Mor- 
ton Rose, president and general man- 
ager of D. M. Rose and Co., an- 
nounced that his firm was consider- 
ing a possible merger for conversion 
to a new type operation. 


NASHVILLE: The Harlin Lumber 
Co. has opened at 810 18th Avenue 
North. 


CHARTERS OF INCORPORA- 
TION: Crouch Lumber Co., Tulla 
homa. 


KANSAS 


BURLINGTON: Frank R. Mar- 
shall, who has been associated with 
the Long-Bell Lumber Co. since 
1913, has retired, He became mana- 
ger of the Burlington yard in 1928. 
Succeeding him in this post is W. H. 
Nicholas, who transferred from 
Lansing. 


EMPORIA: Grant Travis has re- 
tired after 28 years in the lumber 
industry. He managed the Home 
Lumber and Supply Co. for the last 
eight years, having joined the Ash- 
land yard 26 years ago. A. T. John- 
son was transferred from Ashland 
to manage the Emporia yard. 


EUDORA: Kenneth Engen is new 
manager of the Eudora Lumber Co. 
He replaced Wayne Traynor, who 
was transferred to Fort Worth, Tex. 


SCOTT CITY: The Foster Lumber 
Co, recently honored Manager Her- 
bert Brantly for his 25 years of 
service, Brantly received an Elgin 
watch and a 25-year pin set with 
diamonds. 


ELKHART: The Star Lumber Co, 
was awarded a certificate of merit 
by the United States Fidelity and 
Guaranty Co. for an outstanding 
safety record in a three-state area. 
The Star company has a record of 
491 days, or 207,008 man-hours, 
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without a lost-time accident in its 
branches at Kismet, Hugoton, Elk- 
hart, and Liberal, Kan.; Keyes and 
Boise City, Okla., and Clayton, N. M. 


PERRY: The Perry Lumber Yard 
has been sold to Olen Hund and 
his son. Hund announced that he 
would give up farming and run the 
yard himself. He bought the property 
from Stanley Pishney and Jay Hays, 
who purchased the yard eight years 
ago. 


INDEPENDENCE: The National 
Lumber Co. has moved to a new 
location at 915 N. 8th Street. The 
name also was changed — it is now 
the O. E, Woods Lumber Co. 


LIBERAL: The Star Lumber Co. 
has been presented a certificate of 
merit by the United States Fidelity 
and Guaranty Co. for an outstanding 
safety record in its seven yards. The 
insurance company said this was the 
first award in 30 years to be presented 
in the Liberal area. 


MISSISSIPPI 


GREENWOOD: Jack de Mange 
has bought the R. A. Vinton Lumber 
Co. He is managing the firm him- 
self, having moved to Greenwood 
from Charleston, The name was 
changed to the A. P. de Mange 
Lumber Co. De Mange also operates 
a large mill at Madison, Ark., and 
is a director of the Southern Hard- 
wood Producers Assn. 


CHARTERS OF INCORPORA- 
TION: E. A. White Lumber Co., 
Corinth; Mississippi Dry Wall Co., 
Jackson, 


ARKANSAS 


FORDYCE: The Holt Lumber Co. 
has added two dry kilns to replace 
those that burned November 2. Each 
has a weekly capacity of 30,000 feet. 
The firm is owned by Edward and 
Richard Holt. 


LOUISIANA 


CHARTERS OF INCORPORA- 
TION: Shelton’s Building Supply, 
Columbia; Campbell Building-Sup- 
ply Corp., Bogalusa. 

DISSOLUTION OF CHARTERS: 
Peavy-Byrnes Lumber Co., Shreve- 
port. 


+ dealerNEWS | 


TEXAS 


EDEN: V. A. (Pistol) Kirby has 
been promoted from assistant to 
manager of the Clay Building Ma- 
terial Co. General Manager Claude 
M. Bryant announced that the former 
manager, Homer Crum, has moved 
to Llano to manage another com- 
pany. 

FORT WORTH: Governor Shivers 
has appointed J. Lee Johnson III to 
the board of regents of the Uni- 
versity of Texas. Johnson is asso- 
ciated with the Cicero Smith Lumber 
Co. 


LUFKIN: Al E. Cudlipp, secretary 
of the Texas Lumber Manufacturers 
Assn., was reappointed to the board 
of regents of Texas A. and M. Col 
lege. 

DALLAS: The co-owners of the 
Reinhardt Lumber Co. Edward 
Claude Pilliod and Clarence Edward 
Beck — have filed separate volun 
tary petitions for bankruptcy 


WILLIS: L. E. Jowell and his son, 





FRANCIS is manager of the 


Invest- 


G. L. 
booming new Lumbermen’s 
ment Corp., which the Lambermen’s 
Assn. of Texas spawned to supply 
mortgage funds for houses built or 
material-supplied by dealer-members. 
For the last eight years Francis was 
connected with the mortgage loan 
department of the Prudential Insur- 
ance Co. He is a native of Missouri 
and a graduate of the University of 
Missouri. 
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L. E. Jowell Jr., have assumed opera 
tion of the A. E. Henry Lumber Co 
They bought the Henry interests in 
January 


BOWIE: The Gary-Nees Lumber 
Co. has moved from its old location 
to the yard purchased from Lyon 
Matthews at the corner of Tarrant 
and Cummings Streets. The office is 
being completely remodeled 


MIDLAND: Midland and Odessa 
are exchanging lumber yard per 
sonnel. Doyce Cook, formerly with 
the Midland Lumber Co., moved to 
Odessa to join the staff of the Purs 
ley Lumber Co. Dick Morganthall, 
of the Acme Lumber Co., was trans 
ferred from Odessa to manage the 
Midland branch 


WACO: The Westside Lumber Co 
held “open house” February 11 
12 to celebrate completion of its big 
remodeling program. Bob Thomson 
manages the Waco yard. 


DALLAS: Ed_ Shepelwich has 
bought part interest in the Pleasant 
Grove Lumber Co. and is now serv- 
ing as vice-president and general 
manager. Formerly he was with the 
Wheat Lumber Co. of Dallas 


CHARTERS OF INCORPORA 
TION: Vought-Manor Lumber Co., 
Grand Prairie; Bernard Lumber and 
Building Corp., San Antonio 


FLORIDA 


DELAND: Mitchell and Alexan 
der, Inc., building material retailing 
firm of Daytona Beach, Fla., has 
purchased the McCormick Lumber 
Co. here. The name of the firm was 
changed to Mitchell and Alexander, 
but Willis McCormick Jr. remains 
as manager of the yard, which has 
a dry kiln, planing mill, and other 
finishing equipment. Items made 
there will be sold through Mitchell 
and Alexander yards in Daytona 
Beach, New Smyrna Beach, and 
Flagler Beach. 


MISSOURI 


JEFFERSON CITY: The Jaycees’ 
Distinguished Service Award was 
presented to James R. Strong, co- 
owner of the Strong Brothers and 
Tharp Millwork and Lumber Co., at 
a recent banquet. He was named 
“young man of the year” for heading 
a successful drive to get a permanent 
Jaycee Cole County Fair site and 
then directing this fair in 1954. Both 
Strong and his wife are serving on 
many civic projects and committees 


FLAT RIVER: New manager of 
the Robinson Lumber Co. is Ken 
Ortegren, who moved here from 
Marquette, Neb. He succeeds James 
White, who resigned to become man 





1% ° 


Window Unit Hardware 
MASTER-MATIC 


TRADE MARK 


ONE PIECE Sash Balance and 
Weatherstrip Combination Unit 


PATENT PEND: 


* LOWER in cost than a conventional balance plus 
weatherstripping 

® CUTS installation labor costs 

© EFFICIENT — DURABLE and ATTRACTIVE 


® SPECIALLY designed for window unit 
manufacturers 


Removable Sash Hardware 


REMOVABLE WINDOW UNIT HARDWARE 


Completely BALANCED Sash 

* Efficient METAL Weatherstripping 

* NO STICKING or FALLING of SASH 

® SASH EASILY Removed and Replaced 


Write Now for Product Details and Franchises Still Available 


MASTER METAL STRIP SERVICE, INC. 
1744N. Kilbourn Ave. Chicago 39, Illinois 
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ager of the Fullerton Lumber Co. at 
Richmond, Mo, 


LOUISIANA: Mrs. Francis J. 
Maher has bought the stock of the 
other shareholders in the Louisiana 
Lumber Co. Selling their stock were 
A. B. Holliday and his wife, Law- 
rence E. Stark, and Edwin J. Stark. 
The firm has another yard at Mexico, 
Mo. 


GIDEON: Harvey L. Judd, form- 
erly with the Gideon-Anderson 
Lumber Co., has announced plans 
to build “the largest factory in the 
world.” He will move his family to 
Barranquilla, Colombia, in South 
America and build the plant there. 
It will replace his mill that recently 
burned at Potts Camp, Miss. 


VIRGINIA 


LYNCHBURG: The DuPriest Lum- 
ber Co, is a new firm about two 
miles south of Lynchburg. The com- 
pany is owned by J. W. DuPriest 
Jr., who formerly was with the 
H, E. DeWitt building supply firm; 
his father, who was general manager 
at DeWitt; Cornelius E. Rosenberger, 
and two other partners. 


SOUTH CAROLINA 


SPARTANBURG: Carroll G. Des- 
champs has been elected a director 
of the Spartanburg Chamber of 
Commerce. He is president and 
treasurer of the Spartanburg Lum- 
ber and Millwork Co. 


CHARTERS OF INCORPORA- 
TION: Miller Hardware and Mill- 
work Co., Greenville. 
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KENTUCKY 


LEBANON: Three local business- 
men, serving as partners, have pur- 
chased the Boner-Campbell Lumber 
Co., the Goodin Coal and Lumber 
Co., and the Loretto Hardware and 
Lumber Co, here. Ben Peterson, 
C, E. Peterson, and Albert Battcher 
Jr. will actively operate all three 
companies from the Boner-Camp- 
bell offices. They bought the latter 
from Don A. Campbell, executive 
vice-president of the Kentucky Re- 
tail Lumber Dealers Assn. and 
former mayor of Lebanon. The name 
of the Goodin firm has been changed 
to Peterson and Battcher Lumber 
Co, The Loretto firm name has been 
changed to the Loretto Lumber Co. 
The Boner-Campbell Lumber Co. 
trade-name will continue to be used. 


OWENSBORO: Ferrell Dale Col- 
lier, the Jaycees’ “outstanding young 
man of the year” in 1952, has joined 
the Robertson Lumber Co. Collier 
sold his interest in the partnership 
of Collier Jewelers to the other two 
partners, his brother, Marion E. 
Collier, and Walter C, Gordon. 


CLAY: H. F. BALL and D. L. Ball 
have bought all stock in the Webster 
County Lumber Co. H, F. Ball has 
been connected with the firm as 
vice-president and manager since it 
was organized in 1945. He is presi- 
dent and treasurer under the new 
organization. D. L. Ball serves as 
vice-president and secretary. 


GEORGIA 


ATLANTA: Mrs. Hinton Black- 
shear has been elected a member of 
the board of directors of the North 


SAWDUST 














“It’s your wife, Mr. Dudd. She says to remember and 
get yourself a bottle of liniment on the way home.” 
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Fulton Lumber Co, in the Buckhead 
area. Thomas E. Foster continues as 
president and manager. Directors in- 
clude Mr. and Mrs. Foster, Mr. Black- 
shear. Mrs. Blackshear replaced the 
late John D. Willingham... . Clyde 
L. Perry, former sales representative 
for the Flintkote Co. and experi- 
enced lumber products salesman, has 
opened up a retail business as the 
Perry Lumber and Supply Co. at 
1996 Cheshire Bridge Road, Atlanta. 


NORTH CAROLINA 


AHOSKIE: The Ahoskie Building 
and Supply Co. is now owned by 
Don Vierson and Myers Fuller, who 
will run the business as a partner- 
ship. Vierson formerly was an in- 
spector for the State Highway Com- 
mission, and Fuller has been with 
the Copeland Drug Co. as assistant 
pharmacist. They bought the firm 
from William H. Wynns. 


DURHAM: The Coman Lumber 
Co. has bought the Durham Lumber 
Co. plant, including land, buildings, 
and machinery, but not the name. 
The Durham plant is said to be one 
of the best in the state and will 
permit the new owners to put more 
emphasis on woodwork. W. T. 
Coman, treasurer, formerly with 
the Chapel Hill branch, will manage 
the new branch. 


ELIZABETHTOWN: A_ $100,000 
fire recently destroyed a building 
housing the Green Brothers Lumber 
Co, and a tire company. The blaze 
resulted from a flash fire followed 
by an explosion in the rear of the 
garage. 

CHARTERS OF INCORPORA- 
TION: Cyclone Builders Supply Co., 
Charlotte. 


OBITUARIES 





PAUL SIMMONS. Proprietor of 
Simmons Lumber Co., wholesalers 
in Houston, Tex. 


DAVIS B. THORNTON, 73. Atlanta, 
Ga., pioneer in the ready-mixed 
concrete business and hard mate- 
rials, head of D. B. Thornton Co. 


PEARLEY JACKSON HARLESS 
SR., 72. Retired vice-president, Gil- 
bert Lumber Co., Gilbert, W. Va. 


CHARLES FRANCIS MAYES. 
President and treasurer, Piedmont 
Wholesale Lumber Co., Greenville, 
Ss. C. 


JOHN UNDERWOOD, Sales execu- 
tive, Tennessee Coal and Iron Divi- 
sion of U. S, Steel Corp., Birming- 
ham, Ala, 


CLYDE MILLER, 63. Sales mana- 
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ger, W. T. Carter and Brother lumber 
yard, Houston, Tex. 


ALFRED H. JOHNSON, 78. Retired 
founder, Davis-Johnson Lumber Co. 
(now Davis-Hawn), Dallas, Tex. 


GEORGE COURTENAY HUTCHE- 
SON, 58. Partner, Hutcheson Lumber 
Co., Jackson, Tenn. 


JESSE LEE BERRY, 39. Secretary 
and treasurer, B and W Lumber Co., 
Columbia, S. C., 


EDGAR A. SHERROD JR. Atlanta, 
Ga., salesman for Carter Hough 
Jr. and Associates, manufacturers’ 
agents for paint and hardware lines. 
Killed in automobile collision. 


Wooden Schools Cost Less 


As evidence that wood stretches 
the school building dollar, the Na- 
tional Lumber Manufacturers Assn., 
1319 18th Street N. W., Washington 
6, D. C., has prepared a 28-page re- 
port, “Comparative Costs of Walls, 
Partitions and Roofs for School 
Buildings.” 

This report enables school authori- 
ties in any locality to make a quick 
calculation of the current relative 
costs of lumber and other representa- 
tive kinds of construction in their 
areas. 

This presentation points out sav- 
ings of up to 58 per cent lower cost 
for wood exterior classroom walls 
and up to 64 per cent lower cost for 
classroom roofs of wood. 


Plan Forest Research 
Headquarters Building 


The Forest Products Research 
Society in June will begin construc- 
tion of its new executive office build- 
ing at Madison, Wis., according to 
FPRS President Lester J. Carr, of 
Sacramento, Calif. 

“The building will combine many 
of the newest and latest forest prod- 
ucts materials and techniques in 
existence today,” he said. The design 
is by architects Eason, Anthony, Mc- 
Kinnie and Cox of Memphis, Tenn. 
Eason is a member of the FPRS ex- 
ecutive board, 

“The contemporary one-story 
frame building with full basement 
will not be able to embody every 
available material or idea in forest 
products for this would be imprac- 
tical,” said Carr. “Rather, the fin- 
ished effect will be a harmonious 
representation of the forest products 
of a unified wood industry ... a 
building symbolic of the purposes 
and progress for which the FPRS 
stands — in research, development, 
production, utilization and distribu- 
tion.” 

The site will be a 105 x 116-foot 
lot now the property of the FPRS on 
North Walnut Street in Madison. 





UNIVERSAL SECTION 





This folder brings you 


IMPORTANT NEWS 


Write for your copy today! 





STANDARD HEIGHTS 
v—4'—6'—7'—8B 








A 4’ x7’ SECTION 
1S NUMBER 47 
A 2x6 IS 26 

















7 3 2 | 


Now, for the first time, one Universal 
Section — in 20 standard sizes — serves 
as walls, floors, ceilings and roofs 

every type of one-story construction. Y 
build all 20 sizes on one simple $35 jig 
You use only two types of beams a 
rafters. You build trusses and gable ends 
(in 10 widths) on any flat surface 

You are now ready to deliver bun 
lows, camps, garages, poultry houses 
houses, play houses, motels, et f 

6’ to 24’ wide and in any length. Y 
embark on an entirely new sales progra 
You offer a trademarked method that 
strength-tested by independent labora 
tories 


HOMASOTE COMPANY 


TRENTON 3, NEW JERSEY 





Write or wire today for the full speci- 
fication details! Kindly address your 
inquiry to Department D-18 
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& helpful literature 


FLOOR TRUCK CATALOG. The 
Hamilton Caster and Manufacturing 
Co., Dept. SBS, 1700 Dixie Highway, 
Hamilton, Qhio, offers a 64-page 
catalog describing its complete line 
of platform trucks, two-wheel hand 
trucks, shelf and tray trucks, box 
trucks, wagon trucks, skids, dollies, 
and accessories, It shows equipment 
for every industrial and commercial 
use, 


BUSINESS MANAGEMENT. Thirty- 
one of the Small Business Adminis- 
tration’s printed management aids 
have been consolidated into a single 
volume. Entitled “Management Aids 
for Small Business—Annual No. 1,” 
it sells for 65 cents a copy. Write 
Superintendent of Documents, Wash- 
ington 25, D, C. 


DOOR OPERATORS. The 1955 edi- 
tion of the Barber-Colman Over- 
door Guide on overhead-type doors, 
electric operators, and radio control 
is now available. It shows methods 
of preparing building openings and 
space required for electric operators 
Barber-Colman Co. Dept. SBS, Rock 
ford, Til. 


LIFT-TRUCK OPERATION. The 
sixth printing of “How to Operate 
a Lift Truck” is announced by the 
Hyster Co., Dept. SBS, 2902 N. E. 
Clackamas Street, Portland 8, Ore. 
The two-color cartoon technique is 
used to demonstrate use, mainten- 
ance, and safety, 


REDWOOD GARAGE DOORS. Data 
sheets on garage doors of redwood 
are available from the California 
Redwood Assn., Dept. SBS, 576 
Sacramento Street, San Francisco 11, 
Calif. One point made in the infor- 
mation is how doors can be made of 
short lengths and shop grades of 
lumber, 


FLOOR FIRE RESISTANCE. “Fire 
Endurance of Open-Web Steel-Joist 
Floors with Concrete Slabs and 
Gypsum Ceilings” was prepared for 
the National Bureau of Standards by 
James V. Ryan and Edward W. 
Bender. This NBS Building Mate- 
rials and Structures report No, 141 
sells for 20 cents. Order from the 
Government Printing Office, Wash- 
ington 25, D. C. 


VERMICULITE HANDBOOK. A 16- 
page booklet, “Systems of Light- 
weight Construction,” outlines uses, 
installation procedures, and specifi- 
cations of vermiculite products in 
lightweight construction. One sec- 
tion reviews basic aggregate require- 
ments in such construction and 
compares them with vermiculite 
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properties. It also includes a sum- 
mary of fire tests and ratings. 
Zonolite Co., Dept. SBS, 135 S. 
LaSalle Street, Chicago 3, Il. 


AIR-CONDITIONING PACKAGE. 
“Come on in—the weather's fine!” 
is a new booklet that tells how 
Worthington’s packaged residential 
air-conditioning unit works, what 
advantages it offers, and other sell- 
ing points. Sketches illustrate the 
fact that it heats, cools, filters, 
dehumidifies, humidifies, and cir- 
culates. Request bulletin C-1100-B59 
from the Worthington Corp., Dept. 
SBS, Harrison, N. J. 


PLASTIC PANELS. “What to Look 
for In A Good Translucent Building 
Panel” is a folder that describes the 
standards for weight-thickness ratio, 
glass content, strength, light trans- 
mission, uniformity, surface finish, 
pitch and depth of corrugations, pits 
and bubbles, and weather resistance. 
Libbey-Owens Ford Glass Co., Dept. 
SBS, Nicholas Building, Toledo 3, 
Ohio. 


MASONRY SHRINKAGE. “Shrink 
age Characteristics of Concrete Ma 
sonry Walls” is a Housing and Home 
Finance Agency publication of re 
sults of a comprehensive study on 
characteristics of concrete blocks 
when laid in mortar. The report in- 
cludes test procedure, auxiliary tests, 
wall specimens, tables, and charts. 
40 cents from the Superintendent of 
Documents, Government Printing 
Office, Washington 25, D. C. 


RESIDENTIAL WIRING. The first 
residential wiring handbook since 
1946 has been issued by the Edison 
Electric Institute, Dept. SBS, 420 
Lexington Avenue, New York 17, 
N. Y. This revised edition covers 
standards for home wiring systems 
in line with current and anticipated 
future usage of electricity. 


GARAGE DOOR HARDWARE. Two 
folders describe Stanley “Free-Way” 
roll-up garage door hardware sets 
—model 2720 and model 2721, These 
sets feature an inclined heavy-gauge 
2” track for free-way action; adjust- 
able corner bracket for weathertight 
fit when closed; adjustable lock 
strike; precision ball-bearing roller 
hinges. Hardware Division, Stanley 
Works, Dept. SBS, New Britain, 
Conn, 


REMOVABLE WINDOWS. A four- 
page folder shows the new Crestline 
removable window unit. It explains 
details of the fully-counter-balanced 
and weatherstripped residential win- 
dow, giving specifications and in- 


stallation details. Silcrest Co., Dept. 
SBS, Wausau, Wis. 


PLASTIC PIPE. Two folders give 
information on Cresline flexible 
plastic pipe for such installations as 
jet pumps, farm water systems, resort 
systems, sprinkler systems, mines, 
and industry. Crescent Plastics, Inc., 
Dept. SBS, 955 Diamond Avenue, 
Evansville 7, Ind. 


LIGHTWEIGHT FIRE PROTEC- 
TION. The Metal Lath Manufactur- 
ers Assn., Dept. SBS, Engineers 
Building, Cleveland, Ohio, offers 
complete Information on metal lath 
membrane fireproofing for steel 
structures. This revised bulletin 
covers fire-resistive ratings for col- 
umns, beams, girders, trusses, and 
floor and roof deck assemblies. 


NOISE CONTROL. “Home Noise 
and What To Do About It” is a 
booklet offered by the National 
Noise Abatement Council, Dept. SBS, 
36 West 46th Street, New York 36, 
N. Y. The booklet covers various 





“Easy Home Repairs” 








First published in 1949, this handy 
guide to planning and making home 
repairs has been revised and up 
dated by Lee Frankl. Considered 
one of the top U. S. home-repair 
authorities, Frank! is consultant to 
the research institute of the National 
Assn, of Home Builders, and founder 
of the Training Thru Sight Institute. 

Home-owners, builders, mechanics, 
dealers—and anyone else concerned 
with improving and keeping a house 
in tiptop condition—will find the 
answer to their problems in one of 
the seven chapters. The first analyzes 
family needs for living space, con- 
veniences, and utilities. The others 
cover woodworking and carpentry; 
interior work; exterior work; plumb- 
ing, heating and electricity; home 
expansion, and painting. 

The latest uses of tools and mate- 
rials are explained and shown in 
over 500 revealing diagrams. 

For the home-owner or dealer who 
offers home improvement services, 
the Seasonal Check List is of great 
value. It goes through Winter, 
Spring, Summer, and Fall, listing 
the types of things to be done to 
“keep your house new.” For example 
for spring: damp-proof leaky base- 
ment walls and repair sticking win- 
dows and doors. For fall: remove 
and repair screens, paint and store 
them flat. 

Here’s a book for the home-own- 
er’s library and especially for the 
dealer’s home repair or Do-It-Your- 
self library. It costs only $3.00 a copy 
for “Easy Home Repairs” from the 
Bobbs-Merrill Co., Indianapolis or 
New York City. 
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parts of the home individually, stat 
ing problems of each area and 
suggesting a remedy 


FIR PLYWOOD GRADES. Based on 
revisions stiffening grade and quality 
requirements, as outlined on the 
new U. S. Commercial Standard for 
plywood, a new DFPA folder pro- 
vides a quick reference for builders 
and specifiers, It condenses data into 
tabular form. Sample copies free 
from the Douglas Fir Plywood Assn., 
Dept. SBS, Tacoma 2, Wash. 


SLIDING GLASS DOORS. An Ar- 
cadia catalog graphically illustrates 
the uses, sizes, and types of steel 
framed sliding glass doors. Specifica- 
tions of doors for both single and 
double glazing are included, along 
with data concerning stock and non- 
stock door sizes. Arcadia Metal Prod- 
ucts, Dept. SBS, P. O. Box 657, 
Arcadia, Calif 


MODULAR STONE. Lenroc warm 
toned natural building stone is de 
scribed and pictured in a full-color 
brochure recently issued by the 
Finger Lakes Stone Co., Inc., Dept 
SBS, 149 Ellis Hollow Road, Ithaca, 
N. Y. It tells how this stone, cut in 
modular units, can be laid three 
times as fast as hand-dressed stone 


APPLIANCE CONTROLS. A_ 32 
page catalog describes the complete 
line of White-Rodgers automatic 
controls for heating, refrigeration 
and air-conditioning White Rodger 
Electric Co., Dept. SBS, St 
Mo 


Louis 6, 


WOOD ROOF TRUSSES. The 1955 
edition of the Teco products and 
services catalog provides a roster of 
timber fabricators from which build 
ers can obtain wood roof trusses 
Timber Engineering Co., Dept. SBS, 
1319 18th Street N. W., Washington 
6 mC. 


WINDOW HARDWARE. The Kram- 
er Manufacturing Co., Dept. SBS, 
2833 Third Street, San Francisco, 
Calif., offers a catalog of automatic 
control hardware for use with wood 
sash, It includes data on Kramer's 
vandal-proof locking mechanism and 
similar special features. 


METAL LATHING. “Specifications 
for Metal Lathing and Furring” 
covers all types of metal lath con- 
struction. It includes specifications 
for solid and hollow partitions, wall 
furring, metal lath attached directly 
to wood, contact ceiling, furred ceil- 
ings, suspended ceilings, fireproofing, 
and reinforcing for exterior stucco. 


NON-FREEZING HYDRANTS. A 
16-page catalog of non-freezing 
ground and wall-type hydrants is 
offered, This manual also covers hose 
and pipe sizes, roughing-in dimen- 
sions, and recommended specifica- 
tions. Plumbing Division, J. A. Zurn 


Manufacturing Co., Dept. SBS, F 


Pa. 


ALUMINUM TRUCKS. A data fil: 


describing the weight, flexibilit 
and caster advantages is offered o1 
Magcoa aluminum trucks, It explai: 
how low-weight aluminum allo 


extrusions serve as the truck bed 
and frame, allowing every part of 


the metal to carry its load. Magn« 
sium Co, of America, Tobey Alum 
num Division, Dept. SBS, East Ch 
cago, Ind. 


Each gives product specifications and 

t prices. They cover Lustertone 
abinet sink tops; Lustertone stain 
ess steel sink bowls; Sturdibilt 
cullery sinks, and Duratone For- 
mica-on-steel counter tops. Elkay 
Manufacturing Co., Dept. SBS, 1874 
South 54th Avenue, Chicago 50, Il 


MOVABLE WALLS. The 1955 Mills 
catalog is a detailed study showing 
how Mills movable walls provide 
pace control. More than 50 photo- 
graphs show installations in com 
mercial, industrial, institutional, and 


SINK CATALOGS. A _loose-leat public buildings. Mills Co., Dept 
catalog on Elkay products actual! SBS, 998 Wayside Road, Cleveland 
includes four individual catalog 10, Ohio 
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Another good reason why it pays to be a | | Dickey} Dealer 


Our 
dealers are : 
keeping us 
young... 
even at 70! 






°~ — Clay Mig. Co. 


Qe 


Serving the Sanitary Needs 
of American Communities 








In 1885, the W. S. Dickey Clay Mfg. Co. began making vitrified 
clay pipe. Then, the company had only a few dealers. Today, 
there is hardly a city or town in the 15-state Dickey territory 
which does not have a Dickey Dealer. These men have helped 
to make the ever increasing market for Dickey Pipe. On this, 
our 70th Anniversary, we take this opportunity to thank these 
many fine friends. Our promise to them is that we shall con- 
tinue to supply them with newer and better products which will 
help capture still more of the steadily growing market for 


Dickey Pipe . . . and other fine Dickey Products. 


W. S. DICKEY 


CLAY MFG. CO. 


Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 





If it's made of clay, it's good . . . if it’s made by Dickey it's better 
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SUPPLY MART 


(Continued from page 49) 


hardboard was used for display 
boards and for backgrounds in 
the “shadow box” displays framed 
with lattice on the streamlined 
balcony. 

The island display fixtures are 
all three-tier high. They were 
easily made of three graduated 
sizes of flush doors, mounted on a 
2x4 base frame, and separated by 
T’s made of 2x4 and 2x10 shorts. 

The steep, narrow stairway to 
the balcony was torn out and 
replaced with a handsome, wide 
staircase which is inviting and 
easily mounted. The balcony is 
used for storage of window units 
and other millwork. We built door 
bins on the balcony to store and 
show 40 different patterns and 
sizes of doors. 

We feel that this remodeling 
has been of double value to us— 
and more than paid for itself in 
the first year’s use. It permits us 
to show our customers more 
merchandise that leads them to 
buy related items, which too 
many customers have been driv- 
ing long distances to buy in near- 
by, larger shopping centers. 

The new set-up also permits us 
to maintain inventory control be- 
cause our personnel can see and 
check it more readily. 

Now we can more quickly and 
readily prove to our callers and 
steady customers that the Allen 
Lumber Company supplies “every- 
thing to build a home.” They can 
detect the variety of modern 
merchandise as they approach our 
building from the street and enter 
it through a choice of three front 
doors. 

One door is at the corner, im- 
mediately accessible to the sales 
counter and the plan-book dis- 
play. Another is in the middle of 
the front, between the hardware 
and bath fixture displays. The 
third door, between these two, 
leads straight to the profitable 
paint and wallpaper department. 

Once inside, customers can shop 
for themselves until our salesman 
can serve them. Coming in over- 
alls and working clothes, farmers 
and mechanics find it as handy 
and natural to shop our modern 
store for durable goods as they 
do to shop the super market for 
groceries, They are not irritated 
by too much fanciness in either 
store decoration or personnel. 
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Center of Dealer Roswell H. Alt’s 
rustic vacation cottage is the rustic 
fireplace, built with a Donley fire- 
place form. Dividing the living and 
dining area, it is viewed here from 
the dining side, with authentic old 
pots, hearth broom, and spinning 
wheel for added atmosphere. A 
view of the fireplace from the 
living-room side appears on our 
S*B*S cover this month. Sitting 
before it are Alt’s children, Becky, 
4, and Randy, 5. 


Nails Versus Staples 


The Virginia Polytechnic Insti- 
tute’s Wood Research Laboratory has 
recently completed a test of nails and 
staples, “Effectiveness of Nails 
Versus Staples for Fastening In- 
sulating Sheathing.” 

This study was made on behalf of 
the Simpson Logging Co., Shelton, 
Wash., under sponsorship of the 
Independent Nail and Packing Co., 
Bridgewater, Mass 

A copy of the report is available 
from VPI at Blacksburg, Va. 


Wallpaper Sales Class 
To Be Held in Houston 


Dealer personnel soon will have 
another chance to learn how to tell 
customers the proper method of 
hanging wallpaper, tips on closing 
sales, and to render intelligent help 
in home decoration. 

These topics will be covered at 
the National Wallpaper Training 
Institute held at the University of 
Houston in Texas, June 6-10. 

Nationally recognized wallpaper 


VACATION COTTAGE 
(Continued from page 45) 


place will be the next addition, 
with prospects of increased enter- 
taining. 

Another item his rustic second 
home has popularized is flooring of 
pegged yellow pine. 

Walls are of knotty pine. Ex- 
posed beams are of spruce. A roof 
of California cedar plays up the 
Early American theme on the ex- 
terior. 

Cabinets throughout the home 
offer other examples of Alt’s quali- 
ty materials in use. Wrought iron 
drawer and door pulls, rustic light 
fixtures, and easily operated case- 
ment wood windows frequently 
draw comment. 

In addition to building materials, 
the firm handles hardware, feeds, 
miscellaneous farm supplies — and 
poultry. The Alt family operates 
an experimental poultry farm, 
which helps draw farmer custo- 
mers in for advice occasionally. 


experts will discuss such subjects as 
the “Romance of Wallpaper,” “Sell- 
ing Color,” “Sales Problems in Hang- 
ing Wallpaper,” “A Complete Sales 
Program,” “Proven Money-Making 
Ideas for Your Wallpaper Depart- 
ment,” and “What’s New in Wall- 
paper.” 

Complete details can be obtained 
from James C. Taylor, National 
Wallpaper Training Institute, Uni- 
versity of Houston, 705 Fannin 
Street, Houston, Tex. 
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LENDING LIBRARY 


(Continued from page 47) 


tions,” said Dealer Milliken. 

“We stocked a small supply of 
plans for 18 months, but they were 
too limited. They just didn’t cover 
enough territory for today’s home 
handyman. 

“This gave us the good idea 
of augmenting such plans with a 
more diversified program of in- 
struction and helpful books.” 

Since this “library” opened, the 
Milliken Lumber Company has 
found that an increasing number 
of its customers are undertaking 
larger projects—room additions 
and major maintenance jobs. 

“We originally figured that an 
increase in drop-in sales would 
increase our cash sales,”’ continued 
Milliken. “But it hasn’t. Our sales 
keep increasing, but our cash sales 
volume remains constant.” 

This is due to the fact that these 
drop-in customers pay cash for the 
first trip or two—then open a 
charge account to take care of 
their frequent, increasingly larger 
purchases. 

The Milliken Lumber Company 
uses 10 spots daily over E] Paso’s 
music radio station, plus a 15- 
minute “Open Mike” program over 
another station daily. This adver- 
tising caters only to drop-in 
and Do-It-Yourself customers. It 
stresses the fact that Milliken’s is 
open all day Saturdays and on 
Sunday mornings. 

“Saturdays are our biggest week 
days,” commented Milliken. ‘While 
Sunday morning’s volume will top 
all day Saturday’s business.” 

Keeping open Saturday after- 
noons and Sunday mornings pro- 
tects this dealer from being local- 
ized in regard to patronage. El 
Paso is one of those spread-out 
towns that covers a wide area for 
the population. And to get away 
from dependence on neighborhood 
business, this firm keeps uncon- 
ventional business hours. There is 
no delivery service on Sunday. 
But little of this drop-in business 
necessitates delivery. 

“We find there is a wealth of 
major jobs to be done at home if 
we can inspire the home-owner 
to tackle them with our help,” 
Milliken asserted. “But these jobs 
go undone until the home-owner 
becomes acquainted with a retail 
building material dealer who takes 
an interest in him and his prob- 
lems.” 
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19 Plants Now Produce 
Ready-Hung Door Units 


Addition of seven firms to the 
chain of licensed assemblers of 
Ready Hung Door units during 1954 
helped to increase unit production 
28 per cent over the 1953 output, 
President Ed L. Guerrant reported 
recently to stockholders of the 
Ready Hung Door Corp. 

The Fort Worth firm now ha 
licensed assemblers in 19 cities 
Among them are Baltimore, Bi: 
mingham, Houston, Marion, Ind 
Pittsburgh, San Antonio, and Waco 


Wynn L. Veale was elected to the 
board of directors and was named 
vice-president in charge of licensing 
and sales promotion. He said that the 
corporation licenses approved firms 
to assemble Ready Hung doors with 
special equipment, using corporation 
patents and trade-marks. 

He added that a research program 
is maintained to develop new ma- 
chines and methods for the benefit 
of licensees, 

One research innovation has been 
the construction of the door units 
with staples instead of nails, to make 
stronger and more economical in- 
stallations. 











e Anodized aluminum full 
jamb weatherstrip and sast 
guide. 


e Tongue and groove air, dust 
and water lock on blind stop 
and jamb. 


e Rabbeted and weather 
stripped check rail for 
superior weather-lok 


e Four spiral type invisible 
sash balances for smooth 
operation 


e Built of TREATED Western 
ponderosa pine for life-time 
service. Available FAC 
TORY-PRIMED at slight 
extra cost 





P. O. BOX 964 
TELEPHONE CRESCENT 6404 
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DIXON WEATHER-LOK 


a window well worth looking into — 
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THE DEGREE TEAM, above, initiat 
ed 25 lumbermen into the Inter 
national Concatenated Order of 
Hoo-Hoo at a concatenation held 
February 8 in Nashville, Tenn., as 
a sidelight of the Tennessee dealer 
convention. The men are all mem 
bers of Memphis Hoo-Hoo Club 
No. 92, except the visiting officer 
Planner and manager of the con 
cat was Clark McDonald, secretary 


of the Memphis club and vice 
president of Central Woodwork, 
Ine 


Nashville lumbermen initiated in 
this ceremony were John Bernard 
Arlt Jr., Burrell E. Ball, W. Andrew 
Beasley III, Philip O. Cockerham, 
Philip Lee Davis, Raleigh G. Gard 
ner, Harold M. Green, Richard W. 


Kelloway, William E Norvell, 
George G. Payne Jr., and Joe M 
Shepherd. 

Other Tennesseans transformed 


into Cats: Louis P. Anderson and 
Charles FE. Brandon, Springfield; 
James F. Parkes, Lawrenceburg; 
Abner U,. Taylor, Jackson; Laurence 
O. Trabue, Goodlettsville; and these 
Memphians: Alex W. Brown, Wil 
liam A. Hull, James E. Irwin, A. B 
Myers Jr.; Frederick W. Schaefer 


Still able to smile after a 
rugged initiation into Hoo- 
Hoo at the °54 Texas conven- 
tion was this healthy group 
of Kittens. Their fine record 
is a challenge to the Kittens 
taken in at the °55 convention 
this month, In front row 
are Charles Daves, George 
Kaiser, O. C. Cummings, 
Rocky Barr, J. D. Stein. 
Middle row: R. L. Mudge, 
G.E, Shaver, Harold Schweiss, 
S. B. Fant, H. F. Cammins, 
Back row: Reid Johnson, 
Billy Moon, Len C. Dure, Al- 


bert Hart, Marvin Blair, 
Charles Walker, and Jack 
Seudder,. 
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Jr., John W. Tapp, and Eliot Whit- 
tington. 

Out-of-staters initiated into Hoo 
Hoo in Nashville: Raymond E. Har 
mon, Louisville, Ky., and Joe H 
Belew, Hendersonville, Ky. 

Tom Stephens was chosen as 
temporary chairman to promote 
Hoo-Hoo in Nashville. He will 
arrange for organization of a local 
club under the guidance of Robert 
A. Mason, Supreme Nine member 
from jurisdiction 4, of Nickey 
Brothers, Inc. 


h 







-hoo 


LOG 


Bill Wightman, entertainment 
chairman for the Greater Miami 
Hoo-Hoo Club No, 42, came up with 
a simple but ingenious program for 
a recent meeting. He picked mem- 
bers at random to give brief sketches 
of their lives or to tell their most 


This impressive-looking Degree 
Team made Cats of 25 Kittens at 
the Tennessee dealer convention. 
Seated from left, they include 
Tom Welsh, Frank Owens, Vice- 
gerent Snark John T. Silk, Ed 
Duke, and Charlie Bell. Stand- 
ing: Visiting Officer Don Moore, 
Supreme Nine member for 
Jurisdiction IX and editor of 
Southern Building Supplies, 
Dean Swift, A. C. Jones, Murray 
Bolen, and Steve Frazier. 


interesting experiences. co re 
March 12 meeting of the Amarillo, 
Tex., Cats was “ladies night.” A 
local department store put on a 
fashion show as the evening’s en- 
tertainment. Columbia, 8. C., 
Cats have added these new members 
to their club: Thomas S. Whittle, 
J. L. Berry, David M. Harrall, Joseph 
K. Lang, Odie C. Matthews Jr., 
Henry G. Bedinger Jr., John C 
Pracht, Robert R. Rigby Jr., Robert 
P. Brooks Jr., and Ralph F. Blume 
This club is honored to count among 
its members Ed Proctor, 49357, who 
has been appointed state deputy 
snark, and J. B. Leek, 31423, vice- 
gerent snark of the Columbia dis 
trict. At a recent meeting, Columbia 
Cats saw “In Balance,” a movie on 
business profits... . The two Caro- 
linas are really going to town for 
Hoo-Hoo, At the annual dealer 
meeting in Charlotte, 33 Kittens 
were taken in with such enthusiasm 
that the affair kept up until 12:19 
a. m. Adding to the occasion was the 
presence of three national digni- 
taries, Snark of the Universe Dol 
cater, Secretary Ben Springer, and 
Supreme Niner Don Moore 

George D. Lainhart, 54125, has been 
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elected president of the Palm Beach, 
Fla., Hoo-Hoo club. Lee Vance, 
56747, of Delray Beach, is vice-presi- 
dent, and John R. Church, 54122, 
West Palm Beach, is secretary 
treasurer. . . At their February 
meeting at the Continental Hotel, 
Washington, D. C., Cats saw a movie, 
“Coming Out of the Woods.” It was 
shown by Ed Butler, director of 
publicity for the Timber Engineering 
Co. They also heard Richard Kim- 
bell, vice-president in charge of 
technical activities of the National 
Lumber Manufacturers Assn., who 
discussed building code problems 

Dun and Bradstreet’s film, “Of 
Time and Salesmen,” provided 
educational entertainment for the 
February meeting of Tampa, Fla., 
Hoo-Hoo Club 56 . Dallas, Tex., 
Cats were intrigued with tales of 
the Federal Bureau of Investigation 
at their February meeting. The FBI's 
Bill Murphy was guest speaker. . 
The St. Petersburg, Fla., club is 
planning to acquire a new club room 
for more convenient and comfort 
able meetings. These new mem 
bers were initiated at the Virginia 
dealer meeting in Roanoke; William 
E. Cooper, Jay R. Wallace, Allen R 
Bone, Jack B. Brawner, Robert W. 
Daube, J. T. Ferguson. Stuart H 
Keller, John B. Shannon, George L. 
Wiley, Carey W. Williams, and Lam 
bert B. Woolridge, all from Rich 
mond; Edgar L. Delaney Jr., James 
H. Murphy, Larry C. Pheil Jr., all 
from Roanoke; Robert P. Enck, 
Huntington, W. Va.; Euclid M. Han 
bury and Frank D. Lawrence Jr., 
Portsmouth; William F. Murphy and 
George E. O’Brien, Lynchburg; 
Thomas P. T. Roper, Petersburg, and 
Walter J. Veneigh, Chicago, Ill... . 
Gary Cutini, sales training director 
of the Life Insurance Co. of Georgia, 
gave pointers on how to become a 
more productive salesman at the 
March meeting of Atlanta, Ga., club 
No. | at the Town House 


Plywood “Fish Ladder” 


The world’s first artificial spawn 
ing ground for silver salmon has 
also proved to be an unofficial test- 
ing ground for fir plywood. 

This experiment began in 1950 
when the University of Washing 
ton’s fisheries department released 
the salmon in artificial ponds. These 
were linked to outside waters by a 
42-foot-long series of tanks at dif- 
ferent levels, each a little lower to 
make small waterfalls as water runs 
from one to another. 

This “fish ladder” was made of 
exterior grade fir plywood, and has 
been subjected to constant immer- 
sion, 

Five years later, these plywood 
panels show no signs of deteriora- 
tion, demonstrating the permanence 
of the glue-line in exterior fir ply 
wood. 
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U8 Gerrard tes 
ANYTHING youve ever seen 


ee RE 


PACKAGED UNITS 
OF 2X 4's 
to 
DOCKLOADS OF 
ASSORTED 
LUMBER 


e USS Gerrarp Strapping, Round or 
Flat, is available in a wide range of 
sizes—tailored for every tying applica 
tion, from pallets of bricks to hugs 
truckloads of assorted lumber 

e Lumber packaged with USS Gerrarp 
Strapping can be handled in /4 
time it takes to handle loose lumber 

e USS Gerrard Round Strappin 
costs about 40% less than any other 
form of metal reinforcement 

e With packaged lumber, one inver 








tory is enough. Grades, sizes, and va 
rieties can easily be kept together—can 
be retabulated at a glance 

e USS Gerrarp-strapped lumber is 
virtually pilfer-proof 

e Single-source buying of both Round 
and Flat Steel Strapping reduces freight 
charges and paper wadk. 

Bring your packaging and tying 
problems to USS Gerrarp. Our engi 
neers are here to help you solve them 

at no cost to you 


GERRARD STEEL STRAPPING DIVISION, UNITED STATES STEEL CORPORATION 


Gerrard Stee! 


2933 W. 471 


Please send me 
36-page GERRARD 


Nome 
Company 


Address 





aoe ae oe = SEND FOR THIS NEW FREE BOOKLET NOW -———— 
ng 
ago 32, II 


ee of 
Blue Book of Packaging. 


General Offices: Chicago, Illinois 


charge, the new 


USS ERRARD 





Round and Flat 


STEEL STRAPPING 


UNITED SYATES STEEL 


























You can’t blame him for not keeping a poker-face—he knows 
he has the winners in hand. There’s no bluffing about this; you 
take all the tricks, rake in all the chips, when you stock King 
Chemical’s preservatives, Pentachlorophenol, zinc—or copper naph- 
thenate—there’s one for every preservative need to help you get 
your share of the ever-growing market, all of them attractively 
merchandised. 

There’s a King Preservative—Seal-Treat, Deep-Treat, Coppo 
or Coppo Clear—to do everything. They stop rot and mildew, kill 
termites and prevent termite infestation, stop warping and swelling. 


You hold all the aces with these preservatives: 


pacseawariet 







(Green) 


, relling 


= gervarive® 





ve more 


11 foe 
yp! olits 


(Clear) 





Write us for additional information and nearest jobber now! 


FORMERLY THE COPPO CO., INC. 
2342 South Lauderdale « Memphis 6, Tennessee 








State Bodies Sponsor 
Management Clinics 


Several dealer associations in 
the South and Southwest have re- 
cently held management workshops 
and clinics for managers and top 
personnel of retail building supply 
firms. They were moderated by Ar- 
thur A. Hood, editor of American 
Lumberman. 

Seen above are the “students” of 
the clinic sponsored by the Louisiana 
Building Material Dealers Assn., 
which was held at Alexandria Jan- 
uary 16-19. 

In the first row, left to right, are 
Ivy Jordan, Harry Balcom, Delna 
Patrick, Nolan Hutchinson, Art 
Hood, Executive Vice-President Ned 
Ball, Johnny Speafico, Bob Ball, and 
A. P. Kitchens. 

In the middle row are Tom Long, 
Phil Heneghan, Hugh Stodghill, 1. G. 
Alexander, Shelby Hill, Joe Eagle, 
Lisle Peters. 

In the back row are J. E. Johnson, 
Ray Nunn, Louis Gannaway, Bill 
Gueydan, Leo Terzia, Bill Messer, 
George LaFleur, Ivan Foley, J. 
Frank Carroll, Art Foss, Vincent 
Ogletree, and Ted Lemmons. 

The Florida Lumber and Millwork 
Assn. sponsored a management 
workshop January 5-8 in Jackson- 
ville. 

Attending the sessions were J. M. 
Branch Jr., John P. Butler, William 
E. Combs, R. M. Davis, Joseph E. 
Fernandez, Robert L. Flint, T. L. 
Gilmer, J. E. Griffin, Robert W. 
Hendry, Phillip N. Igou, R. Tom 
Joyner Jr., George D. Lainhart, L. C. 
Lytz, C. B. McGinnes, W. D. Mc- 
Ginnes, T. H. Mitchell, C. M. Nall, 
L. S. Nottingham Jr., C. W. Peek Jr., 
Earl Richardson, B. E. Sappington, 
Jack N. Shinn, Clinton R. Snyder 
Jr., W. H. Tylander, Lee Vance, J. J. 
Walker, and J. W. Maugans. 

Attending the Lumbermen’s Assn. 
of Texas clinic in Austin, December 
5-8, were D. C. Biggers, Charles R. 
Briggs, D. C. Brown Jr., J. E. Brown, 
A. S. Durham, Kenneth J. Fiedler, 
Herry S. Fry, C. M. Grogan, James 
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P. Hamilton, Warren H. Jackson, 
Warren F. Keys, Ross Kinslow, Cur- 
tis R. Mathews, Doyle Meador, L. E. 
McQuinn, B. L. Moorhouse, John A. 
Moss, Gordon Nees, H. S. Sanders 
Jr., Horace Scott, Jack Scott, J. 
Walton Skinner, J. D. Stein, Wayne 
Trott, N. W. Whitwell, and Robert L. 
Wheeler. 


SSIRCO AD MANAGER 


Walter J. Gans Jr. on April 1 assumed 
duties as advertising and sales promo- 
tion manager of the Southern States 
Iron Roofing Co., at headquarters in 
Savannah, Ga., following brief service 
as business manager for this magazine. 
In 1954 he served as Southern regional 
sales promotion manager for the Rey- 
nolds Metals Co., of which SSIRCO is 
a wholesaling and fabricating sudsidi- 
ary. Gans previously did sales work in 
Toledo, Ohio, and Louisville for Rey- 
nolds. A native of Richmond, he is a 
graduate of the University of Rich- 
mond and the Harvard Graduate 
School of business administration. He 
is a Marine veteran of World War Il 
and the Korean conflict. 


Robertson Stresses Use 
of Cast-Iron Soil Pipe 


“TV aerials and new cars are 
found outside thousands of rural 
shacks, while toilet facilities are 
often primitive outhouses,” declared 
Homer E. Robertson, executive vice- 
president of the Cast Iron Soil Pipe 
Institute before a series of regional 
industry meetings of salesmen and 
manufacturer representatives re- 
cently. He based his remarks on a 
recent automobile trip across the 
nation. 

Robertson called for more aggres- 
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sive selling of cast-iron soil pip 
“the traditional material for wast 
vent and sewage pipes from roof-t 
to community sewer or septic tank 
He reviewed the six-year-old ir 
stitute’s progress in solidifying the 
industry and developing product 
standardization and sales 

He paid special tribute to CISPI 
member companies for creating th: 
“C.1.” seal of quality, which elimi 
nates sub-standard pipe and fittin 
and promotes interchangeabilit) 
products made by different plant 

Robertson urged his audiencs 
overcome the inroads of non-metal! 
substitutes in the house sewer a 


iry vent market by stepping up local 
ales efforts for cast-iron soil pipe 
‘Because of the iron shortage during 
and after World War II, such substi- 
tutes were approved by some local 
plumbing codes as a _ temporary 
measure 

“Reports of substitute pipe failures 
ire coming from all over the coun 
try. They reveal that breakdowns 
occur from 90 days to about seven 
years after installation, According to 
1 recent nation-wide survey, plumb 
ng inspectors want our help to 
enlighten their communities on these 
facts and the need for all-cast iron 
ewage systems.” 








Mantgom 


A Dependable Source 


QUALITY 


Ta* 


UNIFORMITY 


TARTER, WEBSTER & JOHNSON 


ARE MANUFACTURERS AND DISTRIBUTORS OF 


Sugar and Ponderosa Pine Shop and Selects 
“sugar and Ponderosa Pine Boards 
Douglas and White Fir Shop and Selects 
Douglas and White Fir Dimension and Boards 
incense Cedar Boards 

Redwood Siding and Finish 


Ponderosa Pine and Fir Mouldings 
Pine Sash and Panel Doors 


In addition VED ore actively engaged in the 


procurement and distribution of all West Coast lumber 
products and maintain buying offices in producing areas 
to give the trade complete one-call service. 


Tanren. Weusren « Jounson. Ive. 


j ery Street 
SAN FRANCISCO 4 CALIF Wa) STOCKTON Auf 
27060 Teletype Sf HO» ‘ 
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SELF-SERVICE BARS 
(Continued from page 52) 


inclosed storage base where stock 
is kept 

Hand tools and wood screws are 
merchandised on bars similarly. 
This method of display permits 
individual selection and self-serv- 
ice by customers, Mrs. West point- 
ed out. “It also steps up related 
sales—and total sales—for the 
caller sees items he needs but had 
not realized he wanted or knew 
we stocked,” 

Mrs, West is proudest of the dis- 
play for serving the “amateur 
plumber.” Located in the center of 
the store, between entrance and 
the paint and wallpaper depart- 
ments, this display contains all 
items needed for repairing leaky 
faucets and water closets. 

Mrs. West said she was surprised 
at how many women shoppers 
would stop and buy some of these 
items. “It is amazing how many 
homemakers are doing their own partmentized by display or stor- Dealer and Mrs. West make full 
repair jobs, including plumbing.” age area. display use of the walls, as well 

Paints, wallpaper, builders hard- A display table in the center of as the floors and counters, in 
ware, and other materials are de- the store attracts attention to their modernized store in Level- 

land, Texas. Take the wrapping 
corner, for instance. The counter 





top is a sample of oak flooring 
with varnish finish. Roofing sam- 


penta-pressur @ TREATED LUMBER sd ge Tao ly se igo ) 


display the stock of varied metal 





* Penta Solrec Processed Lumber moldings and samples of fasten- 

e Penta Petroleum 6 to 12 Pound ers and fixtures for use on per- 

Treatments forated panels in closets, and 
kitchens. 


PROTECTS AGAINST DECAY AND TERMITES 
special buys and close-outs. Quick 
turnover here permits the Wests 
to dispose of “cats and dogs” more 
profitably. 

“My husband is just as sold on 
catering to the woman shopper 
now as I was when we planned the 
remodeling of our showroom,” 
Mrs. West said. “The greater cus- 
tomer convenience in our store 
is resulting in reduced labor in 
waiting on patrons and in a steadi- 
ly increasing volume of sales as 
more people, and especially wom 
en, visit our streamlined store!” 





We specialize in treating lumber in Transit, serving 
all points East of Mississippi River. Plant is adjacent 
to SEABOARD AIR LINE—SOUTHERN RAILWAY— 
N.C, & St. L.—L, & N. 





Truck Shipments for Short Hauls 
TRULY SOUTHERN house plans will _ 
Commercial Treating of Timbers—-Large Stock——Boards—Dimension be featured in SOUTHERN BUILD f 
ING SUPPLIES each month, begin 
LONGLEAF LUMBER COMPANY, INC. rng in the May ive, Don't 
, a one! Cut ‘em out as suggestions j 

Wholesalers of West Coast Lumber Products to Retail Dealers & Industrial Accounts Hp 

for your homebuilding prospects 


1094 Huff Rd.,N.W. ATLANTA, GA, Telephone BE 8246-8247 
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Russell Snyder, president of the 
Atlanta Chapter of the Pro- 
ducers Council, at left in photo, 
admires past-president’s plaque 
presented to his Libbey-Owens- 
Ford associate, John S. Watson, 
at 10th anniversary dinner of 
group. Other p.p’s. who received 
service plaques are W. M. Raff 
Jr., Roy W. Mothershed, George 
L. Word Jr., George A. Petters 
Jr.. J. M. Fowler, and Harold 
Sterrett. 


CONCRETE BLOCK 


(Continued from page 51) 


ers are buying Curtis block to make 
patios, walks, garden walls, and 
other outdoor decorative features 
to enhance their homes, inspired 
by such Curtis displays as the one 
at the county fair. Colored block 
seems to appeal to women 

The company introduced its 
colored patio tile for the first time 
at the county fair in 1953. The 
display in the industrial division 
drew thousands of visitors, who 
registered on a sheet that listed 
the company’s products. They were 
asked to check possible future 
needs and items they were most 
interested in. From these leads, 
considerable direct business was 
obtained much more than 
enough to offset the cost of the 
promotion. 

In general, Curtis management 
has found that the public may be 
attracted by colored concrete prod- 
ucts, but frequently finds them too 
expensive and goes home with the 
usual white. For this reason, more 
promotion of the less expensive 
products is planned for the future. 

The company makes standard 
size brick in grays, reds, browns, 
and pastel greens. When a house 
goes up using Curtis brick, the 
public is made aware of the fact 
so that it can be used as an adver 
tising medium 

The company takes full advan- 
tage of advertising possibilities of 
its vehicles from the salesmen’s 
station wagons to the ready-mix 
concrete trucks. They are always 
kept painted and clean so that the 
company name and products on the 
sides will be shown off to best ad- 
vantage. 

Promotional work is carried on 


ATLANTA “CHAPTER, 


tuk PRODUCERS ” COUNDIE 
pyre a 


NY rl 
Mani Vir Zz 


mM dL sag | 


through architects, builders, farn 
leaders, and farm loan agencies b 
Curtis. 

Plans for farm-type buildin; 
are distributed through count 
agricultural agents. In recent 
months, the firm has successfull 
sold block to farmers for broil 
houses. 

Curtis also makes pre-cast ste} 
walk slabs, reinforced pre-c: 
joists, lintels, septic tanks, 
drain tile. Some pre-cast items 
made to order 

To go with homes of concret« 
block, the firm handles steel, alu 
minum, and wood windows and 
door frames: overhead doors 
roofing. 

Delivery is handled up to about 
30 miles, depending on the size of 
the order. Curtis also wholesale 
products to a number of out-of 
town dealers. 


Rosboro Firm Sets Up 
Fabrication Division 


The Rosboro Lumber Co 
Springfield, Ore. is expandi: 
through the addition of a new man 
facturing department for fabricaté 
lumber products 

B. S. Cole, 
general manager, said that the e: 
larged Rosboro facilities are t 
result of the purchase of the M 
Gardner Fabrication Co. of Monroe 
Ore.; the relocation of Miller-Ga 
dner machinery and equipment 
newly-built manufacturing quart 
at Rosboro, and the additior 
Miller-Gardner experienced 
personnel to the Rosboro orga! 
tion 

Heading up the new Rosboro { 
rication department is Val Gardné 
who has a background of 14 
in the prefabrication field. He 
well known in the lumber indust 
and is a director of the Ameri 
Institute of Timber Constructior 
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Rosboro partner and 


ATLANTANS GET 
PREXY PLAQUES 


The new department will produce 
trusses for roof construction and 
many other fabricated and framed 
umber items, such as bridges, mine 
framing, prefab house component 
parts, and miscellaneous cut stock 
ind industrial wood parts 

In operation at Springfield, Oregon 
ince 1939, the Rosboro Lumber Co 
has extensive timber holdings and 
pecializes in the manufacture and 
listribution of kiln-dried lumber 
from quality Douglas fir and West 
Coast hemlock 


29% of Today's Houses 
Are Built of Brick 


Of the single family dwellings 
being built today, 29 per cent of 
them are brick houses, according 
to a special issue of Clay Product 
Trends. This covered an exclusive 
report to the industry by Dr. Robin 
on Newcomb, market analyst for 
the Structural Clay Products In 
titute 

The source of this informa 
tion is the recently released U. §S 
Labor Department’s Bureau of 
Labor Statistics 1954 survey of 
ingle family houses. 

This represents a 16 per cent in 
rease in the use of brick in the 
residential market during the past 
decade 

The BLS survey, which was spon 
ored by SCPI and two other con 
truction industry groups, clears up 
ome confusion about the exact 
lefinition of a brick house. “The BLS 
report says that a brick house can 
be either solid brick or brick veneer 
on masonry or frame,” Dr, New 
comb explained 

“Quite often the use of brick as 
1 veneer over frame has been lump 
ed in with the figures for total frame 
dwellings. This resulted in a distort 
ed statistic that did not give proper 
redit to the full use of brick and 
tile in residential construction,” he 
idded 
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ANOTHER RICHKRAFT 
PAPER THAT WILL MAKE 


MONEY FOR YOU! 


Richleaft Gp 


A better Water Vapor Barrier 
for under concrete slab and 
over crawl space where slab 
is not poured on the ground. 


@ Richkraft 65 is the lowest cost 
membrane capable of meeting 
rigid fungus and moisture vapor 
conditions. The Kraft sheets are 
pre-treated with special fungicide 
in accordance with Housing Re- 
search Series No. 15 H.H.F.A. 
Under test, Richkraft 65 was an 
effective membrane to fungicide 
and moisture after constant ex- 
posure equal to years of time. 


Easy to lay! Easy to inspect. Resists 
puncture! Leaves smooth, non- 
sticky surface for trades that follow. 
Costs less laid down than two 
layers of 15 Ib, felt mopped or 
55 |b. roofing. 


— And, there is a width for every 
job — 3, 4, 6, 7 and 8 ft. 







@ Cuts labor 
two-thirds 

® Gives greater 

protection 








© Lowers cost 


7 *Mbrane ° 
-": Roll Ro, * a * Ib 


The Richkraft Company * @ 
4 510 N. Dearborn Street 
i Chicago 10, Illinois ses 


Please send me a bulletin and a sample of 
é Richkroft 65. 


i Cc pany Name. 


I Addre 














Town. Zone. State 





Signed Title. 
bap an on an ewan ewan es aaa 


























Old Cotton Press of Wood 
Served Early Carolinians 








* When Henry Berry built this 
wooden cotton press in the year 
1798, it was undoubtedly one of 
the most modern innovations of 
his day. It would turn out a bale of 
cotton in a little over an hour. 

Although cotton was produced 
by hand in those days, from the 
dropping of the seed to the prep- 
aration of the lint for the looms, 
this press packed a bale that com- 
pared favorably with those of 
present-day gins. After the seeds 
had been removed by hand, the 
cotton was put in the strong 
wooden box at the bottom. The 
huge wooden screw, 16 inches in 
diameter’ and 14 feet long, was 
turned to compress the cotton to 
bale size. 

Power was applied through the 
long projecting beams which were 
turned by mules or men at each 
end. When finished, the bale was 
bound together with metal strips 
similar to present-day methods. 
These strips, as well as metal parts 
of the press, were hand-wrought. 

This old press still stands in good 
condition on the farm of J. Calhoun 
Hayes, great-grandson of the build- 


An innovation of the 18th 
century, this wooden cotton 
press would turn out a bale 
of cotton in little more than 
an hour. Its bales compared 
favorably with those turned 
out by present-day gins. 
Many persons stop on U, S. 
Highway 501, near Latta, 
S. C., to inspect the press. 


er. His 400-acre farm near Latta, 
South Carolina, is as modern as the 
cotton press is ancient. Cotton is 
still king here; but the sand at the 
foot of the old press shows tracks 
of up-to-date farm machinery. And 
airplanes loaded with insecticides 
fly overhead to carry on the battle 
against the boll weevil. 

The press is located in a cotton 
field, but only a few feet from U. S. 
Highway No. 501. Tourists fre- 
quently stop to trample the cotton 
plants, gape, and take snapshots 
of this symbol of the old days. 


Metallon Adds Plant 


Metallon Products, Inc., a sub- 
sidiary of Col Metal Products, Inc., 
Youngstown, Ohio, has announced 
purchase of the manufacturing fa- 
cilities of the Technical Glass Co., 
Inc., Los Angeles, Calif. 

Technical Glass makes Tegco and 
Shurlok door hardware. The name 
of the plant was changed to Metal- 
lon Products, Inc., Tegco Division. 
Metallon has other plants at Los 
Angeles and Canfield, Ohio. 
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=@.manufacturers NEWS 


NASHVILLE, TENN.: Sydney R. 
Miller Jr. has been named manager 
of the E. L. Bruce Co.'s Nashville 
plant, succeeding the late D. P. Sex- 
ton. Miller transferred from Mem- 
phis to Nashville last July, to serve 
as assistant manager. 


WEST BABYLON, N. Y.: The 
Winfield Door Corp. started produc- 
tion in its new Long Island plant 
April 1, It produces precision-made 
garage doors. 


BRIDGEPORT, CONN.: C. How- 
ard Black is now general manager 
of the construction materials divi- 
sion of General Electric. He succeed- 
ed Clarence C. Walker, who was 
elected commercial vice-president 
for the West Coast. 


SILVER SPRING, MD.: As part 
of the Clinton Lock Co.’s expansion 
program, Eliot R. Selinger was 
appointed representative in the 
Silver Spring area. His territory 
includes Maryland, Virginia, and 
the District of Columbia 


DETROIT, MICH.: W. J. Maurer 
has been elected a director of the 


Detroit Steel Products Co., mak« 

of Fenestra building products and 
Strand garage doors. He is vic 
president in charge of productio 
for Detroit’s seven plants 


SAN FRANCISCO, CALIF:: Afte 
serving two years with the Arm 
Carney J. Campion is back with the 
redwood association. He is a field 
man for the California Redwood 
Assn. and the Redwood Region Con 
servation Council. 


CHARLOTTE, N. C.: J. C. Fair J: 
is sales representative for the ne 
fiberglass sales branch of the Pitts 
burgh Plate Glass Co. A textile e 
gineer, Fair will service the Sout! 
eastern territory 

BURNSIDE, KY.: T. B. Gri 
and H. Z. Rakestraw have announced 
plans to build a plant here to pr 
duce hardwood flooring. Grissom 
and Rakestraw already operate 
large lumber firm 

McCOMB, MISS.: Sencore Indus 
tries, Inc., is scheduled to be; 
production of “chip board,” a re 
bonded particle for paneling of man 


kinds, on June 1. President of the 
corporate firm is Hugh R. Rogers; 
ecretary-treasurer, John L, Carlson, 
and vice-president, Roy R. Bridges. 


CHARLOTTE, N. C.: George V 
Sheppart Jr. represents General 
Electric’s Construction Materials 
Division in this area. His offices are 
at 1300 Berryhill. 


PHOENIX, ARIZ.: Construction of 
a new $36,000 branch warehouse 
ind office here is announced by the 
U. S&S. Plywood Corp. It more than 
doubles facilities for serving this 
area 


LAKE WORTH, FLA.: A plant to 
build awnings of aluminum and 
fiberglass is being built here for the 
Lance Awning Corp., which takes 
ts name from one of the decorative 
features of its product. Officers of 
Lance Awning are Harry C. Wells, 
president; Bertram Gilmore, vice 
president; Mahlon A. Hall, treasurer, 
and Frank H. Jennings, secretary 


FREDONIA, KAN.: The Consoli- 
dated Cement Corp. has announced 
an expansion and improvement 
program for its Fredonia plant 


WEST BABYLON, N. Y.: Bert 
Shemin, president of the Winfield 
Door Corp., has announced his com- 
pany’s plans to move to a new and 
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‘Seals out weather 





Get the facts on window 
units that provide fingertip 
window operation, com- 
plete metal weatherstrip- 
ping that saves 30% on fuel, 
and coated Si-Vel Springs 
that give hushed action! 
Send for free folder today! 


ZEGERS, INCORPORATED 
_ 8098 South Chicago Avenue 
Chicago 17, Illinois 


ZEGERS 
Drove rsael 


COMBINATION 
METAL WEATHERSTRIP 
& SASH BALANCE 











larger plant in this section of Long 
Island, The firm makes garage doors, 


HOUSTON, TEX.: The Payne Fur- 
nace Division of Affiliated Gas Equip- 
ment, Inc., has opened a Houston 
factory branch and office. Charles H. 
Rose has been appointed branch 
manager. 


ATLANTA, GA.: Myles J. Mc- 
Gowan has been appointed execu- 
tive vice-president of the Ray-O- 
Lite Corp. of America. He also con- 
tinues the duties of general manager. 


HUNTINGTON, W. VA.: P. O. 
Duncan, head of Duncan Box and 
Lumber Co., has been appointed field 
advisor for the Small Business Ad- 
ministration, Duncan’s district in- 
cludes West Virginia, Virginia, Mary- 
land, District of Columbia, and the 
Carolinas. 


ATLANTA, GA.: F. Bryant Shel- 
nutt is new manager of Sam Worley 
and Co., agents for a variety of build- 
ing specialties. Mrs. Worley has 
operated the business since the death 
of her husband in October. 


ATLANTA, GA.: William P. John- 
son, Atlanta branch manager of the 
Owens-Corning Fiberglas Corp. is 
the 1955 president of the Fiberglas 
President’s Sales Club. According to 
OC’s President Harold Boeschen- 
stein, it is composed of the com- 
pany’s top 10 leading branch man- 
agers. 


FORT PAYNE, ALA.: A New 
York investment firm, Payson and 
Trask, has purchased Lumber Fabri- 
cators, Inc., local manufacturers of 
prefab houses for national distribu- 
tion. General Manager Garland Hiatt 
announced that additional sales and 
administrative personnel would be 
employed, Additional plants are be- 
ing considered for Missouri, Florida, 
New Jersey, and Michigan. 


GREENSBURG, KY.: A new $350,- 
000 flooring plant will be completed 
here by July for use by the Lanham 
Hardwood Flooring Co., which will 
close its mill in Louisville. Greens- 
burg was selected for the plant, ac- 
cording to Secretary-Treasurer Peter 
B. Lanham Jr., to be nearer the 
source of oak lumber supply and to 
update plant equipment. Sales head- 
quarters will remain in Louisville. 


BUFFALO, N. Y.: New assistant 
sales manager of the Roly-Door Di- 
vision of Morrison Steel Products, 
Inc., here is Thomas G. McKeon. He 
has had extensive building-supply 
sales experience in Missosuri and 
New Jersey, and is a World War II 
Air Force veteran. 


RICHMOND, VA.: New sales rep 
resentative in the Virginia district 
for the R. G. Coffman Co., Inc., 
ornamental ironwork manufacturers, 
is Donald T. Hale. He is a graduate 
of Wofford College and a native of 





W. H. (BILL) LACY is the new South- 
eastern regional sales manager for the 
National Ventilated Awning Co., Dal- 
las, Tex. From headquarters at 291 
Alberta Drive, N. E., in Atlanta, Ga., 
Lacy is calling on material and supply 
dealers in the states of Virginia, North 
and South Carolina, Alabama, Missis- 
sippi, Tennessee, and Kentucky, and 
introducing the Navaco packaged line 
of all-aluminum awnings. Lacy was a 
sales representative for Panelfold, Ine., 
Atlanta, for over three years. He pre- 
viously sold for the Chevrolet Motor 
Co. and clay product manufacturers. 


South Carolina, Hale formerly work- 
ed for the Taylor Biscuit Co. 


OKLAHOMA CITY, OKLA.: Ap- 
pointment of Vernon L. Mock as 
manufacturer’s representative in 
Oklahoma and Texas for Drywall 
Trim, Inc., is announced by Presi- 
dent C. G. Wollaeger. He will head- 
quarter here at 2246 West Eubanks 
Street. 


LAKELAND, FLA.: Freeman and 
Sons, Inc., Hyster materials-handling 
equipment dealer at Miami, Fla., 
has opened a branch at Lakeland. 
The Freeman territory was expand 
ed recently to include all Florida 
except one small section. 


WIGGINS, MISS.: A. M. Dantzler, 
president of the L, N. Dantzler Lum- 
ber Co. has announced that his com- 
pany has added three forestry 
scholarships at Mississippi State 
College to the one granted earlier. 
Each scholarship is worth $250. 


SALEM, S. C.: Salem’s oldest 
industry—the Salem Lumber and 
Manufacturing Co.—recently be- 
came its newest as well. The plant 
was destroyed about two years ago 
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by fire and has just re-opened 


CONNERSVILLE, IND.: Mare W 
Pender is now assistant general man 
ager of the American Kitchens Divi- 
sion of Avco Manufacturing Corp 
Formerly he was vice-president in 
charge of sales of Magic Chef, Inc 


COLUMBUS, MISS.: Raybon Zinn 
has been named plant manager of 
the E. L. Bruce Co. here. Until re 
cently he operated a sawmill at 
Coffeeville 


SAVANNAH, GA.: Rae Hassel 
bring is new manager of industrial 
metals for the Southern States Iron 
Roofing Co. He is a former secretary 
of Hubbell Metals, Inc., of St. Loui: 


CHARLESTON, S. C.: Richard S 
Whitney, sales representative for 
Bird and Son roofing materials, i 
now operating from the newly 
completed Bird plant here. He 
serves parts of Virginia and North 
Carolina 

BEAUMONT, TEX.: The Gulf 
States Asphalt Co. has a new plant 
to build asphalt specialties. Man 
ager H. M. Moore said the plant will 
produce pre-moulded asphalt expan 
sion joints, paving asphalts, crack 
fillers, asphalt cutbacks, roofing 
asphalt, and other roofing materials 


TRINITY, TEX.: The lumber mill 


LESTER WROBLE has been elect 
ed a director of the Richkraft Co. 
Chicago, Il. He joined Richkraft 
in 1945 as advertising manager 


and is now a vice-president. 


here, one of the oldest in east Texa 
has been closed by the owner, South 


land Paper Mills, Ing., of Luf! 


The reasons for closing were thé 


refusal of the U. S. Forest Ser 





WANT MORE WINDOW SALES... ronpanoss 


PINE 
. 


AT INCREASED PROFITS ? 


WERE’S WHY Paha) WILL INCREASE YOUR BUSINESS: , 


@ ALUMINUM WINDOWS PRICED LOWER THAN WOOD 





Picture 
Sliding 
Window 








@ SAME TOP QUALITY FOUND IN HIGH PRICED WINDOWS Slats 


@ FULL LINE TO FIT ALL SPECIFICATIONS 


Vertical 





WITHOUT QUALITY SACRIFICE 


A FEW CHOICE TERRITORIES STILL OPEN TO DISTRIBUTORS 


WRITE TODAY FOR DETAILS 


arn 


fyi Every 


— 
Sliding | 
Window 


@ NATIONALLY ADVERTISED AND MANUFACTURER MERCHANDISED 
@ MASS PRODUCED FOR HIGHER PROFIT-MARGIN 


Cherry and James Streets 
East Hartford, Connecticut 


to establish a Federal sustained yield 

nit and the purchase of lands that 

formerly supplied timber to the mill 
another firm. 

PLEASANT GROVE, S. C.: Sills 
and Sons Enterprises, lumber manu 
facturers, opened for business here 
recently. It is owned by C. A. and 
R. E. Sills and is managed by W. J 


Sills 


NORWALK, CONN John L 
Taylor is new vice-president in 
harge of sales for the Edwards Co., 
pioneer manufacturer of signaling 
and communications equipment 


BRANDON, MISS.: J. W. Moody 
has been promoted from chemist to 
chief chemist in charge of the Bran 
lon plant of the Marquette Cement 
Manufacturing Co. 


FULLERTON, CALIF Arcadia 
Metal Products, leading makers of 
liding glass doors, has bought 10 
wcres for a site of a new manufac 
turing plant. It is in the heart of 
Fullerton’s new industrial develop 
ment area 

CHICAGO, ILL.: J. R. Rawley has 
been promoted to Chicago regional 
director for the Martin-Senour paint 
company. He continues to assist the 
president on administrative matters 


HARRISON, N. J.: The Worthing- 








SUGAR PINE 
DOUGLAS FIR 
. 
WHITE FIR 
INCENSE CEDAR 
. 


KILN DRIED 
Horizontal Mouldings and 
Sliding interior Tritt 

Window Jambs-—Frame 
Incense Cedar 
Venetian Blind 


jlued-Up Pane 
Cut Stock 
sox Shoo 


200 MILLION FEET MORE 


To Serve You Better! 





Basement 
Window 








200 million feet of timber we just 
ight in Trinity Nat‘'l, Forest brings 
r reserves to more than a billion board 

This, plus three sawmills, two 
ining mills, and dry kiln capacity of 
million feet of seasoned lumber 

nth, is your assurance you can get 
umber you want when you want it, 
the Ralph L. Smith Lumber Com 
Good service makes good friends 
we're working constantly to serve 


etter 


Our Specialty — Mixed 
Cars for the Trade 








The Ralph L. 


‘SMITH 


Lumber Company 


Mills at ANDERSON, 
RED BLUFF, CASTELLA & 
WILDWOOD, CALIF. 


Sales Office at Anderson, California 
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Classified Advertising 





RATES, 
8.10 per word for each insertion. 
Add 61.50 per insertion for blind ads bearing 
box number. Replies provided without addi- 
tional charge. 
All ads for classified section must be in publica- 
tion office on the 18th day of month preceding 
date of publication. 
Advertisements are set in uniform type of this 
siae. No outs or special borders allowed, Mail 
ad copy te: 
SOUTHERN BUILDING SUPPLIES 
806 Peachtree %&., N.E. 
Atlanta 5, Georgia 





REPRESENTATIVES WANTED 





Aluminum windows. Awning and horizontal glide 
types for new buildings. Reply to: Director of 
Sales, P. O. Box 1072, Youngstown, Ohio. 


A ve representatives calling on hardware 
and building supply trade wanted by 17 year old 
manufacturer r+ | lumi Iding store 
front material, ete. Compl line, petitively 
priced for sale direct to dealers. Several terri- 
tories open. We protect representatives fully. 
Please outline present lines and area covered. 
Reply to: Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohie. 











BUILDING SUPPLY DEALER MANAGER 





Good severuatey for experienced, aggressive 
man with sales and managerial ability to get in 
on ground floor with new, well located yard and 
store to feature a one stop services for the Do- 
It-Yourself Buyer. Salary, profit sharing bonus 
and profit sharing pension. Write P. O. Box 
1726, Richmond, Va. 








ton Corp., manufacturers of air-con- 
ditioning and refrigeration equip- 
ment, has announced the appoint- 
ment of Andrew F. Ward as sales 
manager for packaged products. 
Before joining Worthington in 1954 
as staff assistant, Ward held execu- 
tive sales positions with several 
similar firms. 


SYRACUSE, N. Y.: Stockholders 
have approved the merger of Affili- 
ated Gas Equipment, Inc., with the 
Carrier Corp. The merger joins two 
picneer makers of air-conditioning 
equipment and residential heating 
units, 


a building with 74,000 square feet. 
Two warehouses attached to the 
main building will occupy an addi- 
tional 52,000 square feet, 


Door Makers Join NWMA 


Five prominent manufacturers of 
flush doors have been accepted for 
membership in the National Wood- 
work Manufacturers Assn. They 
participated in the group’s 28th 
annual meeting of the hardwood 
door section in Chicago, February 
9-10. 

The new members include the 
Atlas Plywood Corp., Boston, Mass.; 
Caddo Door and Veneer Co., Shreve- 
port, La.; General Plywood Corp., 
Louisville, Ky.; Meyercord Com- 
pound Lumber Co., Mobile, Ala., and 
Thomason Plywood Corp., Fayette- 
ville, N. C. 


To Represent Lumite 


The Lumite Division of Chicopee 
Mills, Inc., New York City, has 
announced the appointment of P. R. 
Petrequin as field sales manager for 
Chicopee frameless screens. Pre- 
viously he was a sales representative 
for Lumite saran and Chicopee 
Fiberglas screen cloth. 

The firm also announced the ap- 
pointment of A. J. Allen and Neal 


Erdman as sales representatives for 
Lumite and Chicopee products. 

Allen’s territory includes Ken- 
tucky, Tennessee, Indiana, Ohio, and 
Michigan. 

Erdman will make calls in West 
Virginia, Ohio, and parts of New 
York and Pennsylvania, 


Buys Sunlight Paint 


The Pittsburgh Plate Glass Co. 
has executed an agreement provid- 
ing for the purchase of the Barreled 
Sunlight Paint Co. with producing 
plant and headquarters at Provi- 
dence, R. I. 

The Pittsburgh purchase will not 
become effective until all Barreled 
Sunlight Paint Co. stockholders con- 
sent to the transaction by depositing 
their stock with an escrow agent. 
Purchase price was not disclosed. 

According to E. D. Peck, vice- 
president of the Pittsburgh Plate 
Glass Co., Barreled Sunlight will 
continue to operate under its own 
name as a wholly-owned subsidiary 
of the Pittsburgh firm. It will con- 
tinue to be headed by Wilbur L. 
Rice, president. The firm has ap- 
proximately 150 employees. 

Peck said that the fundamental 
and applied research and product 
development facilities of Pittsburgh’s 
paint and brush division will be 
made available to the Barreled Sun- 
light company. 


PRESIDENTS RECEIVE GAVELS AT MLMA MEETING 








In a keynote report at the annual meeting of the Metal Lath Manufacturers 
Assn. in Cleveland, Ohio, President H. B. (Jack) Brown cited the plastering 
machine as a tremendous boost to the use of lightweight plaster and con- 
sequently metal lath. Merchandise manager of the building steel products 
division of the U. S. Gypsum Co., Brown predicted an enormous growth for 
the industry in this type of work. During this meeting all past-presidents were 
presented gavels, each with an inscribed plate indicating the official’s tenure 
of office. At right, in photo, Brown, who was re-elected MLMA president, 
presents a gavel to J. J. Ryan, vice-president of the Bostwick Steel Lath Co. 


Atlantic Steel Expands 


The Atlantic Steel Co., Atlanta, 
Ga., has announced plans for a new 
merchant bar and rod mill. This is 
the first phase of a $10,000,000 mod- 
ernization and improvement pro- 
gram recently approved by company 
stockholders. 

The mill itself will be housed in 
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Garden, Patio, or 
Kitchen 94 Re 


il Majestic 
BARBECUE UNIT 


fits every need—every plan 


For backyard, patio, or ranch-style kitchen 
Metal unit serves as building form 

No limit to choice of masonry or design 
Adjustable grate for wood or charcoal 


Cast-iron and steel form simplifies building a barbecue 
in either indoor or outdoor location, Whether you install 
them in homes you build or cater to the “do-it-yourself” 
market, you'll find more profit and more sales with this 
rugged, versatile, Barbecue Fireplace, made by The 
Majestic Co., Inc., 414-C Erie Street, Huntington, Indiana, 

Ask your jobber about Mojestic's 
complete line of ovtdoor 
fireplace and barbecue 
equipment, 





NATIONAL GUARD Announces 


$9” 


SCREEN DOOR 
GRILLE 


PRICED 
TO SELL 


THE MASS MARKET 


Three beautiful designs in 
white enameled steel. Ad- 
justable to widths 24 to 32- 
inches . . . 60-inches high. 
Ready assembled and indi- 
vidually packed. 


HURRY! FOR COMPLETE LINE CATALOG 
WRITE JOBBER OR TO US DIRECT 


NATIONAL GUARD PRODUCTS, INC. 
540 Jackson Ave., Memphis, Tenn. 























WEATHERSTRIPPING © ALUMINUM MOULDINGS 








\ SCREEN DOOR GRILLES * WINDOW GUARDS 
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\ FITS ANY 
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4 to 5'4 


is much incentive to builders to buy 

y-Hung Door units, Any carpenter can 
cady-Hung Door in twenty minutes, and 
he saving in the labor of installation is 
ec doors. However there are many other 


{ thoroughly seasoned Ponderosa Pine. 
vall thicknesses from 4%” to 514”, 
ght, swing free, won't stick or bind in 


ng of rough opening required. 

ners keep mitres tight indefinitely, 
pletely assembled with all hardware in- 
loor locks 

iriety of door and trim styles 

ilder customers the savings and advan- 
teady-Hung Door units, Order from your 

t for address of jobber nearest you. 


Vianufacturers of National Panel Windows 
and National Double-Hung Windows. 


NATIONAL 
WOODWORKS 


BOX 5416 
Birmingham, Alabama 
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Modern Plant to Boost 
Garage Door Production 


The Howell Manufacturing Co., 
maker of How-ell-dor wood and 
metal garage doors, has moved from 
Philadelphia to suburban Paoli, Pa. 
The new plant, occupying 55,000 
square feet of space, is scheduled to 
be in full operation by April 15. 

Located in the Delaware Valley 
area, the new plant marks a major 
step in modernizing and enlarging 
facilities of this 30-year-old firm. 
High-speed machinery, modern ma 
terials-handling equipment, and a 
streamlined production line are ex- 
pected to increase Howell's output 
and lower operating costs. 

A large warehousing area will 
carry the full Howell line of 51 stock 
models in different sizes, ready for 
immediate shipment. To insure safe 
transportation, these garage doors 
are shipped in three parts. 

An unusual feature of the Howell 
operation is the fact that the plant 
makes most of the hardware used 
on its doors. 


Guaranteed Roofing 
The Allied Materials Corp. and 


their manufacturing affiliate, the 
Lloyd A. Fry Roofing Co., has intro 





Dealers! Dealer Groups! 


+ for yard personnel 
+ for contractors 

» for architects 

+ for housewarming 


- for any special occasion 


DOUGLAS FIR PLYWOOD ASSOCIATION 














LUDMAN SUPPLIES STEEL FOR SEVILLE HOTEL 


The Ludman Steel Co. of Miami, Fla., recently signed the largest structural 

steel contract ever won by a Greater Miami firm. It was to supply approximately 

4,000,000 pounds of structural steel for the 300-room Seville hotel, a model 

which is shown here, to open in December, 1955. This 15-story, $8,000,000 

hotel will be owned and operated by the Crosby Corp. Ludman has supplied 

steel for other such large projects as the Miami Beach auditorium, Adams 
Engineering plant, and Sea Gull Hotel. 


duced a new line of asphalt shingles 
with guarantees of 10, 15, and 20 
years. Bonding the shingles is the 
Fidelity and Casualty Co. of New 
York. 

The three-tab_ strip shingles 
weighing 220 pounds carry a surety 
bond for 10 years’ service. The three 
tab strip shingles weighing 225 
pounds are guaranteed for 15 years, 
and the three-tab strip shingles 
weighing 290 pounds carry a 20- 
year guarantee, 


Expands Sales Program 


Thomas Industries, Inc., Louis 
ville, Ky., has announced the ap- 
pointment of R. W. Minett Jr. as 
director of merchandising and J. L 
Prentice as marketing manager. 
Both positions were created recently 
in line with an expanded sales pro- 
gram, 

Minett formerly was sales man 
ager for the Moe light division at 
Fort Atkinson, Wis. Prentice recent 
ly joined Thomas after eight years 
as vice-president of a pottery firm 


AGCA Names Directors 


A Miami, Fla., building contractor, 
Frank J. Rooney, was installed as 
vice-president of the Associated 
General Contractors of America at 
the annual convention March 14-17, 
in New Orleans. 

George C. Koss, Des Moines, lowa, 


is the new president. 

District directors, from Southern 
and Southwestern states, elected for 
three-year terms include Fred Fish- 
er, Houston, Tex.; W. D. Amis, Okla- 
homa City, Okla.; J. Gilbert Stein, 
Chattanooga, Tenn.; John R. Lath- 
ram, Bessemer, Ala.; W. E. Tulluck, 
Orangeburg, S. C., and W. Curtis 
English, Altavista, Va. 





WILLMORE B. (CY) HASTINGS 

has been appointed sales manager 

for the Clinton Lock Co., Clinton, 

lowa. He comes to Clinton from 

the LaBelle Co. of Wisconsin, where 

he was vice-president in charge of 
sales. 
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Rose and Tudor Rise Leon B. Tudor, at left, is the n 
. . . Middle Atlantic district sales ma 
in Rudiger-Lang Firm ager, with headquarters at Ralei 
N. C. Working with him in t 
Richmond sales area is a ne a 
representative, William W Rey ynold 
These appointments were annou 
ced by John F. Disimone, gen 
manager of the Eastern Divisio 
the Rudiger-Lang Co., with he 
quarters in New Orleans 


Bird ‘55 Caravan Show 
Previewed for Salesmen 


During their annual sales meet 

ings, the entire sales organizat 

of Bird and Son, Inc., previewed t! 

all-new 1955 Bird Caravan Sho 

which will travel the nation fr: 

March until late fall 
TO MEET the demand for the tripled Six trucks will carry the cara 
output of the Toccoa, Ga., plant of display of Bird roofing product 
the Rudiger-Lang Co., the two men more than 30,000 builders, contra G. R. EASLEY is now Southern 
pictured above at a Carolina dealer tors, applicators, dealers, distributo area sales manager for the Acme 
convention exhibit recently were and architects during the yea Steel Products Division of the Aeme 
made district managers by the Ten- was shown to the salesmen aga 
sion-tite screen manufacturer. a background display of Bird A 

Paul C. Rose, at right, is now tect and Master-Bilt shingles 

Southeastern district sales manager The salesmen also viewed Bird ; : eee 
with headquarters in Atlanta, Ga new full-color caravan movie, “T' ginia-Carolina district in Greenville, 
He is assisted by a new sales rep Big Difference.” This movie il! N. C., is B.C, Camp, J. BR. LeMaster 
resentative, Jesse C. Smith Jr., in trates the many features of B was made manager of the Mid- 
the Birmingham area roofing and describe appli atior South district in New Orleans, La. 


Steel Co., Chieago. He headquarters 
in East Point, Ga. Succeeding Eas- 
ley as sales manager for the Vir- 











Teenie || NOW... LOUVERED DOORS 
set quality standards in their fields With That Custow yr 


Muller’s objective—the best contractors’ equipment 


for the lowest price—is achieved by: (1) specializa- 
tion, (2) careful selection of materials, (3) experi- from 


enced workmanship, (4) sound distribution methods 


PLASTER and MORTAR MIXERS 
Five sizes, 2 to 9 cu. ff. Electric or 
gasoline. Muller Lifetime Paddie Shoft 

Seal. Power throwouts on smaller ° CONVENTIONAL 
models, disc clutch on larger. Rubber 
scraper blades optional. $180 to $996 
FOB Factory. 


¢ SLIDING 





CONCRETE MIXERS 
3 models, 3 to 6 cu. ft., tilting type . 
Ample drums, fast mixing action 
Timken Bearings, electrically welded } bad FOLDING 
construction. Electric or gasoline 
$230 to $660 FOB Factory. 





@ WRITE TODAY 





POWER TROWELS FOR SIZES AND 
2 sizes 29” and 34” dia, 1% d s c 
2% HP BAS Engines. Stoners ante PRICE LISTS 
ring. Clutch and speed controls on 
handle. 


Shite tttetee ont SHUTTER 
(uth) MULLER MACHINERY COMPANY, Inc. P O N TA L COMPANY 


ETON SS, M6 & CARE ADORE MUX 1205 SIXTEENTH ST. HUNTINGTON, W. VA. 
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Georgia Homebuilders 
Organize Association 


More than 350 homebuilders met 
in Atlanta on March 5 and organized 
the Home Builders Assn. of Georgia, 
a new affiliate of the National Assn. 
of Home Builders. 

HBAG’s code of ethics pledges to 
conduct research to develop new ma- 
terials and techniques, and to work 
toward maintaining high standards 
of health, safety, and sanitation to be 
built into every home members con- 
tract to erect. 

The officers include Eugene A. 

Baylis, Atlanta, president: regional JAIPUR 
vice-presidents, B, A. Martin, At- 

lanta; Clayton H. Powell, Savannah; . P 

Jack O. Grant, Macon; Lon C, Gam- Cites Plumbing Dangers 
mage, Columbus; treasurer, T. Z. 

















Standard, Macon; secretary, Robert The Plumbing and Heating In- 
L. Fett, Atlanta. dustries Bureau is issuing warnings 
Directors include Jack Y. Ander- concerning “unlicensed handymen” 
son, Dick Doetsch, and R. W. John- Often here today and gone tomor- 
son Jr., Atlanta; Cecil H. Mason, row—who contract plumbing work 
Savannah; W. H. Carlton, Macon; for home-owners. ; 
Ralph A. Brown, Cairo; Raymond Despite building codes that specify 


M. Wright, Columbus, and Paul B. _ that all such work be done only by 
Bailey, Augusta. The NAHB national qualified and licensed plumbing con- 
director of the Georgia group is tractors, and provide for inspection 


Lewis Cenker, Atlanta. of finished work, unreliable “plumb- 
Francis Forbes, executive vice ers” still continue to operate in many 

president of the Atlanta Home Build- areas. 

ers Assn., is serving in that capacity “Their hallmark is the cross-con- 

for the new Georgia group. nection by which the incoming fresh 





water supply can be polluted by 
admixture with waste,” the bureau 
stated. 


Special Millworkers to 
Promote Wood Windows 


To further the use of wood win- 
dows in all types of structures, the 
Architectural Woodwork Institute 
has formed a Wood Window Promo- 
tion Committee. President Charles 
A. Rinehimer recently announced 
the appointment of C, W Fischer as 
chairman, 

Serving with Fischer, who heads 
the Hallack and Howard Lumber 
Co. in Denver, Colo., are Hobart C. 
Diringer, Gravois Planing Mill Co., 
St. Louis, Mo.; M. D. Ebert, Gate 
City Sash and Door Co., Fort Laud- 
erdale, F'la.; K. A. Domino, Williams 
Pivot Sash Co., Cleveland, Ohio, and 
Rinehimer, who heads the Rinehimer 
Brothers Manufacturing Co., Elgin, 
Ill. 

Thirty-five AWT members sur- 
veyed architects in their respective 
areas to determine their thinking 
regarding wood windows as com- 
pared to competitive products. The 
survey results were presented at 
a directors’ meeting as a basis for 
future promotional programs. 
































2 | Pacific Coast 
ACL] LC OaS 
| 
* , J ,. / > > 

DEHYDRATED READY-MIXED fi orest | roducts 

SALES REPRESENTATIVES 
FOR ANY PURPOSE ORY auen pa Ponderosa Pine, Douglas Marion T. Davis & Co. 

¢ 73 
Drycrete is available in 3 ao and White Fir Window and pong : — aE. 

scientifica , uni- ’ 
torm mines-—Drycrate — - Door Frames, Inside Door ; : men 
crete Mix .. . Drycrete £0. . 0. Box 
Sand Mix . . . Drycrete nm DRCR BI. Jambs, Mouldings, Cut-to Houston 5, Texas 
ane Sine ave Seek | length and Packaged Trim Cecil M. Brooks 
ene Ter Coen Pare = 7229 Jan Mar Drive 
job. a | and cut stock items. Ho cr le 

Leonard Craig 
goin poset m ' See | Douglas Fir Plywood Corpus Christi, Texas 

rycrete is pac in 
multi-wall, dustproof, mois- Coos Bay Underlayment -_ —< ome Co. 
pe arsegge Loma lhe ae zy} DRYCRETE, INC. Coos Bay Hardboard Fort Lauderdale, Florida 
damp weather. 2k Seuniacngsee st Overlay , two sides. bast al m7 Sales Co. 
Would you like to share in the increased profits that the Tampa, Florida 


package concrete business is bringing to manufacturers, 
distributors, and dealers? Franchises and licenses for exclu- 
sive monufocture of Drycrete—os well as a few distributor- 
ships-——are still open. Inquiries are invited. 


Write to: General Manager, Box 631, Brewton, Ala. 


DRYCRETE, INC. 


BREWTON, ALABAMA 











Dant & husse LL In 


al Sales Offices 








of 
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good “er PONDEKOMA PINE 


TO 
OUTDOOR 
PLEASURE! 


one of 10 woods from the 


WESTERN PINE ng | 


t/ 

Straight, close and uniform-grained, lightweight, light- ) THE LINE 
colored, workable, nailable, paintable, Ponderosa Pine 

, P , : : : : : ‘ Dealers throughout the country 
is the pick o’ the pines! Suited for all residential and light are dinovering thet DOMLET 


construction use — for fine paneling, woodwork, windows outdoor fireplace units sell 
. j ta 4 themselves! Customers find that 
and doors — for furniture and specialty cuttings. 2 the DONLEY line meets all 


Ponderosa Pine comes in 3 select, 5 common, 4 dimen- thele soquisement, 

i Pe ? Designed to conform with mod- 
sion, 4 factory grades. You can order it in straight or ular construction, the No. 23 

: : unit (shown) is easily removed 
mixed cars—together with the other woods of the les dhenaiuit ond alimeaaani 
Western Pine region—from most Western Pine Associa- The sturdy steel frame has pro- 
S ‘tel jections for grates at three levels 
tion member mills! ... aluminum top and firedoor 
are standard components. 


IDAHO WHITE PINE Quick, profitable sales are yours 


the Western Pines @ roxosso:s rm CART No 30. Compects 
2 . 0. 36). Compact... 

Poe om ’ lightweight . . . easy to handle 

..- economical , .. this new rub- 
ber-wheeled portable barbecue 


LARCH F 
eta rim is another unit in the DONLEY 
outdoor line. 


WHITE FIR 


the Associated Woods @ scsnsns seruce PRE! J ll dal 


INCENSE CEDAR this 50¢ booklet 
telling all about 
RED CEDAR outdoor fireplaces 


LODGEPOLE PINE 


get the facts INCRACK DINIT 
to help you sell Fo! ONDEK V rh Pl i! BARSECART — 
Write for the FREE illustrated booklet to 


WESTERN PINE ASSOCIATION 
Tli—_—€ THE DONLEY BROTHERS COMPANY 
of the Western Pine Association YON Bidg., Portland 4, Oregon 13905 MILES AVENUE CLEVELAND 5, OHIO 
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WELDWOOD WIZARDS — 


Z each a fast-selling, multi-use, 
constant repeater! Recommend 
them all with confidence! 


Weldwood 
Plastic Resin GLUE 


America’s largest selling wood glue 
Highly water-resistant, Makes a joint 
stronger than the wood itself. Rot 
proof, stain free. In over-the-counter 
cans, also large sizes. 







a 


Wel o WAODm 





NEW! Weldwood 
PRESTO-SET’ GLUE 


The first white glue worthy of the | PRESTO-SET | 
Weldwood name. Ready to use—sets tha GLUE ol 
in minutes—-bonds like magic. For — 

desk, home, kitchen, hobby, school, 
etc, In tubes, jars, squeezer bottles. 


Weldwood 





\ y 


NEW! Weldwood 
CONTACT CEMENT 


Bonds without nails,clamps or presses, 
instantly on contact, 3 big markets: 
(1) For applying plywood panels to 
walls, without nails; (2) for apply- 
ing Micarta and other laminates; 
(3) 1001 uses in home, shop, garage. 
In tubes, bottles, cans. 


Weldwood 





FIRZITE 


2 types, White or Clear, White Firzite 
for “woodsy” blond or pickled finishes 
on any wood; tint it with colors-in-oil, 
It's also a “must” undercoater on fir 
plywood. Clear Firzite tames unsightly 
wild grain on all soft wood or fir 
plywood stain jobs. 





SATINLAC 


Cash in on the trend to natural finishes 
on furniture, paneling, woodwork. 
Recommend SATINLAC to bring out 
and preserve the full wood beauty. 
Gives that expensive hand-rubbed 
look. Won't darken or “yellow.” 


ORDER NOW! ORDER ENOUGH! 
UNITED STATES PLYWOOD CORPORATION 


Werld'’s Largest Plywood Organization 


New York 36, N. Y. 


and U. S.-MENGEL PLYWOODS, INC. 
Louisville 1, Ky. 





PTRADE MARK 


Branches in Principal Cities——Distributing Units in Chief Trading Area 


wer Very wera, 
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Walker & Son, Inc 
Want Ads 108 
Ware Laboratories, Inc 4 
Warren, Robert K 
Weatherproof Products Corp 
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Western Lock Co 

Western Pine Asso 
Weyerhauser Sales Co 
Whitton, R. E. I 

Wood Conversion Company 
Wright Co. L. K 
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Yauger & Co., Jack 


Z 


Zegers, Inc 
Zimmerman, Fred H 
Zuber Lumber Co 





EVERYBODY 


Tension can be ap- 
plied DURING in 
stallation on *L” 
type attaching 
bracket; or AFTER 
installation on both 
"L” and "Cup" types. 

Be sure and 


BUILDER 

Hidalift cuts installation time 
and costs because it's easier, 
faster to install and tension. 





DEALER 

Hidalift sells on sight. It's easy 
to handle. Builds up sales 
volume and goodwill. 





\ <7 
. /, 
y 


Ye modern windows 
ff Hidalift is 100% concealed. 


ARCHITECT 
Hidalift doesn’t mar the beauty 
because 





Hidalift insures lifetime wear 
plus ease of operation. in- 
creases resale value of home. 


HIDALIFT DIVISION 
The Turner & Seymour Mfg. Co. 
Terrington, Conn, 


Gentlemen: 
Send new folder and prices on Hidalift, 


Please check 


Nome 
Address 
City 
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for RETAIL 
LUMBER DEALERS 


¢ Good Lumber 
df Good Assortments 
d Good Service 


| rae MIXED CARS of kiln dried 
dimension and shed uppers begin with good lum- 
ber — old growth Douglas Fir and West Coast 


Hemlock from our own McKenzie river stands. 


WELL BALANCED ASSORTMENTS for re- 
tail lumber dealers get loving care. A long, cov- 
ered loading dock facilitates shipment. Skilled 
loaders see to it that cars are clean, loads are care- 
fully spaced and protected, doors are sealed with 


heavy paper. 


GOOD SERVICE means honest prices, fair deal- 
ing and personal attention from Rosboro mill 
men who have been handling retail dealer re- 
quirements since 1939, It means quality lumber 
from a modern mill large enough for volume out- 
put, yet small enough for flexibility of operation. 


We invite your inquiries, 








Free booklet 
“This is Rosboro”™ 
is available on request. 


ROSBORO ‘Ns 


LUMBER COMPANY 


Springfield, Oregon 
HIGH QUALITY DOUGLAS FIR AND WEST COAST HEMLOCK 


116 
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for 
contemporary fireplaces 
that draw... 


stock 


Let Donley experience brighten your sales future. Today, 7 







the building trend is to modern ranch style 
homes. Fireplace needs have also Z 
“gone modern”, To meet the 
demand, Donley Brothers have 
engineered double-faced ~ 
fireplaces ... projecting 
comer fireplaces ... 

and three faced fireplaces 
. ». all incorporating the J 
finest in contemporary design. ds ma 4 


Donley furnishes all the necessary neta u 


components .. . complete plans, drawings and other helpful 
information, to assist your customers in successful fireplace 
building. For fireplaces that draw .. . specify Donley. 






DONLEY PRODUCTS IMPROVE THE HOME 


FREE TO DEALERS inquiring on com- 
pony letterhead...a 78 page book 
telling all about indoor fireplaces. e 








THE DONLEY BROTHERS COMPANY 


2086-DB 13905 MILES AVENUE ° CLEVELAND 5, OHIO 
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IQO-MMILE WIND COULDNT BLOW THEM OFF! 


BY ACTUAL TEST 


|-M representative to show you 
picture of this dramatic test. 


JM SEAL-O-MATIC. ASPHALT SHINGLES 
withstood the TERRIFIC BLASTS of an aircraft engine! 


New patented Seal-O-Matic® Asphalt 
Shingles are an exclusive Johns-Manville 
development. 
traditional square-butt shingles, yet 
they are self-sealing to defy gale winds 
and rain. 

In the severe tests illustrated above, 
wind and water at 100 miles per hour 
were driven against a panel of these 
self-sealing shingles for a solid hour, 
with frequent gusts up to 140 m.p.h.! 
This is the equivalent of the full fury 
of a tropical hurricane. Not a tab was 
lifted. Not a drop of water seeped 
through. 


Get the whole story about Seal-O 
Matic Shingles. Write Johns-Manville, 
Box 111, New York 16, New York. 


They have the beauty of 


_- 


Hi 


£ 


bh FEY OTN 1 


LET NNN EN 


HERE’S THE SECRET 
that makes J-M Seal-O-Matics 
superior to hand-cemented, 
locked or stapled 

shingles: 


@ The sun's heat seals the tabs automatically because 
of this factory-applied strip of petroleum resin cement 


on the underside « hingle 
@ The entire butt edge is sealed—not 


or stapled, 


just spot 
cemented or spot 
@ Every tab is securely fastened with no cement smears 
on exposed surface in error is eliminated 

» tabs to fit into place 
4 nails 


PA 8! 9 HORUS 


@ No tricky application 
applied in regular ith only 


Johns-Manville 
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